’ John L. had his April fuel trick. 
at ca + * 
| Remember when Uncle Sam could 
e within his income and without 
yours? 
iy > * + 
» “Some people say that competi- 
tion has returned to the automo- 
market, but in our opinion, 
demand for new cars is certain 
to remain heavy as long. as people 
fan’t afford used ones.”—Chicago 
rnal of Commerce. 
* + - 


~ Now that there is a good chance 
bumpers won’t lock when the 
standard levels are adopted, 
it’s look forward to a new level 
| labor-management disputes over 
h side can see the problems of 
p other—and not lock horns. 
q > > + 


‘orkers Up 

‘About 55,500,000 persons were 
ployed in civilian jobs in Feb- 
, Virtually the same as in 
anuary, but 4,000,000 more thar 
;year ago, according to the Unit: 
States Bureau of the Census. 
he increase over last year is 
rgely the result of veterans re- 

ng to civilian employment. 
m employment went up by 
t 400,000 in February as the 
ther grew favorable for agri- 
Mure in some areas. The num- 
fF of persons employed in non- 
cultural work showed a com- 

drop of about 300,000. 


Tep Cars 
car registrations for 42 


es for January, plus 10 states 
February: 


New 


: further details see page 
, today’s issue. 
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Mexican Market 
Found Dry As 
Curbs Go Off 


Few Vehicles Cross 
Border; Price Drop 
Anticipates Decontrol 


ALONG THE RIO 
GRANDE.—Checks along the 
Mexican border by AUTOMO- 
TIVE NEws_ correspondents 


and a survey by International 
News Service indicates little in- 
crease in the movement of new or 
used cars into Mexico as a result 
of the lifting of export restrictions 
last week. 

In fact, wholesale used-car 
dealers report that the Mexican 
market—lush a year ago—has 
about dried up. 

Reports from Mexico City indi- 
cate that the lifting of restrictions 
was anticipated there, causing a 
decline in prices as the trade dis- 
counted the leveling factor of a 
free flow of cars across the border. 

The Mexican news agency Lania 
reported that a week ago Friday 
a new Cadillac brought $5,500 com- 
pared with $6,000 a few weeks ago. 
In addition to conditions that 

j have slowed up the used-car mar- 
ket in the Southwest, Mexico has 
an unfavorable exchange rate plus 
duty and transportation costs. 

Dallas used-car dealers say the 
previous movement to Mexico for 
re-export. to other countries will 
fade completely now that restric- 
tions are off. They cannot compete 
with Eastern seaboard points for 
the overseas market. 

Current used-car sales for Mex- 
ican destination have brought only 
$50 to $100 above the domestic 
market. 

Observers here say that any 
increase of movement to the bor- 
der will be the result of false 
hopes of uninformed dealers and 
individuals. 

Demand for trucks is reported 
off, being no stronger than that in 
the U. S. domestic market. 

An INS survey for AvuTomorive 
News confirms the reports of our 
own correspondents. At Laredo, 
only a few cars passed. El Paso 
customs officials were still await- 
ing official notification that restric- 
tions were lifted, but few tried to 
cross the border. 

These two cities are the two 
principal export points on the 
Texas border. 

San Antonio dealers reported that 
they were not interested in the 
Mexican trade. 

Interior Texas used-car deal- 


ers, the real source of supply for 
(Continued on Page 25, Col. 1) 
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Spring Is 


THE NEW SPRING 


As Cost Pinch 


DETROIT.—Because of increased 
material costs, list prices of new 
Hudson cars were increased Friday 
$25 to $69, it was announced by 
President A. E. Barit. 


The increases range from $25 on 


Lowest Car Price 
Claimed by Ford 
With Coupe Cut 


DEARBORN.—A $20 cut in the 
price of the Ford deluxe six-cylin- 
der, three-passenger business coupe, 
and its reinstatement in the Ford 
line, was announced last week by 
J. R. Davis, director of sales and 
advertising. 

“This price cut, together with 
reductions announced Jan. 15 on 
other models, gives Ford the 
lowest priced coupe and tudor 
sedan in its field,” Davis de- 
clared. 

Davis revealed that orders for 
new Ford cars during 1946 sur- 
passed all industry records. 

“In fact,” he said, “the Ford Mo- 
tor Co. sold more cars and trucks 
during 1946 than in any previous 
year since the Model A. Based 
upon retail orders (sales)—-a true 
criterion of product popularity— 
Ford dealers sold more vehicles 
during 1946 than any other in its 
price field. Inability to achieve full- 
scale production, due to material 
shortages, alone curtailed deliver- 
ies. Ford shutdowns during the 
year as a result of these condi- 
tions amounted to about two and 
one-half months production loss. 

“Retail orders in the hands of 
(See FORD, Page 25, Col. 3) 


Here 


3 Sz % es? 


Tightens 


the Hudson three-passenger coupe 
to $69 on the four-door sedan. 
New and old factory list prices 
are as follows: 
Super Six 
Chassis 


2-door sedan 
Club coupe 
4-door sedan ..... 


Commodore Six 


(See PRICES, Page 25, Col. 4) 
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Effects of Storm 
Hold Output to 
95,573 in Week 


418,628 Units in March 
Break Postwar Record; 
New High for Chevrolet 


Thomas 


Staff! Writer 
DETROIT. — Storm -dis- 
rupted deliveries were 
last week for hol VU. S. 
output to an estimated 95,573 
vehicles—68,855 cars and 26,- 


718 trucks, according to AvTomo- 
Tive News tabulations. 


figures also reveal that 
blizzard affected 


Last Prev. 1946 
Week Week Week 
For complete production totals 
by makes, see table, page 28. 


UAW Publicity Blast Set 


Wage-Price Survey Aimed to Bolster Drive 
For 23% Cents at GM, Ford 


By Mac Gordon 
Staff Writer 

DETROIT.—In preparation for 
the opening of wage negotiations 
with General Motors and Ford, the 
UAW-CIO will make public tomor- 
row (Apr. 8) an industrywide sur- 
vey attempting to show that all 
companies can raise wages 23% 
cents an hour without increasing 


prices. 

Top union officers will preside at 
a press luncheon here, which will 
be highlighted by the presentation 
of a brief expected to embrace the 


price-profit status of every major 
automotive producer, 


10,000 workers 
(Continued on Page 27, Col, 1) 
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Lasts a Lifetime? 
New Oil Said to Require 


No Changing 


SOUTH BEND.—A synthetic 
type of non-petroleum oil that is 
said to last as long as the life 
of a car or airplane, without hav- 
ing to be changed, will soon go 
into production. 

This disclosure was made here 
last week by Dr. Henry D. Hinton, 
professor of chemistry at Notre 
Dame university, who spoke be- 
fore the South Bend Assn. of 
Commerce. 

Manufactured from natural gas 
and carbon and hydrogen com- 
pounds, the new oil resembles or- 
dinary motor oil in appearance and 
texture, Dr. Hinton said. He added 
that it will be marketed at a price 
somewhat higher than ordinary 
oils. 

According to the professor, the 
new product is wax-free, will flow 
freely at 30 degrees below zero, 
won’t thin out at high tempera- 
tures, provides efficient lubrication 
of all moving parts, and will clean 
motors that have been gummed or 
sludged by ordinary oils. 


Aleoa Asks End 
Of Monopoly Suit, 
Citing Its Rivals 


NEW YORK.—Contending that 
the aluminum-ingot market has 
been returned to a competitive ba- 
sis, Aluminum Co. of America 
started a move last week to ter- 
minate the anti-trust suit filed 
against it 10 years ago by the U. 
S. Department of Justice. ‘ 

The company filed a petition re- 
questing dismissal of the govern- 
ment’s charges in Federal Dis- 
triet court here. Action on the 
charges has been held up pending 
disposition of surplus aluminum 
plants. 


While conceding that Alcoa once 
enjoyed a monopoly of the indus- 
try, the petition said that the com- 
pany now controls only 43.7 percent 
of the country’s aluminum pro- 
duction facilities, 50.6 percent of 
smelting facilities and 48.4 percent 
of facilities for sheets. 

Reynolds Metal Co. controls 35.9 
percent and the Henry J. Kaiser 
interests 20.4 percent of alumina 
producing capacity, it was stated. 
Reynolds has 29.9 percent and 
Kaiser 18.5 percent of sheet fabri- 
cation facilities. 


NADA to Consider 
Committee for 
Factory Parleys 


WASHINGTON.—NADA’s execu- 
tive committee, meeting here this 
week, will consider the appoint- 
ment of a committee to confer 
with factories on recent sales prac- 
tices, condemned at the NADA 
convention in Atlantic City last 
month. 

Whether a committee will be 
named at this week’s meeting is 
not known. The subject is a deli- 
cate matter, since various factory 
officials will discuss their policies 
only with dealers handling their 
line of cars. 

The convention assailed (1) dis- 
counts to factory workers; (2) re- 
duction in dealer discounts; (3) 
absorption of increased advertis- 
ing costs by dealers; (4) reduction 
in parts discounts; (5) billing of 
accessories at car discount rates; 
(6) policy adjustment changes, and 
(7) forced sale of unneeded parts 
and accessories. 


Court Clarifies 
Truck Pay Rule 


WASHINGTON.—In a 6 to 3 de- 
cision, the Supreme court last week 
decreed that truck company em- 
ployes who spend a substantial pe- 
riod on work affecting safety of 
interstate operations are not sub- 
ject to the wage-hour law. 

The ICC had contended that if 
an employe’s work directly affected 
safety, he was, regardless of the 
amount of time given to the work, 
under the jurisdiction of the ICC. 
The wage-hour law exempts truck- 
ing employes who are subject to 
authority ofthe ICC in its ad- 
ministration of the motor carrier 
act. 





ARON MOTOR SALES, INC. (De Soto-Plymouth), Chicago, 
Club”’ which has become the talk of auto row. Proud ‘‘parents’’ 
in the special ‘‘delivery room’’ pictured above. 


U.S. Withdrawal Restores 
Rubber Market to Industry 


WASHINGTON.— The govern- 
ment’s exclusive authority to buy 
and sell natural rubber was ter- 
minated last week under legisla- 
tion signed by President. Truman 
March 29. 


has 
meet 


production of both crude and syn- 
thetic rubber until March 31, 1948. 


The bill is designed as a stop- 
gap to keep the synthetic rubber 
industry in operation until Con- 
gress can decide on a permanent 
national rubber policy. The main 
problem in deciding a permanent 
program will be the disposition of 
the huge synthetic rubber industry 
that mushroomed during the war. 


Private industry will now be per- 
mitted to re-enter the natural rub- 
ber market after a five-year lapse. 
Throughout the war, the RFC was 
the sole buyer and seller. 


Congressional leaders said that 
control over the domestic alloca- 
tion of crude rubber was retained 
in order to prevent hoarding of 
the material by individual com- 
panies. By next April, when the 
supply is expected to be far in ex- 
cess of demand in the U. §., this 
control will probably be dropped. 


N. Y. Mayor Asks 
City to Impose 
Car, Truck Tax 


NEW YORK. — Mayor William 
O’Dwyer proposed last week that 
a new local motor vehicle tax be 
levied solely for educational pur- 
poses. He recommended a tax of 
$5 a year for cars and $10 a year 
for trucks. 

In a message accompanying the 
executive budget for 1947-48, sub- 
mitted to the New York city coun- 
cil, the mayor said this tax was 
necessary to balance the budget 
because state aid had not been 
provided in the amount the city 
sought. 

Of the four new taxes which the 
state had authorized the city to 
impose, he said, the motor vehicle 
tax was selected because vehicle 
owners were “best able to pay any 
new taxes.” 

The vehicle tax proposal was de- 
nounced by William J. Gottlieb, 
president of the Automobile Club of 
America, who pointed out that New 
York motorists are already paying 
an average of $14 a year in annual 
registration fees and 5% cents in 
federal and state taxes for every 
gallon of gas they buy. 

“It’s high time,” Gottlieb said, 
“to stop considering the motorist 
as prize sucker, to be forced to pay 
more than his share of the cost 
of government.” 




















The measure, however, extends 
federal control over allocation and 


Lincoln to Start 


Suggestion Plan 
For Workers 


DETROIT.—Lincoln employes 
will be given an opportunity, start- 
ing the latter part of April, to win 
cash awards for submitting sug- 
gestions on “better ways to do 
things” in the plant, T. W. Skin- 
ner, Lincoln-Mercury general man- 
ager, announced last week. 

John 8. Bugas, Ford vice-presi- 
dent and director of industrial re- 
lations, said that installation of 
the plan at Lincoln is part of the 
long-range industrial relations pro- 
gram of the Ford Motor Co. A 
similar plan soon is to be installed 
in certain buildings at the Ford 
Rouge plant in line with recent 
statements of Henry Ford II, 
president. 

One hundred percent of the first 
two months’ gross savings to the 
company will be given to an em- 

e for an accepted suggestion. 

re will be no limit to the max- 
imum award, while the minimum 
prize has been set at $5, D. E. 
Irwin, Lincoln industrial relations 
director, explained. 


Denney Leaves Lincoln 


For Texas Dealership 
DETROIT.—T. W. Skinner, gen- 
eral manager of the Lincoln-Mer- 
cury division of Ford Motor Co., 
last week an- 
nounced the res- 
ignation of Frank 
J. Denney as 
Lincoln sales 


manager. 
Denney is leav- 
ing the organiza- 
tion to open a 
Lincoln - Mer- 
cury dealership 
at Midland, Tex. 
Frank Denney He was appointed 
sales manager in 
October, 1945, at the time of the 
establishment of Lincoln-Mercury 
as an autonomous division of the 
Ford company. 











1947 
Convention Set for Sept. 25-26... 




































As Caldwell Resigns 


Andrew Nelson, Frank Reed, Cunio, 
Watts, and Shepherd directors. 
New York 
The New York Used Car Dealers — 
Assn. is advertising its code of 
ethics and listing the dealers” 
pledged to it. “It’s sensible to buy ~ 
at the sign of member dealers,” 
the ad says. The association is dig. 
tributing to members an emblem” 
which it hopes will become in the™ 
public’s mind a symbol of fair’ 
dealing, reports Larry Seidman, 
secretary-treasurer. 


K-F Increases 
Engine Output; 
8,000 Due in April’ 


DETROIT.—Under its first month 
of Kaiser-Frazer operation, e 
K-F Detroit engine division le 3 
from Continental | 
Motors Inc., built” 


ST. LOUIS—Maj. William I. 
Shuman has been named manager 
of the National Used Car Dealers 
Assn., succeeding J. B. Caldwell, 
who has resigned to reenter pri- 
vate business. 

At the same time, directors meet- 
ing here last week set the annual 
convention for Sept. 25-26 in St. 
Louis. 

In addition, Lynn Wertz, of De- 
troit, was elected secretary-treas- 
urer, succeeding Herbert J. Robin- 
son, who also resigned. Louis A. 
Geller, of Akron, was elected direc- 
tor to fill the unexpired term of 
Fred Schneider, of Cincinnati, who 
has been ill. 

Caldwell was made honorary 
vice-president and assistant to the 
president. 

Walter T. Pfaff, of St. Louis, was 
appointed chairman of the conven- 
tion committee. 


Shuman formerly was assistant 
manager of the organization. 
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Directors from 25 states attend- ob 
ed the meeting and expressed en- caateia. aa : : 
thusiasm for continued organiza- ing to E. J. Hunt. 
tional success. production m ; 

Miami ger. This is 1,162 


more K-F' moto 
than were pro- 
duced in De 


R. E. Cunio is the new president 
of the Miami Used Automobile 
Dealers Assn., succeeding~ Ray 
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Shepherd. by Continental © 
Others elected include Andrew during February, © 
Nelson, vice-president; Frank E. 3. Hunt K-F has sched-— 


Watts, secretary-treasurer, and 
John Prindle, T. W. McCarty, 


Buick Reveals 
3 More Sites 


For Warehouses 


FLINT.—Harlow H. Curtice, gen- 
eral manager of Buick, disclosed 
last week the locations of three 
more sites upon 
which the divi- 
sion will estab- 
lish parts ware- 
houses this year. 
They are Fort 
Worth, Tex, 
Memphis, Tenn., 
and Kansas City, 
Kan. 


Curtice had 
previously reveal- 
ed the locations 
of five other pro- 
jected warehouses: Hillside, N. J., 
Boston, Chicago, Atlanta, Ga., and 
Grand Blanc, Mich. The ninth and 
last warehouse to be opened this 
year is expected ‘to be situated on 
the West Coast. 

Addressing Kansas City area 
Buick dealers, Curtice said the 
warehouse there would expedite 
flow of service parts to Missouri, 
Kansas, Iowa and Nebraska. E. C. 
Kennard will be in charge. 

The Fort Worth structure, Cur- 
tice told dealers in a meeting at 
Dallas, will have 22,000 square feet 
of floor space and will be under 
the direction of W. H. Dodson. It 
will handle parts for Texas and 
Oklahoma dealers. 

The Memphis warehouse will af- 
ford 26,000 square feet to store 
parts for Tennessee, Arkansas, 


uled 8,000 engines — 
for April and 10,000 for May, Hunt 
revealed. A shortage of engines has 
been a constant bottleneck to sus- 
tained production increase at Kais- 
er-Frazer, he added. 
Ten days ago Continental’s Mus- 
kegon (Mich.) plant started a sec- 
ond shift producing Kaiser-Frazer 
motors. At month’s end Mus 
had stepped up to 150 units a 4 
to add to the Detroit plant’s out-— 
put. J 
Production employes at Willow 
Run worked Saturday, March 2, 
and were told Saturday work 
would continue as long as engines” 
are available above an ample sup 
ply bank. 
* * $ 


Willow Run Parleys Cover 


1,000 Dealers So Far __ 

WILLOW RUN—Nearly 100 
Kaiser-Frazer dealer and distribu- 
tor representatives have taken 
part in a continuing series of im 
tensive one-day sales and b 
meetings which began at the Wik 
low Run plant Feb. 10. tia 

The sessions, directed 
tory sales officials, are designed 
acquaint representatives of 
sales network with factory pro 
lems, and to discuss field sales and 
service problems. 

The daily meetings will continue 
‘into early summer until all of the 
company’s 4,084 dealerships 
distributorships have had an 
portunity to participate, K-F sale 


$4,000 Fire at Howerton 
PARIS, Tex.—Damages to 
Howerton Motor Co. were 
mated at $4,000 after fire 
the paint room, os two 















H. H. Curtice 
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Louisiana, Mississippi and part of | tor vehicles and a 
Kentucky, according to Curtice.| Gas fumes, ignited from a 
He announced before nearly 200|in the paint room, caused tht 






blaze, according to EB. L. 
ley, manager. 


dealers at Memphis that John W. 
Wagner would direct. 












NUCDA Picks Shuman | 
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N AUTOMOBILE dealer is an 

independent merchant. His bus- 
iness is based on a franchise from 
one factory. The product is a spe- 
cialty with a high degree of con- 
sumer acceptance. For his protec- 
tion and security, he needs the 


a services that are rendered by local, 
n, state and national associations 


more than any other merchant. 
: Associations in this field right 
; now are at their highest point. 
H Dealers, because they are soon 
to enter a highly competitive pe- 
riod, will be wise not only to 
keep them at their present high 
level, but to expand them to in- 
clude every dealership. 
The big threat is pressure soon 
-§ to come which will tend to create 
"} used car losses. To stay in business 
with a profit, close association and 
sincere confidence in fellow deal- 
ers are necessary. These contacts 
can only be provided .by closely 
' knit local associations. 
* + 


Past Used Car Losses 


Are Pointed Up 


OHN RAINE, general manager 
of the Automotive Trade Assn. 
of Virginia, recently reminded his 
dealers of the necessity of close 
cooperation to combat used car 
losses. He complimented the Dan- 
ville (Va.) association for activi- 
ties along this line. 
He quoted in a recent state bul- 
letin a letter written by the pres- 
ident of the Danville association 


Ltn lcaeede 


BRS S eRe 


_ again 
to prevent it. The letter was 
printed on page 6 of the March 
17 issue of Automotive News. 


* * * 


eee Do You Feel 


Dangling on Phone? 
eager penton are the nerve cen- 

ter of any business. It is partic- 
ularly true with automobile dealer- 
ships because more people call on 
the telephone than call at the 
store. Most people, therefore, judge 
your business by the response they 
get from telephone calls. 

It is important to have your 
Phone answered by someone with 
a pleasant voice and who immedi- 
ately shows an interest in the cus- 
tomer. William Phillips, general 
Manager of the Philadelphia Auto- 
Motive Trade Assn., makes the fol- 
lowing observation regarding the 
importance of this public relations 
activity in any dealership: 

“A PUBLIC RELATIONS 
QUICKIE. It takes but a few 
minutes and costs only a nickel 
to make a public relations check 
in a most vulnerable spot that 
can be costing you money—and 
customers. That spot is your cus- 
tomer telephone reception. 

“We talk with many many 
dealers’ establishments and the 
difference in the quality of phone 
reception is amazing. Often you 
can’t tell if you are connected 
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N. C. Convention 


4, 


Set May 12-14 


At Pinehurst 


)) PINEHURST, N. C.—The annual 
"eenvention of the North Carolina 
mtomobile Dealers Assn. will be 
a May 12-14 at the Carolina ho- 
here, it was announced last 


\ Este are - 











Paul L. Abernethy, association 
ident, appointed T. L. Black 
O, L. Seymour as co-chairmen 
the convention arrangements 
mittee. Black’s dealership is 
Pinehurst, while Seymour heads 
i  4P Mid-South Motors in Aberdeen. 

) Dealers were urged to place 
i: reservations immediately with 
Carolina hotel. Registration 
N a at 11 a.m. on Monday, 
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with the Smith company or Dif- 
fenderfer Brothers. 

“After you inquire if it is the 
Smith company, you ask for Mr. 
Smith and wait PERIOD. Time 
goes on and you don’t know if 
he is out, in, on another phone 
or engaged with somebody. To 
be colloquial—you don’t know 
nothin’. 

“On the other hand, from other 
dealers’ operators you get a 
snappy, melodious, clear good- 
morning or afternoon — Baker 
Motors. You ask for Mr. Baker 
and are told, ‘he is on the phone 
—will you wait?’ Intermittently, 
while waiting, you are informed 
‘he is still talking’ and just be- 
fore you are connected with him, 
‘here is Mr. Baker. Thank you 
for waiting,’ and she sounds as 
though she means it. . 

“How do you feel when you 
are left dangling on the end of 
a phone? You do! Well, your cus- 
tomers feel the same way. 

“Spend a nickel and, without 
disclosing your identity, call 
yourself or your service r 
on the phone. But brace yourself 
—you might get a jolt. 


“Public relations start any time, 


any place you contact the public. 
“Your local telephone company 
has booklets which will help train 
your telephone operator. Always 
remember, the voice with a smile 
wins. 4 
* * 


Are Dealers Giving 


Vets Real Break? 


I KNOW that most dealers are 
giving preference to veterans. 
The trade can be proud of its rec- 
ord. Occasionally there are excep- 
tions. To encourage all dealers to 
continue to carefully consider vet- 
eran needs, I quote below a letter 
just received from a dealer recit- 
ing an incident which I don’t be- 
lieve is a general occurrence. Don’t 
let it happen to you: 

“I am a Ford dealer. Having 
been in actual combat with Gen- 
eral Patton’s Third Army, I 
know what the average veteran 
of World War II is going 
through. This subject has been 
on my mind for many months 
now and because of your won- 
derful articles on dealer good will 
and public relations, I am writ- 
ing some suggestions that I think 
would be of mutual benefit to all 
dealers. The general public says 
‘the war is over.’ As far as the 
veteran goes, with reference to 
the automobile industry, it has 
just begun. Many dealers will 
not give the veteran a chance to 
get started. For example, only 
two weeks ago a veteran came 
into my office and stated the fol- 
lowing facts: 

“He was married and had two 
young children, he was offered a 
job selling clothing throughout 
the state and needed a car. He 
approached many new car deal- 
ers and was given the ‘brush- 
off’; the used car dealers wanted 
ridiculous prices. The public 
criticized me severely for deliv- 
ering a new car to this man. One 
man said to me ‘I had my order 
in before he did.’ I said to him 
‘He was in Iwo Jima, and 
couldn’t place an order.’ 

“I investigated this veteran 
and, after finding him truth- 
ful, I delivered him a new car. 


depended on him. This is 
of cases. 
“Why don’t our dealers wake 
up and realize that our return- 
ing veterans will some day be 
the businessmen and citizens of 
their communities? People don’t 
forget easily, and the veterans 
and their families will remem- 
ber for a long time. The auto- 
mobile manufacturers advocate 
giving 25 percent of the new cars 
to veterans. I sincerely know 
this not to be the case in the 
majority of our new car dealer- 
ships.” 






Parley Hears ‘Gyp’ Warning . . . 
Back Finance Licensing, 


R.I. Dealers Urged 


practice of only a few “gyp” deal- 






PROVIDENCE, R. I.—(UTPS)— 

















Branding the “auto finance racket” | ers. 

as the Sani all the “rackets” A oe held 

although only a few “gyp con- dinner which 
study committee said, “does not | ons” are involved, Allen H.| Edward B. Jones, of Woonsocket, 





















We recommend repeal of sta- for remedial legislation at the an-| were: 
nual meeting of the Rhode Vice-president, G. Merlyn 
tutes requiring annual inspee- | i uto Dealers Assn. March 90 here.| O'Keefe; treasurer, Harold A. 





Lanphear; directors, Harry Sanda- 
of these gyp concerns that we have/| ger, Frank F. Crook, Herman L. 
to interest ourselves in legislation| Bennett, Joseph H. Main, Wallace 


Kohl, Julius Ab- 
members for support of a bill in P 


the state House which would li- we 
cense all firms financing the pur- Idaho Dealers 
Elect Barnard; 


chase of automobiles. 
250 at Parley 


Lee Moran, NADA executive 
BOISE, Ida—W. H. Barnard, of . 


vice-president, said an important 
element in the business is imme- 
Twin Falls, was elected president 
of the Idaho State Automobile 


diate consideration of the revenue 
Dealers Assn. at a two day con- 


from financing new and used cars 
as well as the financing of major 
vention held here March 24-265, 
Walter ? was 


elected vice-president and Shirley , 
Manser, Payette, was elected treas- : 
Leon Weeks, Boise, was 
named by the association as exec- 
utive secretary. Twenty directors 
also were chosen. 

More than 250 dealers attended 
the sessions and heard Karl M. 
Richards, of the Automobile Manu- 
facturers Assn., speak on safety 
programs for the nation. 

L. J. Buckland, New York, told 
the dealers that prices would un- 
doubtedly be higher and would con- 
tinue at high levels until 
tion approaches prewar levels of 
volume and efficiency. 

Double Trouble 

HICKORY, N. C—The B & M 

Motor Co. here was 










Mass. Dealers 
Plan Big Protest 
At Tax Hearing 


BOSTON.—A delegation from 
the Massachusetts State Automo- 
bile Dealers Assn. will record their 
opposition to proposals for an in- 
crease in state gasoline taxes at a 
public hearing scheduled for 
Thursday (April 10) by the House 
taxation committee. 

In a bulletin to members, Bill 
Plunkett, association manager, said 
he hoped as many dealers as pos- 
sible would be present to bolster 
the association’s stand. 


While a half-dozen bills have 
been introduced calling for a boost 
in the gas tax, the MSADA is 
centering its fire on the legisla- 
tion sponsored by Rep. Dean, ac- 
cording to Plunkett. 

The Dean bill would raise the 
gas tax from three to four cents 
a gallon, earmarking the revenue 
from the fourth cent for a separate 
“winter maintenance highway 
fund.” The special fund would be 
used to reimburse cities and towns 
for snow removal. 


“There is absolutely no justifica- 
tion for requiring the motor ve- 
hicle owners of the state to pay 
for the entire cost of snow removal 
in every city and town,” Plunkett 
said. “The effect of this bill, if 
enacted into law, would be to re- 
quire the highway users of Massa- 















“Despite the large amount of 
cash in savings and in circulation, 
all surveys indicate that the 
amount of financing needed to sell 











to work for passage of a bill intro- 
duced in the state legislature which 
would regulate the sales of articles 
on installment payments. He said 
there were instances of people buy- 
ing “five rooms of furniture” and 
when it was almost paid for, buy- 
ing a radio and having it put on 
the same contract. 

If a payment was late, he said, 
there were cases where the entire damaged 
lot of furniture was taken over the|fre March 24 to the extent 
state line and sold by the dealer. | $53,000. 

He emphasized that this was the C-) OM 
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chusetts to pay an additional $70,- > Motor Co. he damaged 
000,000 in gasoline taxes annually,| Prehn Cuts Service Rates |fire March 23 to the extont 2 
superimposed upon the huge tax 16 Percent Below OPA $30,000. 






bill they are already paying.” 


Day Buys Warehouse 
Frame Chosen 


Thomas H. Day (Chrysler-Plym- 






service by average |outh), Greensburg, Ind. has built 
Head of Dealers of 16 poveomt below tho Sommer |° Wnesrn tie i alee panaieg ae 





pansion of his service department. 

















In Brooklyn Area 


BROOKLYN.—The board of di- 
rectors of the Brooklyn and Long 
Island Automobile Dealers Assn. 
has chosen William Frame as pres- 
ident of the organization. Frame 
has been a dealer in Mineola, L. 
L, for the past 20 years. 

Other officers elected were: Wil- 
liam T. Maguire, first vice-presi- 
dent, representing Queens county; 
John G. Stewart, second vice-presi- 
dent, representing Suffolk county; 
Edmund J. Rotchford, third vice- 
president, representing Kings 
county. 

Reelected to office were Treas- 
urer William Meyer, Queens coun- 
ty, and Secretary Harold Perfit, 
Kings county. 

C. Ray Palmer is the executive 
vice-president of the association. 


Hartford Dealers 
Meet April 14 


HARTFORD, Conn.—The annual 
meeting of the Hartford Automo- 
bile Dealers Assn. will be held 
April 14, preceded by a dinner. Offi- 
cers will be selected. James R. 
Johnson, head of Johnson Auto Co. 
(Hudson), is president of the or- 
ganization. 






















F. ©. YEAGER, Seuth Bend, is the new president of Automobile Dealers Assn. 
Indiana. Shown with him 












Shepfer Is President 


Of Ohio Dealer Group 

COLUMBUS, O.— The Musking- 
um County Automobile Dealers 
Assn., at Zanesville, O., 
elected Sam L. Shepfer, Adamsville, 
president, it was disclosed last 
wi 

Earl B. Swingle was named as 
vice-president and Clarence G. 
Swank as secretary-treasurer, 
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AUTOMOTIVE WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
M turers and dealers in motor vehicles, parts and ac- 
Acessories. 12. A fair profit to the dealer on every 
used vehicle accepted in partial t for a new 
car or truck. 13. Hvery dollar of gasoline tax col- 
e lected by state or federal governments applied to 
the building and maintenance of highways. ot 4. The 
R elimination of governmental and bureaucratic con- 
trols over this ““aauaity. 15. A return to the pre- 
cepts of and the rewards of applied 








Aamr>mo 


independence 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





F Speak Freely, But . . . 
P Ho freely can you speak to your employes? Not very. 
If your tongue slips, NLRB will chop it off. 

However, the board and courts are becoming a little more 
liberal in allowing employers to discuss union matters, ac- 
cording to the Washington Automotive Trade Assn. 

But you must be very careful. Honest mistakes aren’t rec- 
denined, although the union can get away with lies. 


The association says: 

“An employer may present arguments against joining the 
union, may point out the company’s policy of fair treatment 
provided he indicates it will continue; may invite compari- 
son of conditions of employment with those in any other 
shop, and may deny any false statement which the union 
has made about the eompany.” 

Statements must not tend to coerce or intimidate em- 

loyes, and they must be accurate. That sounds fair enough, 
~ from what we have heard, it would be a good idea to 
similar requirements on unions. 
employer must not compel attendance at a meeting for 
the purpose of discussing union matters. 

The association points out that the better course is to 

maintain closer relations with employes and emphasize what 
has been done and is being done for them. However, if you 
a want to talk directly on union matters, it gives these hints: 

1. Don’t ad lib. Read a prepared statement. Keep a copy. 

2. Be moderate. Name-calling probably won’t help and will 
hurt if you later go before the board. 

3. Be accurate. Carefully check all statements. A false 
statement, although inadvertent, may be held to constitute 
an unfair labor practice. 

4. Don’t threaten. Appeal to reason. 


Herrings, Red 

EORGE ADDES, one of the three UAW-CIO officials de- 

nounced by Gov. Sigler of Michigan as being “Commu- 
nist captives,” went on the air last week to defend UAW 
Vice-Presidents R. J. Thomas, Richard T. Leonard and him- 
self against the charge. 

For 15 minutes, the UAW secretary went into a name- 
calling tirade against Gov. Sigler as a “red baiter” and 
accused him of drawing a red herring across the trail of the 
union’s demand for higher wages for the automobile workers. 

Not a word was said in defense of either of the labor offi- 
cials. Not a word of denial was spoken that Addes, or either 
of his associates, were connected with the Communist party 
—or were not supporting. Communists in the union in their 
attempt to hinder the progress of the auto industry. 

Instead, in Communistie style, Addes did his best to draw 
a ripe red herring across Gov. Sigler’s charges by vilifying 
not only the motives of the governor himself but his office. 










I SEE by the papers that applica- 
tions for FHA loans on residences 
in the Detroit district climbed to 
an all-time high of more than five 
and a quarter million dollars for 
the previous week. 
This looks good and 
would squash all of 
my arguments for a 
complete release 
from rent controls, were it not for 
the fact that this is entirely for 
one and two-family homes. So far 
as I know, there have been no 
permits issued for hotels, apart- 
ments or other multiple dwelling 
buildings recently, or for that mat- 
ter since before the war. We have 
advanced the argument more than 
once in this column that we are 
never going to solve the housing 
shortage, until we can offer in- 
vestors a fair return on present 
building costs to cover the risks 
involved. 

Government bureaus aren’t capa- 
ble of setting up ceilings on rents 
for a building, only today in the 
blueprint state. Who is to say what 
is a fair rent for a new modern 
apartment, such as tens of thou- 
sands of veterans want as soon as 
they can get one? If I were a 
returnee, with a blushing but per- 
haps expectant bride, I would be 
the first to resent having someone 
tell me what I could afford to pay 
for the kind of living quarters I 
wanted. Old-fashioned, unrestricted 
competition is the only way we 
can get enough multiple dwellings 
to fulfill the demand. With rents 
frozen, thousands of families are 
living in homes or apartments 
which they cannot afford while 
others, who could afford to pay 
adequate rent for the same living 
quarters, are hounding the rental 
offices with cash to lay on the line 
for what they want. 

* + * 

LET THE old law of supply and 
demand take over and see how 
quickly this whole problem of am- 
ple housing facilities will clear up. 
Building materials are already be- 
coming available. Much surplus 
government plumbing, heating and 
electrical equipment suitable for 
large multiple dwelling projects, is 
waiting for buyers in every section 
of the country. The same workmen 
who built the great army camps, 
the factories and the shipyards, in 
addition to the tens of thousands 
of returned men with some train- 
ing, must be available. Banks, trust 
and insurance companies have in- 
dicated their willingness to finance 
the men with vision enough to see 
the needs for building projects in 
their localities. Why then are we 
stalled? To me the answer is so 
simple that to restate it will seem 
trite. Take off all rental controls, 
at least on new buildings, imme- 
diately. 


NOTES 
FROM MY 
NOTEBOOK 


* * 


IT WILL be no news to our read- 
ers in Arizona, California, Idaho, 
Louisiana, Nevada, New Mexico, 
Oklahoma, Texas and Washington 
that they have a distinct advantage 
over the rest of us less fortunates 
who do not live under the com- 
munity property laws. They can file 
a separate income tax report for 
husband and wife and reflect in 
each return one-half of their com- 
bined incomes. The saving thus 
effected means about 16 percent to 
the man with an income of $10,000 
and climbs to nearly 30 percent on 
an income of $25,000. It has taken 
a lot of us in the states, which 
have not been so bright, to catch 
up with this little interpretation 
under which Uncle Sam has been 
operating for many years. Now 
bills are pending in both House 
and Senate to put income tax laws 
on a basis which would be the 
same in all states. 

There would be no better time 
than right this minute to indicate 
to our congressmen and senators 
(unless you live in one of the states 
mentioned above) that now is the 
time to correct this sort of discrim- 
ination. Every little bit helps.— 
G.M.S. 
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Midget Cars 


I am interested in locating the 
names and addresses of manufac- 
turers of all the midget automo- 
biles in the United States other 
than the Willys, Crosley. and Aus- 
tin. 

Please forward this information. 
Is there such a make as the Bobby 
Car (a midget auto)? Is there such 
a make as the Tucker? If so, 
where are they manufactured.— 
Joun F. McCartuy, Providence, 
R. I. 

Eprror’s Note: A list of com- 
panies which have announced 
plans for the manufacture of 
midget cars follows. (These com- 
panies are not in production as 
yet, however): 

Hewson Pacific Corp., 8671 
Melrose Ave., Los Angeles, Calif.; 
Motorette Oorp., 1560 Harlem 
Road, Buffalo, N. Y.; B & B Spe- 
cialty Co., Rossmoyne, O.; Gen- 
eral Developing Co., P. O. Box 
75, Brooklyn, N. Y.; Midget Mo- 
tor Car Mfg. Co., c/o Greenfield- 
Lippman, 424 Rand Bldg., Buf- 
falo 3, N. Y., and Bobbi Motor 
Car Co., Birmingham, Ala. 


Missing Makes 

I received the copy of your Ros- 
ter of American Car makes, Past 
and Present. 


Checking it over, I found that a 
few are missing. These are: 

Sperry—Electric. 

Webster—? 

Stanhope—-Gas and Electric. 

Des Moines—? 

Waltham—Steam. 

Western—Gas. 

Hodgson—Gas. 

Booth—Gas. 

The Hodgson and the Booth were 
both built by doctors, one model 
only. 


‘Where Are They? 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


My source of information was| of Mechanical 
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Tus Rose BY ANY 
OTHER NAME 
VLP SMELL 








the Jan. 7, 1903, edition of the 
Horseless Age.—Tom Lowry, 56 
Sharon Ave., Piedmont 11, Calif. 

* + * 


Like Van Tassel 


We enjoy reading J. B. Van Tas- 
sel’s informative articles. — ALFRED 
E. E.terman, Ellerman-Denny Mo- 
tor Co., Fayette, Mo. 


We enjoy reading J. B. Van Tas- 
sel’s column every week in the 
Automotive News, and believe it 
is a definite help to those dealers 
that put his messages into prac- 
tice—Gro. M. DeVos, treasurer, 
DeVoe Motors, Inc., Dedham, Mass, 





Com ing Events 2 


Apr. 9-ll—New eon oe (Hotel New Yorker). 
SAB Spring Aeronautic meeting. 
Apr. 14—Annual meeting, Hartford Auto 


mobile Dealers Assn. 
April ee York (Hotel Roosevelt). 
Alfred Sloan speaker at 


jr., guest 
canada: Metropolitan council, Automo- 
bile Old Timers. 


Apr. 16-18—Ohiecage (Hotel Stevens). SAB . 


MAY 


May A etn wr Kan. 
Personal Aircraft meeting 


ety of the Plastics Industry. 

May 12-14—Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Care 
lina Automobile Dealers Assn. 


May 12-15—Denver (Hotel Cosmopolitas). 


oa 22-24—Detrolt (Hotel Statler). Silver 
eee — = Lad the Automotive 
a 
Ind. (Freneb Lick 


June 1 Lick, 
SAE summer meeting. 


-6—French 
Springs Hotel). 
dune 56—St. Louls (Hotel Chase). 

ee of Missouri Automobile Deal: 
ers Assn. 
June 16-19—Chicago (Stevens Hotel). 
annual meeting of the American F0e 
Ha ectste 















(Hotel Lassen). — 
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AUTOMOTIVE NEWS, APRIL 7, 1947 


The Ford three-window, six-cylinder business coupe is now back in production. The 
price has been reduced twenty dollars below the price which prevailed last fall 
when production on this model was temporarily suspended. 


This reduction, together with those of January 15 ranging up to fifty dollars, makes 
the Ford business coupe and the two-door sedan the lowest priced cars in their field. 


This is in keeping with Ford’s policy of offering the greatest value at the lowest 


possible cost. 


FORD MOTOR COMPANY 
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The Upswing 
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dianapolis, Ken Schaefer said, “it 
looks like prices are on the in- 
crease for spring business.” 

Officials of the Milwaukee Coun- 
ty Automobile Dealers Assn. say 
a definite upswing is apparent in 
the used-car market there. 
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pore Serre onyreeseober ay in from California, Arkansas, Ok- 
: i OU oe ns lahoma and many Southern states, 
as well as from surrounding states. 
Prices were considerably higher 
than previous weeks. 


Hluminated Mirror 
A new type of rear-view side 
mirror that lights up at night was 
recently placed on the market by 
Jay Distributing Co., 5664 St. Jean 
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Dealers Discuss 
Policies with 
Chevrolet Heads 


DETROIT. — Sixteen Chevrole’ 
dealers from all over the country 
members of the national deale 
planning committee, met with cen 
tral office executives of the division 
last week to discuss national 
policies. 

The national committee is corh 
posed of a chairman and co-chai 
man from each: of the eight ge 
graphical regions of the Chevro 
sales organization. They are ele 
to their positions by the dealers i 
their region, and represent the 6,000 
Chevrolet dealers in discussiong 
with central office management, ~ 

Four business meetings were held 
during the two-day conference, 
which the various phases of th 
Chevrolet sales problem were coy- 
ered. The dealer committeemen 
conveyed to the Chevrolet manage-~ 
ment the ideas and wishes of deal- 
ers, and later will report to > 
dealers the results of the confer. 
ence. ’ 

Members of the committee 
Flint region, L. O. Gates, Sow 
Bend, and Eugene Stowers, Blue 
field, W. Va.; Atlantic Coast 
gion, L. B. Morton, Farmington,” 
Me., and F.. O. Davis, Windsor, Vt.;7) 
eastern region, S. P. Johnson, Buf-) § 
falo, and C. B. Robertson, Ric 
mond, Va.; southeast region, George | 
P. Whipple, Louisville, and J. L. 
Owens, Brunswick, Ga; G 4 
Lakes region, R. M. Harrison, 
Janesville, Wis., and E. G. Usem, 
Austin, Minn.; midwest region, Al 
Duteau, Lincoln, Neb., and O. G | 
Edwards, Greeley, Colo.; southwest — 
region, Frank Late, San Angelo, 
Tex., and M. H. Dees, Biloxi, Miss.; — 
Pacific region, Dan Callahan, Long- © 
view, Wash., and Lawrence Lake, — 
Bakersfield, Calif. 


O’Sullivan Heads 


Cleveland Zone 


‘ 
PONTIAC.—L. W. Ward, general | 
sales manager of Pontiac Motor & 
division, has an- © 
nounced the ap- — 
pointment of 
John M. O’Sulli- 
van as Cleveland 
zone manager. 
He succeeds H. 
T. Thompson, 
who resigned to 
become a dealer 
at Cuyahoga 
Falls, O. 
O’Sullivan has 
J. M. O'Sullivan 1 oon connected 
with General Motors 25 years. 
After representing GM in Central 
Americay he joined Pontiac in 
1936. Recently he was business 
management manager of the divi- 
sion’s Philadelphia zone. 


Obituaries 


Walter F. Jones 

MEMPHIS.—Walter F. (Buck) Jones, 38, 
widely known Memphis auto salesman with 
the Hull-Dobbs Co., died here at his home 
last week. Mr. Jones was formerly as80- 
ciated with his father, P. G. Jones, in the 
automobile business in Kansas City, Chi- 
cago and Birmingham before moving to 
Memphis to join the Hull-Dobbs organiza- 
tion in 1939. : 


a} 


od 


~ 











G. A. Lewis 

MANKATO, Minn. —G. A. Lewis, 7%, 
pioneer Minnesota automobile dealer died 
here March 21. He had been an automo 
bile dealer in Mankato since 1902 when be 
made the first trip by car from here © 
Sioux Falls, 8. D. 

o-- 4.4 


Ernest Farmer 
ROCHESTER, N. Y.—ZErnest Farmer, 
62, former automobile dealer, died Mareh 
21 in Genesee Hospital after a ill- 
ness. He formerly operated Quality Motors 
here and was owner of the firm for nearly — 
10 years. His wife and three sons 


William A. McReel 
EXETER, N. H.—(UTPs)—William A. 
McReel, 51, former proprietor of McReel’s 
Garage (Ford), died here. He was & Vet 
eran of World War I and had lived here 
45 years. 
* * . 
Otis L. Baughman 
WAGENER, 8. C.—Otis L. Baugh, 
Wagener automobile dealer and nS 
the state highway commission, was f 
injured March 25 when his aw 
crashed into the rear of a truck en = = 
to Aiken. It was believed that a heavy a 


storm obscured vision and prevented 
from seeing the truck. 
€ 8:8 
George Woods e 

CHICAGO.—George Woods, 51, head of 
Woods-O’Brien Motor Co. (Dodg a r 
outh), died March 28 from a heart ie 
while on a train. Funeral services ™ | 
held March 31, a | 
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eg selling cars cushioned with Airfoam say 
that this is one feature that customers immediately 


notice and enthuse about. 


And no wonder! For Airfoam is the greatest advauce 
in cushioning comfort in 100 years. That’s why it’s pre- 
ferred, not only in autos but in the finest train, plane 
and hotel accommodations, and in home furnishings, 


Yes, Airfoam is a great selling plus. The latex cushion- 
ing best known, best advertised, best liked, it will give 
alert auto men a big edge in the tough competition 


coming up. 


If your line has Airfoam now, tell your prospects about 
it. If it hasn’t, tell your manufacturer you'd like to have 
Airfoam in your new models. It can be installed with 
trifling production changes. 


Why car buyers want “77 © 


GLORIOUS COMFORT— 


Its live buoyancy soaks up bumps and 


jolts; like riding on air. 


LONGER WEAR — Lasts far longer than other types of cushioning; protects 


upholstery, too. 


COMFORT SECRET OF AIRFOAM 


—Note how it “gives” to slightest pressure, 
providing restful support that insures com- 
plete relaxation. 


GOOD-AS-NEW LOOKS ALWAYS — Doesn’t pack up of sag with usage; 
holds its shape indefinitely. 


COOL-— Air circulates through millions of interconnecting cells. 


Airfoam—T.M. The Goudyear Tire & Rubber Company 


GOODFYEAR 


THE GREATEST NAME 
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Surplus Vehicle Prices 
Reduced 10 Percent | 


Forecast of AMA Aide... 


Alltime Sales High Seen’ 


WASHINGTON.—Prices of sur- 
plus used motor vehicles, includ- 
ing all types of used passenger 
cars, trucks and trailers, were re- 
duced 10 percent by WAA last week 
under a revised disposal program 
effective April 1. 

The price reduction, WAA ex- 
plained, was designed to meet new 
market conditions and to acceler- 
ate the high rate of disposal 
achieved in recent months. 

January motor vehicle disposals 
totaled 28,285, WAA said, substan- 
tially more than the monthly aver- 
age of about 20,000 vehicles. Total 
disposals in February numbered 
21,210 vehicles. 

Trucks led all types of vehicles 
sold both months, totaling 12,296 
in January and 11,832 in February. 
Many types of motor vehicles and 
trailers, all in various degrees of 
usefulness, made up the remainder 
of the disposals. 

WAA said the large volume of 
sales in recent months has re- 
duced the number of units in sur- 





plus inventories throughout the 
country to approximately 58,000, 
less than 75 days’ supply at the 
current disposal rate. Additional 
declarations are expected, how- 
ever, and the revised program is 
designed to expedite sale of new 
declarations as well as that of eur- 
rent supplies. 

Other changes in the national 
program include: 

1. Reduction of the sales time 
cycle by shortening the periods 
provided for most of the general 
priority groups and the normal 
channels of trade. 

2. Provision for offering residual 
supplies of motor vehicles on a 
competitive bid basis with a brief 
interim period following the close 
of fixed price offerings. 

3. Uniform procedures for honor- 
ing the overriding priorities pro- 
vided through CPA and housing 
expediter certificates and direc- 
tives. 

The price reduction is being ef- 


DETROIT.—The automobile in- 
dustry this year is again playing 
its traditional role in engendering 
prosperity, Karl 
M. Richards, 
manager of the 
field services de- 
partment of the 
Automobile Man- 
ufacturers Assn., 
told members of 
the National In- 
dustrial Service 
Assn. last week. 

The automobile 
industry, Rich- 
ards said, will 
turn in a record volume of sales 
this year, exceeding in dollar to- 
tals even 1941 and 1929. He quali- 
fied his prediction with the state- 
mula base price, in addition to con- | ment that it was based on the as- 
tinuing all former authorized de-| sumption there would be no major 
ductions, the agency said. labor tieups in the industry or im- 





Guecy 


“Could I have just a bit of fric- 
tion tape?” 
fected by continuing the use of —_ os 
the pricing formula for used ve- 
hicles with which regional WAA 
officials are familiar and provid- 
ing for a 10 percent cut in the for- 


HIGHLIGHTING ANOTHER NEW CAR... 





These parts molded by Electric Autolite Company 


Bay City, Michigan 


Bay Manufacturing Division 








On 15 different makes of the 
NEW cars appear 58 separate 
parts made of Du Pont “‘Lucite’’ 


The parts shown above are all to 
be found on one of these cars. 


Manufacturers prefer ‘‘Lucite”’ 
acrylic resin forimportant reasons. 
‘*Lucite” adds the beauty that 
helps make sales. And the beauty 
of “Lucite”’ lasts. It isnot dimmed 
by moisture, sunlight, ‘‘weather- 
ing.” ‘‘Lucite” has good shatter- 


resistance, good tensile and flexu- 
ral strength. 

‘*Lucite” does its many tasks 
supremely well. On the dashboard, 
the ability of ‘‘Lucite”’ to ‘‘edge- 
light” has especial value .. . its 
excellent optical properties give 
the driver instant answers to 
urgent questions. 

‘*Lucite” is available in your 
choice of sparkling colors or in 
colorless transparency. For com- 
plete data address: E. I. du Pont 





de Nemours & Co. (Inc.), Plastics 
Dept., Room 214 Arlington,N.J. 


Ve AML 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 


Barring Big Strikes 


portant supply industries during 


the year. 

Richards said his forecast is 
based on an estimated produc- 
tion of 4,700,000 motor vehicles 
in 1947, as compared with 3,100,- 
000 in 1946, and 4,300,000 in 1941, 
and sales of repair and replace- 
ment parts totaling more than 
twice the sales of 1941. 

Production problems, he _ said, 
still plague the industry with re- 
curring shortages of sheet and 
strip steel, pig iron, and copper 
as the principal difficulties. 

Supplies of steel, he pointed out, 
may increase substantially after 
the middle of this year, but there 
is less prospect of an increase in 
supplies of copper. Additional sup- 
plies of this metal cannot readily 
be obtained in this country, and 
labor difficulties and other post- 
war troubles make it unlikely that 
sufficient supplies can be imported 
from abroad. 

Citing wage costs in the auto- 
mobile industry as an example of 
the problems faced by all indus- 
try, Richards said that automobile 
industry payrolls are more than 70 
percent higher than in 1941. 

“Costs of materials,” he added, 
“are still rising but on the other 
hand there is evidence that la- 
bor productivity is increasing. 
However, the size of wage in- 
creases this year is the principal 
factor in determining cost 
trends.” 

Discussing the automobile indus- 
try’s outlook, the speaker pointed 
out that it usually leads all others 
in obtaining sales during a period 
of improving business, but up un- 
til now this has not been true dur- 
ing the postwar period. 

“The automotive industry,” Rich- 
ards said, “did not get its propor- 
tionate share of the $96,700,000,000 
in retail sales in 1946, a total 74 
percent larger than in 1941. 

“But the outlook now is for a 
long period of unparalleled pros- 
perity, provided only that labor 
and management can learn to 
work together effectively to in- 
crease productivity and reduce 
costs.” 

A successful drive for large wage 
increases this year without cor- 
responding increases in production, 
can only result in price increases, 
and ultimately in reduced sales 
and lessened employment, Rich- 
ards declared. 


Gas Tax Boost 
Held Up in Pa.; 
Other Levies Gain 


HARRISBURG, Pa. — (UTPS) — 
Seven bills proposed by Gov. James 
H. Duff to raise an additional 
$133,000,000 during the 1947-49 bi- 
ennium through a tax on corpora- 
tions and luxuries have been 
passed by the House and referred 
to the Senate committee on finance. 


Meanwhile, the bill extending 
the one-cent emergency gasoline 
tax continues to be held in com- 
mittee until the governor decides 
whether to recommend an addi- 
tional increase in the tax. 


The Pennsylvania Motor Federa- 
tion, representing 61 affiliated AAA 
automobile clubs in the state, is- 
sued a warning last week that & 
concerted attempt may be made 
at this session to increase the gas- 
oline tax. 


The federation feels that any 
increase in the gasoline tax at 
this time is unnecessary in view 
of the governor’s estimate that 
there will be a cash balance of 
$67,500,000 in the motor license 
fund on May 31, 1949, the state- 
ment said. 


Manual on Bearings 
Torrington Co., Bantam Bearings 
division, South Bend 21, Ind., an- 
nounces the publication of a new 
168-page manual, No. 15—a com- 
bined engineering and application 
data reference volume for 
radial, ball reciprocating, r 
— taper roller and thrust beat 
ngs. 
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IN SEATTLE 


AL ADVERTISERS 
FER The TIMES 


ertise Where the Home Folks Get Results 





Seattle retail grocers — chains and independents — 
consistently run 3 TIMES more advertising in The 
TIMES than in any other medium.* The TIMES carries 
most of the retail store advertising in Seattle. 

These advertisers know from experience. 

National advertisers in the big, growing Seattle 
Market [now in the nation’s top 15 market list] can 
safely follow local advertising procedure. 

You can’t sell Seattle without The TIMES. 

You can sell Seattle with The TIMES. 


IUM SELLS SEATTLE 


it Al The 
i! [AMES 


*Source: Media Records 
FIRST in Circulation - FIRST in Advertising - FIRST in Results in Seattle 






[Mtestac. Oriental Commerce aad Beste Industries eo seattle 


=== The Seattle Fimes == 
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Represented by O'MARA & ORMSBEE, Inc. © New York © Chicago © Detroit e Los Angeles e San Francisco 
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FOB 


Left to right: N. F. Bowe, Ford district manager, Edgewater; R. J. Leonard, Ford dis- 


triet manager, Buffalo; W. T. Roweroft, Lincoln-Mercury district manager, Edgewater; | tions and refer the parties in 


R. E. Gubelman, parts and service supervisor, Edgewater; J. G. Lewis, assistant district question 


manager, Ford, Edgewater; ©. J. Seyffer, regional manager; H. M. Strout, Ford district the internal revenue department, 
can ask some _interest- 
ing questions. One check made 


manager, Somerville; OC. E. Pierson, regional business management supervisor; H. M. which 
Maides, Lincoln-Mercury district manager, Buffalo; H. M. Lidgard, Ford district man- 
ager, Pittsburgh; W. H. Fulton, Lincoln-Mercury district manager, Pittsburgh, and 


4. F, Abeley, Lincoln-Mercury district manager, Somerville. by a steel 





sheet from 


ss out to turn 


new developments and applications | monthly periodical. 
What do you want to buy. sell or trade? 


in plastics produced by the plastics 


department of E. I. duPont de See Classified Want Ads, inside back cover selling tonnage and then trying to 
cover by paying somewhat higher 


Nemours & Co., Inc., is now avail-' this issue. 








One of the latest names to be added to the growing list of Kelsey- 
Hayes precision-made products is VACDRAULIC, the superior 
brake power booster that reflects Kelsey-Hayes ‘“know-how’”’ in its 


engineering, construction, and performance. 


Here are some of VACDRAULIC’S superior features: 


(1) A Sealed Unit —Vacdraulic is the only booster with 
all valves and other moving parts sealed in one rugged 
housing . . . safe from dirt, grease, and rough usage. 

(2) Easier to Mount — Vacdraulic is a compact unit that 
connects only to the hydraulic line and intake manifold. 


(3) Easier to Maintain—Once properly installed, Vac- 
draulic requires no lubrication or valve adjustments. 


(4) Easier to Operate — Vacdraulic permits smooth, power- 
ful braking action with the lightest feather-touch control. 


N ; these brokers revealed they either 
tic Bulletin able. Names submitted under a/had a criminal record or were 
uae : . company letterhead will be added /| suspected as criminals. None of 
The Plastics Bulletin, describing |t. the mailing list of this bi-|them probably knows a hot-rolled 
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FTC Hot on the Trail 
Of Black-Mart Steel 


By A..H. Allen 


FEDERAL TRADE COMMISSION is getting on the trail 
of steel brokers who have been calling on fabricators in all 
industrial areas and offering fabulous tonnages of new steel 

INCREASED DOLLAR volume for eee ge — eee at two and three times the market price. There may be no 
ning was the keynote of a meeting held at New "s ennsylv: recently for ies ‘ ° : ) 
ee Scien oman ss ie et onpontange neeyuacs dee A age ae solar’ nee at least the commission can 
than the market. 

No automotive 
buyer can afford 
to touch steel at 
prices quoted by 
thesealleged 
brokers. Yet most 
of them have had 
many offers, run- 
ning up into the 
thousands of 


to the scrutiny of 


company of several of 


a bedsheet, but each is 


: tons. 
a quick dollar by short; 4, H, Allen 
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VACDRAULIC: 


Puts brakes on faster, 
stronger, with perfect 
eemnnaen F control. 


Manufacturers and Automotive Distributors: Contact Kelsey-Hayes For Additional Information. 





Aervony. Faxes WHEEL CO. 





DETROIT 32, MICHIGAN 











even the 
General Motors 
was offered a million tons! This is 





ic’. | 





about 15 percent of an entire year’s” 
production of sheet and strip by 
the steel industry, so it can be) 
readily appreciated how fantasti¢ 
the proposal was. 3 
The steel mills are making 
every effort to see that the ton- 
nage they ship is being fabricated 
by the customer. However, it is 
obviously impossible to trace 
every pound of steel shipped and 
then to wait and see if the cus- ~ 
tomer uses it all before reorder- ~ 
ing. If a fabricator is receiving — er 
in excess of his production re- — ws 
quirements, there is nothing ~ th 
standing in the way of his sell- “§ ar 
ing the overage to “one of the § 0 
boys” who may then try to resell lik 
at a fancy price. m: 


iS 


bee 


patent ie va aint ane ie, 
KR 












Beyond that, some 1,800,000 tons © 
of sheet and strip was allocated last © is 
year to the federal housing pro-~ tk 
gram, over twice the tonnage ever _ of 
used by the construction industry, w 
in 1941, for example. It seems en- | er 
tirely likely that some of this ton- — gl 
nage eventually found its way into” G 
the “midnight” market. a in 

The corrective is simply for sup-~ du: 
ply to approach more closely to ~ car 
demand. Many believe this will be ~ nee 


realized by fall, if not before, and ~ of 
then the fly-by-night steel brokers ~ old 


can switch to something else, pos-~ A 
sibly back to booking the horses,” isst 
* * * 

* : em) 
Engines for ’50 ‘Bab 
ENGINEERS say the experi- cha 
mental work now being carried out ~ reb 
by Buick, Olds and Pontiac on V-8" era 
engines, with the aim of shorten-. G 
ing up the motor compartment and eral 


permitting further lowering of and 
floor level, could not possibly be how 
translated into production models ing 


before 1950. brig 

Long-range research of this vie 
type is nothing new in the auto- ehre 
mobile industry, raising the ques- O} 
tion of how a newcomer to the § Of | 
industry can possibly hope to is n 
draw up a brand new model and §§ © | 
get it into production and sale of 1 
successfully inside of three or T 
even four years. The odds are § pot 


certainly against him when you mai 
consider an established manufac- sou 
turer will devote three years to dics 
the design and proving of just a — ing 
new engine. dus: 
+ + + 

Sub for Copper Avic 
PROSPECTS OF little improve- Add 
ment in the supply of copper is 


leading engineers to the study of Btc 
aluminum as a replacement for _ 
brass. Consideration is being given 4 ’ 
a number of products, screws and the k 
bolts for one, and in this instance Th 
there are indications of possible ‘ 
cost savings with aluminum, at no ty 
particular sacrifice of properties. Cros! 
* * * ! 
12% to Workers or! 
ONE MANUFACTURER of pas- presic 
senger cars in the medium-price New 
field (if there is such a thing any Shous 
more) is currently allocating 12 broad 
percent of production for sale to corpo: 
supervisory employes at the full diary, 
dealer discount of 24 percent. and E 
There is nothing new in the Conso 
policy, being a resumption of pre- associ 

war arrangements where super- 
visors were permitted to buy & nto 

maximum of one car a month at 
the discount. Com; 
eS ee ane ee The 

- 

Moekle Retires — 
After 34 Years .” 
e Outloo 
In Ford Finance The 
DEARBORN.—Herman L. Moekle § “tms 
has retired as vice-president i= i te 


charge of finance and a di 

of Ford Motor Co., it was a ported 

nounced last week by Henry Ford 

II, president. the 
Moekle, 62, plans to devote his el 

time to his many personal inter 

ests, the company said. A successor progre 





has not yet been selected. = 
Joining the Ford organization @ orded 
1913 as an accountant at Pitt oo 
burgh, Moekle worked there ané _— 
at other branches until 1918, wher in ea 
he was transferred to Dearborm = 
In 1927 he became an auditor, and an 
in 1941 he was promoted to Was ir 
tant secretary. thy 
Moekle was appointed secretary lee 2 
and assistant treasurer in June tubben 
1943, He became a director in OF Re r 
tober, 1945, and vice-president @ Dubling, 
charge of finance on April %4, ate pat 
Ta RE a ly that 
Gitlen-Novick Now oon 
Gitlen Motor Sales, Inc, Hate) - Srning: 


ford, Conn., has been renamed the Months. 
Gitlen-Novick Motors, Inc. 
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been fully maintained in the ini- 
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Auto Shares Tabbed 
For Next Upswing 


By George Deery 
Staff Writer 

DETROIT.—While most purchas- 
ers of stocks seem content to 
watch the averages try to exceed 
the next penetration point, they 
are, according to a majority of 
sources, certain of the shayes they 
like, when and if a sustained rise 
materializes. 

Auto, auto parts and accessory 
issues are naturally included in 
the more general classification 
of durable and replacement goods 
whose firm’s shares are consid- 
ered likely to be in the van- 
guard of an upswing. 

The logic of such a conclusion 


~ in the case of the automotive in- 


dustry is that the demand for new 
ears will continue and, while this 
need is being met over a period 
of time, replacement needs on 
older models will increase. 

Another fact in favor of these 
issues, which has been frequently 
emphasized by those who make it 
a business of advising on the pur- 
chase and sale of securities, is the 
rebound which can come with an 
era of smooth operations. 
General Motors, Nash and sev- 
eral other firms in the car, parts 
and accessory business have shown 
how even one quarter with expand- 
ing sales and continuous work can 
brighten up an earnings record to 
vie with the shine on well-polished 
chrome. e 
Optimism over recent examples 
of good final quarters last year 
is now giving way to speculation 
on showings for the first period 
of 1947. 

Tempered with realization that 
potentially adverse factors re- 
main in the background, some 
sources during the past week in- 
dicated less timidity in forecast- 
ing better times for selected in- 
dustries and corporations. 

t+ * + 


Aviation Corp. Changes Name, 


Adds 5 Directors 


Stockholders of Aviation Corp. 
approved changing the name of 
the company to Avco Mfg. Corp. 
and elected five new directors to 
the board. 

The new directors are R. C. Cos- 
grove, vice-president in charge of 
Sales and general manager of the 
Crosley division; Carl H. Kindl, 
vice-president in charge of manu- 
facturing; J. H. Oppenheim, vice- 
president and general manager of 
New Idea division; James D. 
Shouse, vice-president in charge of 
broadcasting and president of the 
corporation’s wholly-owned subsi- 
diary, Crosley Broadcasting Corp., 
and Harry Woodhead, president of 
Consolidated Vultee Aircraft, an 
associated company. 

+ + a 


Auto Makers’ Record Poor 


Compared to Other Firms 


The 1946 profits of 10 auto manu- 
facturers were off 48 percent from 
the preceding year, according to a 
survey by Standard & Poor’s Corp. 
in the current issue of the firm’s 
Outlook. 

The figures for 687 industrial 
firms show earnings gained 43.1 
Percent over 1945. A smaller list- 
ing for the first nine months re- 
Ported an increase of only 11.3 
percent. 

“The marked gains scored in 
the closing months of 1946 rep- 
resented, in part, real earnings 
progress, particularly in heavy 
g00ds industries which were af- 
forded relief from strikes and 
material bottlenecks that severe- 
ly curtailed their operations in 
the early part of the year,” this 
investment advisory service 
Points out. 

An improvement of 13.7 percent 
was reported by 22 auto parts com- 
Panies, 33.1 percent by 35 oil firms 

.8 percent by 16 in the tire and 
tubber business, 

Regarding 1947 prospects, the 
Publication adds, “All indications 
ate that 1947 will be another high- 

Profitable period for corporations 
Senerally. The excellent level of 
“arnings attained in the closing 
Months of 1946 undoubtedly has 





tial quarter of 1947, since this pe- 
riod has been marked by additional 
gains in industrial production, a 
further easing of material short- 
ages, and a freedom from major 
labor disturbances. Comparisons 
with the depressed results for the 
strike-torn early part of 1946 
should be extremely favorable.” 

“A good relative showing also 
promises to be made in the second 
quarter. Thereafter, year-to-year 
gains probably will narrow consid- 
erably, and by the end of 1947 
composite profits may fall below 
those a year earlier, assuming that 
a moderate recession in general 
business develops.” 

+ * * 


They Say: 

Electric Auto-Lite earnings could 
reach as high as $7.50 a share for 
this year unless affected by adverse 
conditions not foreseeable now... . 





Auto Stocks 

Apr.1 March 25 
Chrysler ........ 97% 94% 
COMET hee twins ees 10% 10% 
General Motors.. 59% 585 
REO  . vvscccct 17% 16% 
Kaiser-Frazer ... 7 7 
WE ida 60 60-6 4 h0% 16% 16% 
Packard ........ 6% 6% 
Studebaker ...... 21% 20% 
WEE Si cecetee's 11% 11% 





United States Rubber Co. plans to 
Sell $40,000,000 of 20-year deben- 
tures. Proceeds from the sale of 
the securities will be used for work- 
ing capital. ... Eaton Mfg. earn- 
ings during the first quarter are 
expected to be somewhat better 
than during the corresponding pe- 
riod in 1946....In the past 50 years, 
according to the Wall Street Jour- 
nal, “the Dow-Jones industrial av- 
erage has advanced in 25 Aprils 
and declined in 25. The railroad 
showing, however, slightly favored 
the bears in that month, with 27 
declines and 23 advances. In the 
last 10 years, however, the bears 
had the better of the argument in 
April, with the industrials ad- 
vancing four times and declining 


six while the railroads advanced in 
three and declined in seven Aprils.” 
* 


* + 
Earnings 

Hall (C. M.) Lamp Company— 
For 1946: Net profit, $92,902, or 52 
cents a share, against $115,701, or 
65 cents a share, the year before. 

McCord Corp.—Six months to 
Feb. 28: Net profit, $1,185,966, or 
$4.21 a common share, against $83,- 
956, or 14 cents a share, for simi- 
lar period of prior year. Dollar 
volume for six months amounted 
to $18,046,548 and average was $2,- 
175,000, while the volume for each 
of the last two months of the pe- 
riod was $2,500,000, A. C. McCord, 
president, reported. 

Barium Steel—For 1946: Net 
profit, $84,277. Estimated profit, be- 
fore taxes, for the first two months 
of 1947 is placed at more than 
$400,000, the largest in the history 
of the corporation. 

Diamond T Motor Car—For 1946: 
Net profit, $964,217 or $2.29 a 
share, compared with $1,468,031 or 
$3.48 a share, the year before. 

Midland Steel Products —For 
1946: Net income, after all charges 
including federal income tax, of 
$1,552,889, or $2.90 per share of 
common stock, compared with 1945 
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net income of $1,719,775, or $3.61 
per common share, Includes an es- 
timated credit of $528,000 under 
carry-back provisions. 

Allen Industries, Inc.—For 1946: 
Net earnings $742,847, equal to $2.66 
each on 279,600 common shares, 
compared with $206,426, or 76 cents 
each on 271,200 shares the year 
before, Sidney J. Allen, president, 
reported. Record net sales of $14,- 
300,195 more than doubled the 1945 
volume of $5,896,303. 

Autocar Co. and Subsidiary—For 
1946: Net income, $1,859,416, or 
$3.54 each on 498,393 common 
shares, compared with $801,167, or 
$1.52 each on 487,880 shares. 

Bower Roller Bearing—For 1946: 
Net income, $1,452,030, equal to 
$3.23 a share, compared with $742,- 
479, or $1.65 a share for 1945. , 

Fruehauf Trailer and subsidiaries 
reported 1946 consolidated earnings 
of $5,439,578, equal to $4.15 a share, 
against $1,873,295, or $1.15, for 1945. 
The 1946 net sales totaled $76,658,- 
405 compared with $71,697,757 in 
1945. 

Philco Corp. reports that, despite 
an operating loss for the first nine 
months, 1946 net income was $3,- 
107,480, or $2.13 a share, compared 
with $2,377,239, or $1.73, the pre- 
vious year. 











MR. DEALER: here’s the opportunity you have been waiting for 
—immediate delivery on Monroe Heavy Duty Truck Platforms 
and Racks! These are—welded high tensile strength steel plat- 
forms, have up to 50% greater strength combined with lighter 
weight to enable you to carry more pay load per haul. They 
will outlast three or four trucks under normal trucking conditions. 
A 100% welded frame construction, with 8 inch sills. Bracing 
gusset-type 4 inch high tensile strength steel cross members 


a 
AND RACKS 





which are welded to frame, assures maximum resistance to 


strain, stresses, and shock. Heavy hardwood plank platform 
treated to resist deterioration. Available with patterned steel 
floor plate for extra heavy use. Stake pockets protected in 


heavy side rails. Self-contained utility tool compartment. Open 
side, stock racks, tight side and combination racks available for 


all platform lengths. © The Monroe dealer franchise means fast 
and repeat profits for you. Write or phone our plant imme- 


diately for further information. 


C. N. MONROE MANUFACTURING CO. 


LIST PRICES START AT 


Monwe Tuek P. 


© 2525 S$. DORT HIGHWAY ° FLINT 7, MICH. © PHONE 4-3625 





$1520 






URMS 











Here is the Monroe all steel, all welded frame construction that 
resists stress and strain of constant heavy hauling 
tensile strength steel sills with gusset-type cross members. 
seams of the platform planking are protected and reinforced with 


husky high 
Note: 


special steel moulding that 
makes them practically leak- 
proof for hauling grain and 
other loose material. Monroe 
platforms are manufactured 
in 9 foot, 12 foot, 14 foot 
and 16 foot lengths. (List 
prices start at $152.) 
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Dealer Business Counsel 


Higher Prices Are Driving Service Business 
To the Independent Garages 


By J. B. Van Tassel 

(een labor sales remained 
4A about the same in the latter 
part of 1946 as they were in the 
first part of 1946, as revealed by 
a recent survey that I made of 
some 22 dealers 
service depart- 
ment operations 
in a large mid- 
western city. This 
survey showed 
that customer la- 
bor sales volume 
increased 0.26 
percent in the 
five months pe- 
riod from July 1 
to Nov. 30, 1946, 
over the first five 
months of 1946. However, in the 
last three months of 1946, customer 
labor volume showed a continual 
heavy decline of from $193,262 in 
October to $171,063 in November 
and down to $166,748 in December. 


The reason for these decreases 
are probably many, but it would 





4. B. Van Tassel 


appear to the writer after having 
made this survey and discussed 
the many phases of it with several 
dealers, that there were two very 
obvious reasons for these de- 
creases: 


(1) The higher prices these 
dealers were forced to charge 
customers for labor because of 
the large increases in the wages 
demanded by unions for me- 
chanics and other employes, 
which of course is driving this 
customer labor volume to the al- 
ley garages whose prices are not 
affected by union demands, and 


(2) the large increase in the 
number of new cars in the hands 
of owners, together with the 
prospects of getting delivery of 
a new car looking better every 
day, which is cutting down the 
amount of service work the own- 
ers of old cars are having done. 
Dealers generally will not feel 
the effect of this declining service 
and parts income for probably 


right now in these lucrative profi*- 
able car selling days, they are 
quite satisfied with the very profit- 
able results from their total opera- 
tions. From the many statements 
that I have recently received from 
dealers, the net profits are averag- 
ing from a low of 10 percent of 
total sales of all departments to 
a high of 18 percent or an overall 
average of 11.9 percent. Before the 
war a 8 percent net profit on total 
sales was about the very best the 
average dealer could hope to obtain. 
So it is quite easy to understand 
why they are satisfied with the 
present overall net profit. 
* + + 


Be Sure to Advise 
Your Workers 


HoOwsver the subsidizing of 
one department’s loss with the 
profits from other departments is 
never good business where it can 
be avoided. It would be my sug- 
gestion that dealers keep their 
mechanics and non-productive help 
in the shop currently informed of 
the results of service sales and 
profits. 

Where customer labor volume 
and profits are declining to the 
extent that the operation of the 


quite some time to come, because| department will soon be faced 
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M. P. LAWLER, Lawler Nash Co., Kansas City, is the latest dealer to win Nash 
Motors’ 10-point select dealer honors. The plaque means that the dealership offers car 
owners the service advantages of a firm 100 percent equipped. Left to right, Byron J. 
Howard, assistant zone manager, Kansas City; Lawler; George M. Lawler and Kari 


Limb, Kansas City zone manager. 





with a loss and it will be neces- 
sary to curtail the expense of 
the department, including num- 
ber of people and salaries and 
wages, the employes should be 
forewarned by being shown a 
chart of the trend of customer 
labor sales and profits. 

This is where a share the profit 
plan and an incentive plan on sales 
volume would tie in very effective- 


TYPICAL EXAMPLE: THE B. F. GOODRICH 


TIRE THAT OUTWEARS PREWAR TIRES 


E B. F. GOODRICH tires on the cab 
shown above had already gone over 
forty thousand miles when these pic- 
tures were taken and were still in good 
shape to be recapped. 
Reporting on these tires, L. R. Lane, 
Jr., of the Yellow Cab Company, 


Marion, Ohio, says: 


“As you know, in taxi service, it is 
necessaty to Operate our cars on all 
types of streets and roads in all kinds 
of weather. In addition, we believe the 
tire has been subjected to an abnormal 
number Of starts and stops. 


‘Based on our experience with the 


new B. F. Goodrich passenger car tire, 
we believe that it will outwear prewar 
tires even in adverse conditions. 


“Speedometer reading at time tires 
were put on was 35,062. Photos were 
taken at 78,267. Mileage on tires is 
now 43,205, and as you see, they are 
about ready for recapping.” 


One reason you get more mileage 
out of a B. F. Goodrich tire is that it 
carries a broader, flatter tread—puts 
more rubber on the road, spreads wear 
over a greater area. Because B. F. 
Goodrich engineers found that this 
wider, longer-lasting tread requires ex- 


tra strength in the sidewalls, B. F. 
Goodrich tires today are being made 
with a new, stronger body. It is this 
body-tread combination which makes 
possible a tire that outwears prewar tires 

Most people who need tires can now 
get the new B. F. Goodrich Silvertowns! 
Some sizes are still scarce, of course, but 
most dealers have a fair assortment right 
in stock. Talk to your B. F. Goodrich 
dealer, you may not have to wait at all. 
The B. F. Goodrich Company, Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 


ly. When a reduction, in labor 
sales and profits will reduce the 
income of the employes involved, 
you can be sure they will do every- 
thing possible to fight for the busi- 
ness and profits. However, when 
their salaries go on regardless of 
whether a dealer makes any money, 
the employes are not very likely to 
go out of their way or be much 
concerned as to how much profit 
a dealer makes in this department. 
om + * 


All Data Available 


Should Be Given 


N THIS chart of the trend of 
sales and profits, it would be 


a: Dea <Prote y 


era? tied 


PR 


well to show a comparison of the “ 
first three months of 1947 with the ~ 


first three months of 1946. This 
comparison should show the num- 
ber of repair orders written for 
these periods, the dollar volume 
of customer labor sales, the amount 
of sales of customer labor per re- 
pair order written, the total cost 
of customer labor sales, the per- 
centage of this cost to sales, the 
gross margin of profit and this 
percentage to sales, the individual 
direct expense items and their per- 
centages to sales, the total direct 


expense and percentage to sales, | 


the total indirect or administra- 
tive expense (prorated to the serv- 
ice department on a basis of what 
the proportion of the direct ex- 
pense of the departmerit bears to 
the total direct expense of all de- 
partments) and the final net profit 
on customer labor sales only and 
the percentage to sales. 

Also, as a separate item, it 
might be well to show a credit 
of 25 percent of the parts and 
accessories sold in But 
I certainly would make it plain 
to the men that this 25 percent 
did not alter the fact that on 
labor only your profit or loss 
amounted to so much. If you are 
interested, mail the writer a 
copy of your comparison for a 
perusal. 





Regional Chiefs 


Meet Executives 


Of Chevrolet 


DETROIT.—The eight regional 
managers of the Chevrolet whole- 
sale sales organization met in De- 
troit March 27-28 to discuss recent 
sales developments with Chevrolet 
central office heads, T. H. Keating, 
Chevrolet general sales manager, 
reported. 


The conference was one in & 
series of such meetings held regu- 
larly for regional and headquarters 
officials of the Chevrolet division, 
he added. 

The regional managers attending 
the meeting were: A. F. Young, 
Flint region; J. E. Simmons, At 
lantic Coast; R. F. Hicks, eastern; 
P. Sever, southeast; Ray C. Med 
daugh, Great Lakes; H. Z. Wek 
linger, midwest: I. X. Sarvis, south- 
west, and J. L. Connell, Paeifi¢ 
Coast. 


Ramp Motor Sales 

Articles of incorporation havé 
been filed by George Ramp Motor 
Sales, Inc., 1007 8S. Washington St 
Marion, Ind., formed to do a gel 
eral retail automobile business. The 
corporation has 200 shares of m0 
par value capital stock and the ii 


corporators are George Ramp, lols 
Ramp and John R. Browne. 


What do you want to buy, sell.or rade? 
See Classified Want Ads, inside back eva 
this issue. te 
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White Congress bickers about balancing the bud- that keeps the government busy spoon-feeding the 
get, Uncle Sam continues to shell out billions of farmer? Or.is this policy a wise and necessary 
dollars each year to pamper the American farmer. way to encourage greater and more efficient food 
Need a new roof, a loan, expert business advice, a production for the good of the whole country? 
guaranteed price for your product? Well, if you’re Either way, you will be astounded to learn in 
a farmer, you can get all this, and more—and the the May issue of THE AMERICAN MAGAZINE 
taxpayer will foot the bill! how your taxes have made the American farmer 
Is it mainly political pressure from the farm bloc THE Most PAMPERED GUY ON EARTH. 


Our Readers Aren’t Babies 





THE AMERICAN MAGAZINE’s editorial content is directed at 
mature, responsible people—people with an active interest 
in the important problems of their country and the world. 

The article this month on the government’s farm policy 
is just one example of the vital, provocative subjects 
you'll find authoritatively covered in our pages month 
after month. 

This editorial policy has built an audience of both the 
men and the women in two and a half million families. A 
large audience, an alert audience—alert to the problems of 
making a better life, alert to the products that make a better 
life. 

Dollar for dollar, page for page, no other maga- 
\ zine can match the multimillion male-female circula- 


tion delivered by THE AMERICAN MAGAZINE, 
\ 
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Dealer Doings 


Hall-Dodds Co. Celebrates 
| accessories to dealers in the Abi- 


25 Years As Ford Dealer lene vicinity, Fuller said. P. J. 


“Hall-Dodds is now 25 years old” | Harris will manage the Abilene 
read the silver anniversary message | concern. 
calling attention recently to the 25 | 7 8 a 
years of Ford service and sales | : i : 
achieved by this veteran dealer in | Olivers Head Valdosta Firm 
Detroit. As Clement Sells Out 


“Through a quarter century of | Maxwell Oliver has announced 
progress, an important milestone | that Bill and John Oliver are now 
has been passed on the road to | associated with him in the opera- 
public service,” the advertisement |tion of the automobile and truck 
stated. “We proudly feel that we | dealership at Valdosta, Ga., for- 
have played no little part in this |merly known as Clements and Oli- 


historic era of the automotive in- | ver Motors. 


dustry.” | Dissolution of the Clements and 
eg | Oliver partnership was recently an- | 
K-F Dealershi ens nounced when Maxwell Oliver 
eal P Op | bought the interest of J. Q. Clem- 

In Abilene, Texas | onte, : 


Bob Fuller Motor Co. (Kaiser- * * & 


Frazer) opened March 15 in a tem- 
porary location in Abilene, Tex. | Krell Buick, Inc. Makes Debut 


Construction plans are underway At New Location in Fargo 
for a modern 140 by 50-foot build- Krell Buick, Inc., Fargo, N. D., 


pany will distribute cars, parts and | advertisement in the local papers, 


| firm’s third anniversary. 


|years ago, the firm now employs | 
| 20 to take care of sales and service. | 


| been moved from 401 S. W. Eighth | 


'Third Anniversary Mark | 


| located in the heart of the down- | 
town section. 

Henry Krell and Russ Berrell are 
|eo-owners of the dealership and | 
|featured their debut with a large 


tion of the ceremonies. 


calling attention to date and loca- | 
+ * * | 


Hipps Motors Advertises 


A full page newspaper advertise- , 
ment, containing five view pictures 
and 20 individual pictures, was | 
used by Hipps Motors, Inc. (Ford) 
of Marion, Ind., to celebrate the 


Starting with four workers three 


FIRST PLACE AWARD for safety and 
wide safety contest sponsored by the State 


* * + 


Munroe-Zeder Announces 


N 

Move to New Quarters ager, and Dale Spitler, sales man- 
Headquarters for Munroe-Zeder, | ager. 

Inc. (Chrysler- Plymouth), have * * 


Mallon Motors Operating 


St. to 973 W. Flagler St., Miami, 


| Fla. \2nd Building at Tacoma 


ing, R. P. Fuller, head of the con-|has opened new quarters at 822 | Zeder, president; 


cern, announced. In addition to|Second Ave. serving the Fargo- | vice-president; C. L. Dale, service | two-building operation with open- 


local sales and service, the com-|Moorhead area. The dealership is |manager; Bert Axton, parts man-/| ing of a new sales and service cen- 


By too tf 


Officers of the firm are J. F. 








Mallon Motors (Ford), South Ta- 
H. C. Munroe, | coma, Wash., has expanded into a 





" Will own Power-Paks 
pj eo the year’s over 












































What product appeal! 
What merchandising! 
What value! 


EVERYBODY HAS HIT THE JACKPOT: 
Tire troubles are over for millions of car 
owners! Cash registers are working over- 
time for thousands of dealers! 


What a stupendous item is this Power- 
Pak* Tire Inflator-Fire Extinguisher...this 
handy 12% inch unit which automatically 
inflates tires in a minute and smothers car fires 
instantly. 


Get going today! Stock Power-Pak! Cash in 
on big league national magazine advertising... 
the free newspaper mat service for your local 
papers ...the striking display for your counters 
and windows... the beautiful consumer folder 
for handouts or envelope stuffers. 


% Power-Pak Tire Inflators-Fire Extinguishers are charged 
with enough CO, (carbon dioxide) to fill 3 average size 
tires. Carbon dioxide is a safe, non-toxic agent that ben- 
efits tires but is sure-death for oil, gas and electrical fires. 

Each cylinder fully conforms with I. C. C. Regulations. 


In attractive 


self-selling carton 


complete with 


tive hose 






SOLD THROUGH 
REPUTABLE AUTOMOTIVE 
JOBBERS COAST-TO-COAST 


In Canada: Power-Pak Products, Toronto 2, Ont, 


MFD. BY POWER-PAK PRODUCTS, INC., 


BUFFALO 2, N.Y 





accident reduction in the first annual state- 
Insurance Fund of New York, went to Park 
Motor Sales (Lincoln-Mercury), New York City. It is at Broadway and 62nd St. The 
| Park dealership was declared tops in the wholesale sales, distribution and transportation 
category of the contest. Left to right, Charlies F. Benell, partner, Park Motor; Anthony 
| Pakes, service manager, and B. A. Mahoney, partner. 


ter at S. 62nd and S. Tacoma Way. 

The new building was planned 
with an emphasis on needed space 
and equipment for doing a real 
service job. The total floor area, 
including a second floor parts stor- 
is in excess of 20,000 
square feet. Tommy Mallon is pres- 
ident; Kenneth V. Sanders, vice- 
president, and Harold Nutley, sec- 
retary. 


age room, 


+ * + 

Willys Motors Holds Opening 
Of New Service Quarters 

Willys Motors, Inc., Fairmont, 
| Minn., distributors for Willys auto- 
mobiles, trucks and jeeps, is in 
its new building at 1125 Harmon 
Place at the corner of 12th St. 

The building is 94 feet by 145 feet, 
with additional space of 84 feet for 
parking. 


* * * 


Studebaker Dealer Opens 


Home in Dalton, Ga. 


Formal opening was held in the 
Posten Motor Co. building on W. 
Morris at Pentz St., in Dalton, Ga., 
with Studebaker Commander and 
Champion automobiles on display. 

* * + 


Petrin in New Home 


Petrin Motor Sales (Nash), 
| Greenfield, Mass., has moved to a 
|new automotive center at 47 Bank 
| Row. The new location affords an 
opportunity to add a rubber welkd- 
|ing service, plus automotive serv- 
|ice and repair equipment. 

* . * 


Chevrolet Dealer Elected 


Elsworth F. DuTeau, vice-presi- 
|dent and sales manager, DuTeau 
| Chevrolet Co., Lincoln, Neb., has 
| been elected president of the Lin- 
| coln Community Chest. He has 
| been active in Community Chest 
| affairs for 19 years and was chair- 
|man of the successful 25th annual 
campaign last fall. 

* * * 





| Condon Opens Garage 


The Condon Sales Garage 
(Chrysler- Plymouth) has been 
oponed at Brodhead, Wis., by 
Frank Condon, with Franklyn Con- 

| don as office manager and Oscar 
Roen, head mechanic. 
* + * 


Quality Chevrolet 


Quality Chevrolet Co., Inc., at 
| Monroe, N. C., has been organized 
|with capital stock of $100,000. 
| Principals are H. H. Day and Alice 
| Day, both of Monroe, and Doris 
| Clarke, of Columbia, S. C. 


+. * * 


Kirk-Davis Co. 


Kirk-Davis Chevrolet Co., Sylva 
N. C., has been incorporated with 
capital stock of $100,000. Princi- 
pals are Paul Kirk, Homer Davis 
and Shirley Kirk. 

* 


+ 


Cooke Motor Co. 


Steve Cooke Motor Co. of Fort 
Worth, Tex., has been incorporated 
by W. S. Cooke, Ella Ozier Cooke 
and S. B. Cantey jr., with $115,000 
authorized capital stock. 

+ * 


Mullen Buys Haworth 


| &J. W. Mullen has purchased Ha- 
worth Motor and Implement Co., 
Montezuma, Ia., and is now the 
Chrysler-Plymouth and Allis-Chal- 
mers dealer in that area. 
* of * 

| Ned Fisher, of Fisher-Record Mo- 
| tor Sales, Inc. (Chrysler-Plymouth), 
| Detroit, recently flew his own plane 
to Florida for a two-week vaca- 
tion. 
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» cut for persons with small incomes 
» ‘8 viewed as giving 
» Present burdens where 
5 gently needed. 


i Sate of moderate incomes and also 
5 ‘© those with larger incomes for 





Tax Cut Hopes Raised 
By High U.S. Income 


By William Ullman 
Washington Correspondent 


THE PROSPECTS FOR debt reduction during the next 
fiscal year continue to be favorable under thé House program 
for a cut in individual income taxes. Factors contributing to 
assurance of a lowering of both the debt and taxes include 
the determination to reduce expenditures, as evidenced in 
the two major appropriation? — 


: : - | Advisers, told the Controllers In- 
bills thus far considered in| «titute of America at 


the House and by Treasury |conference in Washington 
revenues far in excess of advance | week. He defined these groups as: 
estimates. ] Business men who say, 

Despite delay in agreement upon while the getting is good.” This 
the expenditure ceiling by con-| group pushed up prices aggressive- 
ferees of the House and Senate,/ly whenever controls were relin- 
it is obvious that the total to be|quished; it resists with all its 
fixed as the goal will represent a| power any downward price move- 
reduction below budget estimates | ment. 
of between $4.5 billion as in the ) More thoughtful executives who 
Senate resolution and $6 billion|™ have contributed to business 
as favored by the House. A pro-| stabilization by announcing “firm 
posed compromise midway between | ————— 
the two amounts 
would mean a re- 
duction of $5.25 
billion from the 
$37.5 billion budg- 
et estimate for | 
expenditures. 

Under the offi- 
cial estimates for 
the coming 1948 
fiscal year, a $6 
billion cut in the 
expenditure total 
would allow a 
margin of $7.6 billion for tax and 
debt reduction; a $5.25 billion cut, 
a margin of $6.85 billion, and a 
$4.5 billion cut, a margin of $6.1 
billion. 

After deducting the estimated 
loss in revenue of $3.8 billion 
from enactment of the House 
tax reduction bill, there would 
remain for potential debt reduc- 
tion at least $3.8 billion under 
the first proposal, $3 billion un- 
der the second and $2.3 billion 
under the third. 

Before a tax reduction measure 
becomes law, the appropriation 
bills will have advanced sufficient- 
ly to show actual accomplishment 
toward the expenditure ceiling 
goal. Action on the two major bills 
thus far considered in the House 
is indicative of a resolute deter- 
mination in that branch of Con- 
gress to make good the program | 
for a substantial reduction in ex- | 
penditure estimates. 

The temper in the Senate re- 
mains to be shown but announce- 
ment by the Treasury and Labor 
departments of a slashing of pay- | 
rolls in keeping with action on ap- 
propriations indicates lack of hope | 
that the upper branch will restore | 
amounts eliminated in the House. | 

The increase in Treasury reve- | 
nues above estimates in the cur- | 
rent 1947 fiscal year will be suffi- | 
cient, it now appears, to cover | 
retroactive application of a tax re- | 
duction to Jan. 1, 1947. Also, the 
trend as to revenues may mean 
a greater surplus in the next fiscal 
year than now estimated. 

A tabulation furnished by the 
Treasury at the request of the 
House Appropriations Committee 
shows that official estimates dur- | 
ing the past 20 years always have 

n below actual receipts ex- 
cept in periods of business re- 
cession. 


The House tax 











William Uliman 


reduction pro- | 
increasing favor. The 30 percent 


relief from 
it is ur- 


A 20 percent cut applies to per- 


Whom incentives must be provided | 

if the private enterprise system 

= function in such a way as to 

ure a continued high level of 

employment. 
* 7” 


1947 Held Crucial Year 
For Free Enter prise 
THE FUTURE of private enter- 
ie depends on which of the 
tee current schools of business 
ught assumes leadership, Dr. 
sowin G. Nourse, chairman of the 
My ident’s Council of Economic 


its spring 
last 


“Get 


LETS YOU DRIVE WITHOUT SHIFTING 


price” policies which will help in- 
sure a more nearly normal flow 
of production. 
3 Forward-looking business men 
who, even though their order 
books are filled for months ahead, 
have pledged themselves to reduce 
prices as promptly and as steadily 
as the level of efficient production 
will permit. 

Looking at these three schools 
of thought, Dr. Nourse said he 
believes the first group is doing 
everything possible to dig the 
grave of private business enter- 
prise. He said the second and 
third groups — particularly the 
third—are showing the power of 
well-trained and responsible man- 
agement to perpetuate our sys- 
tem of price enterprise. 

The speaker declared that 1947 
will go down in history as a year 
in which private business manage- 
ment took some decisive steps to- 
ward determining what the future 
of the private enterprise system 
is to be. 

Turning from prices to wages, 
Dr. Nourse referred to the Presi- 
dent’s economic report to Congress 
last January to emphasize that ex- 
cessive wage increases could be 
only a source of further demoral- 


ee 


SALESMEN 


overwhelming majority said, “It’s the best car I ever 








THE NEW $125,000 headquarters for Sloss and Glikbarg (Studebaker), Fresno, Calif. 
Completed in February of this year, the dealership is at Stanislaus St. and N St. with 
about 225 feet of frontage. The showrooms will accommodate six new cars. The shop will 
take care of 15 cars for mechanical work, has two lube racks and four customer waiting 
stalls. Offices are located on the mezzanine floor, giving all downstairs space possible for 
the service and display of cars. 


ization and inflation. Such in-| equitable sharing of the benefits 
creases, forced through at points! of technological improvements by 
where they would result in propor-;| labor, capital and consumers. 

tionate or greater price increases, To attain these objectives, we 
will just add to the problem, he/ need certain laws. We must have 
said. legislation, Dr. Robey said, to get 


Closer pricing also was cited |Tid of monopoly in labor—a mo- 
by Ralph Robey, chief economist nopoly he believes is based on the 
of N AM, as one of four impera- four props of industrywide bar- 
tive demands facing our econ- | &2!"!ng, the closed shop, secondary 
omy. He told the controllers that boycotts and violence in picketing. 


the others are competition, a con- 
stant flow of private capital and 


Read Jack Weed's Backshop for some 
highlights in the service field. 








\ 


AT WORK! 


The opinions of today’s car buyers will vitally affect 
public preferences far into the future ... because one man 


tells another. In a nationwide poll of new DeSoto owners, the 


owned, 





regardless of price.” Think what that kind of talk means 


to the future of every DeSoto-Plymouth dealer. 
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Says N. Y. Times Serves oes 
Many Measures Fail 


In Parking Muddle 


oo agrees that highway 
congestion and over-crowded 
parking conditions are getting 
worse and that “there oughta be 
a law.” 

Many cities are taking action 
to correct these abuses, but ac- 
cording to a survey by the New 
York Timcs, much of the effort is 
of a stop-gap nature that does not 
afford assurance that permanent 
benefits have been achieved. 


Some of the projects promise 
relief unless the rapid growth in 
motor travel outpaces them, Bert 
Pierce of the Times staff, points 
out. “Reports from other cities,” 
the article states, “show that the 
overall parking situation is de- 
cidedly spotty. In Chicago, al- 
ready overrun by motor vehicles, 
the forecast is that conditions 
will get worse. The same applies 
to Detroit. ' 

“Washington indicates that it is 
working its way out of vehicular 







Lali 


difficulties, while Boston seems 
bogged down.” 


San Francisco, still far from be- 


ing able to meet parking needs, is | 


seeking to extend undersurface ga- 
raging but with little success. 


Factors braking speedier prog- 
ress toward a solution in the 29 
cities covered in the survey in- 
clude increased parking lot 
charges and the diverting of traf- 
fic from one street to another at 
the expense of the latter. 

Others are failure to get proj- 
ects for relief beyond the blueprint 
stage, the loss of parking garages 
in the last 10 years, and the avoid- 
ance of public transit systems by 
the riding public. 

* + * 
(CREATION of special committees 
~to study long-range highway 
planning is under active considera- 
tion in many states, a survey by 
the National Highway Users Con- 
ference revealed last week. Legis- 


pects of yours . . 
right into their hands, and right before their eyes . 








lative proposals providing for such 
highway studies, usually by legis- 
lative interim committees, have 
been offered in Alabama, Colorado, 
Connecticut, Kansas, Maine, Ore- 
gon, South Dakota and Washing- 
ton. After study, these committees 
would in general report their rec- 
ommendations to the next legis- 
lature. 

Necessary legislative authoriza- 
tion has been given to the pro- 
posals in South Dakota, Oregon 
and Washington. The South Da- 
kota measure provides for study 
and recommendations for “an 
improved state highway system,” 
while the Oregon resolution cre- 
ates a committee to study trans- 
portation facilities and determine 
construction and maintenance 
needs of public thoroughfares. 

A Joint Fact-Finding Committee 
on Highways, Streets and Bridges 
is provided by the Washington 
resolution. In California, the leg- 
islature has continued the life of 
the Joint Fact-Finding (Collier) 
Committee for the remainder of 
the present session. 

In Iowa, the governor has rec- 
ommended creation of such a com- 
mittee and the governor of Kansas 
has asked legislative consideration 
of a balanced long-range highway 
program. 


The Maine Highway Users Con-' 





MERRIMACK MOTORS (Chrysler), Hampton, Va., is operated by Hugh Dougherty» 
formerly a building contractor in Washington. During the war, he was in the govern- 
ment service. 


ference has endorsed the bill pend- 
ing before the legislature to re- 
quire the State Highway Commis- 
sion to complete the highway plan- 
ning survey initiated in 1937. This 
bill would also require the high- 
way commission to present to the 
next legislature a highway pro- 
gram projected over a five-year 
period. 

In Minnesota the State High- 
way Commissioner has gone on 
record favoring a statewide com- 
mission whose membership would 
be “thoroughly representative of 
the varied interests of the state 
. «- -” Creation of a legislative 
interim committee to make such 





AND ...« 


How Do You 


Get THROUGH 
These Things ? 


Behind every one of America’s 38 million mailboxes are 
SOMEBODY’S CUSTOMERS AND PROSPECTS. 


Are they yours? Can you reach them? 


We can tell you. We can qualify them, and locate them, 
and tell you their names. They'll be your prospects, then! 


We'll create, produce and DISTRIBUTE to these pros- 
. right THROUGH their mailboxes, and 


- a 


message, FROM YOU, that will (1) be, read by them; 
(2) get the results you want. 


We'll make these prospects your CUSTOMERS! 


i aial ded al ab ar ae a aba Gi 4e Ob 0 Oe & 6 © Oe Oe SE OE OE Ewe 


We start with FACTS . . . about your prospects . . 


. we 


find out what they want to read about you, what they'll 


buy .. . before we put words on paper. (Our premise 


—based on many years of accumulated experience— 


is that your Direct Mail Advertising messages, to be 


useful, first have to be READ!) Through RESEARCH, 


we give you a steady measurement of readership. 


Facilities? They’re nationwide. We can handle up to 


. two million mailings daily. Service? It’s COMPLETE... 


R.L. POLK ano COMPANY 


BRANCHES AND PRODUCTION PLANTS: 


NEW YORK 


CHICAGO 


PHILADELPHIA 


consultation, research, planning, creating, producing, 


distributing. We have Branches in seven strategic 


U. S. cities. 


For 25 years we have been developing a technique 
: ping 


for efficient, controlled Direct Mail Advertising. We'd 


like you to know about this technique . . 


. how Direct 


Mail Advertising can best be utilized to your 


advantage! A Polk consultant is available, to talk in 


terms of your business. 


Direct Mail Advertising Division 


Headquarters: Polk Building 


431 Howard Street 
Detroit 31, Michigan 


TRENTON 








a study and report its findings 
to the 1949 legislature has been 
recommended by the Minnesota 
Highway Users Conference and 
other associations. 

In addition to these states, High- 
way Users Conferences in other 
states have gone on record favor- 
ing action leading to sound, long- 
range highway programs in their 
states. States in which conferences 
have recently taken action include 
Florida, Illinois, Maryland, New 
Hampshire, Oklahoma, Vermont 
and Washington. 


Hartford Acts 


Plans Jell to Ease 
Traffic Jam 


Several methods aimed at elim- 
inating traffic congestion in Hart- 
ford, Conn., will be suggested by 
the City Plan Commission in a 60- 
page report, to be illustrated with 
maps and charts, being compiled 
by the engineering department. 

The report will contain city-wide 
traffic counts, a review of suggest- 
ed express highways, and will offer 
the commission’s suggestion for an 
east-west highway. 

Other features will include pro- 
posed locations for new offstreet 
parking areas and for a municipal 
truck terminal, where intercity 
loads can be transferred to smaller 


trucks making deliveries here. 
* + * 


Expansion Strips 


Recognizing the importance of 
highways to the state and nation, 
each of the governors of the 42 
states whose legislatures are now 
in session, stressed the value of 
good roads in their message to leg- 
islators ... 


In its daily mimeographed bul- 
letin for the lunch trade, London 
Chop House, Detroit, recently 
ended its news flashes with the 
warning: “Drive cautiously to- 
day. Icy driving conditions pre- 
vail on most roads.” ... “Al- 
ways Drive Like Everybody Else 
Was Crazy,” the advice of a taxi 
driver, is included in the annual 
report of the New York Life In- 
surance Co. as a tip for those 
who would protect themselves. 

The National Safety Council has 
published its new “Accident Pre- 
vention Manual for Industrial Op- 
erations,” which the council be- 
lieves is the most comprehensive 
treatment of the fundamentals of 
safety available in one volume. 
The 544-page manual, containing 
400 illustrations, charts and tabu- 
lations, is intended as a handy 
and authoritative source of acci- 
dent prevention information for 
safety directors, safety engineers 
and foremen.... 

_A 40-page brochure explaining 
its recently established World- 
Wide Travel and Reservation Serv- 
ice has been issued by American 
Automobile Assn., according to 
James L. Reardon, director of na- 
tional automotive service. It gives 
details of the association’s new 


service for those who intend to 
travel abroad. ... 
Publication by the National 


Highway Users Conference of a 
new and revised issue of its com- 
prehensive book covering safety 
equipment and construction re- 
quirements for school buses was 
announced last week by Director 
Arthur C. Butler. The new volume 
contains 217 pages and sets forth 
the complete laws and regulations, 
including all recent changes, gov- 
erning school bus equipment in 
each of the 48 states. Limited quan- 
tities of the book are now avail- 
able from the Conference, Wash- 
ington 4. 


Want to buy or sell new or used. cars? 


‘ o>; 4u 


“A 


>— 


Classified Want Ads (see inside back cover) 
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Right now the automotive industry is sitting 
pretty. Your new models are sold even before 
they’re hatched with buyers waiting at the end of 
every production line. You’re missing nothing. But 
the day of full production and competition is 
almost here. Then you'll be missing plenty if you 
haven’t sold yourself to the readership of the 
New York Herald Tribune. 


Our families always have been great new car buyers. 
They always will be. The last count showed 68 
cars in use per 100 Herald Tribune families, more 
than two-thirds bought new. This is 45% greater 
than the New York Market’s 47 per 100. Nearly 
8 out of 10 of our families said they would buy 
one or more new cars. Three-fourths of these 

said they’d wait to compare makes. 


People like these naturally are number one 
prospects. That’s why the Herald Tribune led all 
other New York newspapers in volume of New 
Passenger Car Advertising and Gasoline and Oil 
Advertising in 1946, the first full postwar year 
(Media Records). What you do to impress 
Herald Tribune families from now on will 
determine your future in New York. 





SE 





You're} Missing 
* PLENTY 





if your number one 
newspaper isn’t the 


> Tribune 





European Edition Published Daily and Sunday in Paris 
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Lyhnne, Ruggles Are Named 


Vice-Presidents of Jacobs 


William S. Lyhnne, general man- 
ager of the Indianapolis division 
of F. L. Jacobs Co., and E. A. Rug- 
gles, general manager of the F. L. 
Jacobs spring division at Danville, 


have been named vice-presi- 


Ill, pens 
is an- 


dents of the company, it 


nounced by Rex C. Jacobs, presi- | 


dent. 


* * * 
Brown Acting Director 


Of WAA Chicago Region 

The appointment of Bruce J. 
Brown, former Kansas City zone 
deputy director, to the title of act- 
ing Chicago regional director of 
WAA has been announced by Brig. 
Gen. Isaac Spalding, zone admin- 
istrator. 

The Chicago region, which in- 
cludes northern Illinois and In- 
diana and southern Wisconsin, has 
the second largest inventory of 
war surplus in the United States, 
with $218,538,000 in personal prop- 
erty and $401,922,000 in real estate 





Retaslers will round up 


in REDBOOK, Texas 


Their 63,000 cars will burn up 
44,000,000 gallons of gas and 
3,500,000 quarts of oil, not to 
merition 126,000 tires. 


How can they miss? Redbook, 
Texas families have $285,000,000 
of spendable income left after pay- 
ing taxes. They spend $9,594,000 
in drug stores. Their food bill 
to $48,360,000. 
want $2,500,000 worth of furni- 
ture; nearly $1,000,000 worth of 
refrigerators and $723,000 worth 


amounts 


of floor coverings. 


“#8?! REDBOOK.U.S.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Avenue, New York 22, New York. 





Auto Personne! 








remaining to be sold, Gen. Spald- 
ing’s announcement disclosed. 

* + + 
Brenner, Taylor and Benton 


Promoted by Studebaker 


The promotion of three general 
service representatives to positions 
as. district managers was an- 
nounced this week by K. B. Elliott, 
vice-president in charge of Stude- 
baker sales. 

They are James H. Brenner to 
the Pittsburgh branch, E. J. Taylor 
to the South Bend branch and J. A. 
Benton to the Atlanta branch. 


N. Y. Air Brake Announces 


Hycon Appointments 

Arthur Hull-Ryde, manager of 
automotive sales of New York Air 
Brake Co., has announced the fol- 
lowing appointments to the Hycon 
division: 

William M. Smith, Los Angeles, 
western district sales representa- 
tive; Stanley R. Holliday, Madison, 
Wis., midwestern district sales rep- 
resentative; Joseph A. Schreiner, 


They 


on vour advertising list. 


Think of reaching every home in 
a $285,000,000 market for a pro- 
rata page rate of $205. A real buy, 
isn't it? Redbook does a strong, 
hard-hitting job and it ought to be 





L. M. OLTMAN, president, Oltman-O'Neill Co., Detroit, producers of all-steel truck 
bodies, closing with H. P. Sioussat, president, WesTruck Products Co., as distributor 


for Oltman-O'Nelll line in the 11 western states. 


New York City, eastern district |Watertown, N. Y., service engi- 
sales representative; L. D. Tuttle | neers. 


Co., Dallas, southeastern district 
sales representative; Dean W. 
Johnston, New York City, special 
manufacturers representative; W. 
E. Spencer, Dallas; W. W. Taylor, 
New York City; C. H. Luquer, New 
York City, and Norman Duffany, 








Oldsmobile Picks Starnaman 


For Chief Inspector Post 


Appointment of S. C. Starnaman 
as chief inspector of Oldsmobile 
was announced last week by S. E. 





TOP INCOME 
The U. S. 


Economics recently analyzed today's 
market for automobiles and other dur- 
able goods. 11% of 1947's auto and 


durable goods purchases will come 
from families earning $5,000 or over. 
All surveys show that upwards of 
300,000 Redbook families have in- 


comes of $5,000 and over — higher 


$204,000, 000 





Bureau of Agricultural 











concentration 
in your best 
market. 







Skinner, General Motors vice-presi- 
dent and general manager of Olds- 
mobile. Oldsmobile’s new chief in- 
spector has been associated with 
this division since 1930. He is a 
graduate of the General Motors In- 
stitute of Technology. He served 
in the field as a member of the 
factory service department in the 
Philadelphia and Boston zones be- 
fore his transfer to Lansing in 
1940. 

During the war, Starnaman 
served in important roles in Olds- 
mobile’s product training school. 
He was named assistant service 
manager in July, 1945, a position 
he held at the time of his newest 
promotion. 

* * * 


Demuller, Wieland Elected 
Willys Vice-Presidents 


The board of directors of Willys 
Overland Export Corp. has elected 
Marcel F. Demuller and Arthur J. 
Wieland vice-presidents of the cor- 
poration. George Palmer was 
named as treasurer and L. O. Long 
as assistant treasurer. 

At the same time the directors 
of Willys Overland of Canada, Ltd., 
elected James D. Mooney president 
of that corporation. Weiland and 
Demuller were named vice-presi- 
dents and Palmer and Long were 
named treasurer and _ assistant 
treasurer respectively. Milton Mc- 
Crerry was named as secretary. 


Hadley Named President 
Of American Coach 


Allen T. Greiner, executive vice- 
president of the American Coach 
& Body Co., Cleveland, announces 
that Robert W. Hadley has been 
appointed president, and Harold F. 
Smith, treasurer. Both were also 
elected directors. 

Hadley began his career in the 
machinery business in 1916 with 
the Toledo Machine & Tool Co., 
rising from machinist to vice-presi- 
dent in 15 years. Smith started his 
business career with Willys-Over- 
land. After World War I he joined 
Toledo Machine & Tool Co., be- 
came a director in 1931 and was 
elected secretary-treasurer. 

. 4 oe * 


Collins & Aikman Place 
Miller in Southern Area 


E. D. Johnson, upholstery fabric 
sales manager of Collins & Aikman 
Corp., announces the appointment 
of Jack K. Miller 
as the company’s 
sales representa- 
tive in its south- 
ern territory. The 
territory extends 
south from Phil- 
adelphia, and 
west to Texas 
and Oklahoma. 

Early in April, 
Miller will begin 
a tour of the fur- 
niture manufac- 
turers and jobbers in this terri- 
tory, completing the circuit by the 
end of June. 

* * 7 
Engel, General Tire Advisor, 
Is West Coast Manager 


Harry B. Engel, General Tire & 
Rubber Co. representative who 
served as advisor on truck tires to 
the Chinese army, has been named 
manager of General’s manufactur- 
ers’ sales on the West Coast. 

Engel came to General in 1944 
as special truck tire representa- 
tive in the Los Angeles branch and 
left for China April, 1935, with the 
temporary rank of major to join 
the Chinese army staff there. He 
returned to General as manufac- 
turers’ representative in the Los 
Angeles district in 1945. 

+ * 


+ 





Jack K. Miller 


Brandel Named President 
Of Marlin-Rockwell 


S. W. Brandel, formerly vice- 
president and works manager of 
Marlin-Rockwell, Jamestown, N. Y., 
has been elected president to suc- 
ceed the late John H. Walters. L. A. 
Cummings, formerly chief engineer, 
succeeds Brandel as vice-president 
and works manager. 

H. A. Johnston was elected to 
the new office of vice-president and 
sales manager and Daniel Gurney 
was named to the new office of 
vice-president and chief engineer. 

ae od 


* 
Berchtold Appointed 
W. W. Berchtold has been ap- 
pointed assistant sales manager of 
the Manley Mfg. division of Amer- 
ican Chain & Cable Co., Inc. 


the keller Homes Hist 


—and you're missing a sure-fire bet 
if you don’t make full use of us! 


It’s history that when automobile production went 
ahead by leaps and bounds, cities spread out by 
leaps and bounds too. People could get to work 
from distances unthinkable in the old slow days. 
And the families with money enough to buy and 
run a house in the suburbs were quick to move out 
of the crowded cities. 


So the automobile gave rise to a new way of living: 
American suburban living, which centers in a 
comfortable home and radiates in cars out over a 
wide territory to work, to school, shopping dis- 
tricts, games, church, parties, country clubs. 


The new pattern of living offered a chance for a 
new magazine written just for that kind of living, 
and Better Homes & Gardens was born. We’re the 
baby of the automotive industry. BH&G is written 
entirely and deliberately for the prosperous sub- 

urban type of family who must have at least one 
car, and very often two, 


SCll~ 


through - 


Better Homes 


PVIIMer RICKS 


CIRCULATION OVER 3,000,000 


How well we hit our mark is shown by the fact that 
BH&G incomes are among the highest for all 
magazines; that BH&G families spend more on 
their homes and everything that goes into them 
than even their well-off neighbors in the same 
block, and that BH&G families insist on new cars 
often: 2.8 years was the average age in 1940. 


These upper-income families, absolutely dependent 
upon cars, are your repeat market in normal times. 
They’re also the pace-setters to whom you'd like 
your cars to go now. No other magazine screens 
them from the general population so clearly and 
so effectively as BH&G, which is written entirely 
around the very pattern of living that makes them 
dependent on cars. 


3,000,000 such families are enough to take the 
present output of many factories. Does BH&G 
sound like an economical and effective way to 
reach your pace-setting customers now, your repeat 
market in the years to come? It is — and we’d like 
to give you more facts, 


Aetna 





Hit Soe Mayitiie 








istration fees. The exemption would 
take effect this year. 


The House has passed HB 97, 


In the Hopper 


: on all goods sold at retail in 


licenses, and killed HB 388, rela- 
tive to height of motor vehicles 
and loads. 

The following House committee 
reports have been made on auto- 
motive measures: 

HB 391, 
lighting equipment for motor ve- 
hicles. Ought to pass. 

HB 392, relative to spotlights and 
auxiliary lamps for motor vehicles. 
Ought to pass. 


Uniform Traffic Standards 


Passed by Texas Senate 


Proposed legislation to modern- 
ize Texas traffic laws and provide 
for uniform traffic lights and mark- 
ings in cities was passed recently 
by the Texas Senate and sent to 
the House. The bill is backed by 
nearly 100 state-wide and sectional 
organizations and seeks to stream- 


Massachusetts has been recom- 
mended by a special legislative 
commission as a means of raising 
some $20,000,000 for state aid for 
education. 

The commission, which was cre- 
ated by the 1945 state legislature 
to study educational matters, also 
recommended that $5,000,000 from 
state income tax revenue be ear- 
marked to help the state’s 351 com- 





line and modernize the present ; = 
Texas traffic code, which contains| munities finance school programs.|, HB 393, relative to projecting} 4 pit providing for submission 
many laws passed more than 30 * * loads on motor vehicles. Ought to of a 3 percent state sales tax pro- 
years ago. _—- ‘ posal to Oregon voters at a spe- 
The bill covers operation of pas- Am utee ‘Hel HB 394, relative to lamps on| cial election June 24 was approved 
senger vehicles, trucks, trailers, P f P motor oo a Ought to| by the Oregon house of represen- 
bicycles, motorcycles, streetcars ° ‘ pass wi amendment. tatives and sent to the senate. 
and pedestrian traffic. While it Advances un N.H.s HB 395, relative to return of| Opponents contended a sales tax 
See Se oe ceeae. number plates upon transfer of is unnecessary, that the tax com- 


ownership of motor vehicles, trail- 
ers, semi-trailers 
Ought to pass. 


Boise Gets Idaho's OK 
To Levy Vehicle Taxes 


Truck Bill Fails 


An American Legion-sponsored 
measure to provide free automo- 
bile registration plates and driv- 
ing licenses to amputee war vet- 
erans was quickly passed by the 
New Hampshire House. 

* * Senator J. Guy Smart introduced 
1 Pct. Sales Tax Urged ja bill, later approved, in the upper; Boise “without reservation the 
" branch of the legislature, to add/ power and authority to levy . . 
To Aid Mass. Schools vehicles of volunteer fire depart-| for municipal purposes, excise and 
Enactment of a one percent sales| ments to those exempt from reg-| license taxes and fees of every 


division from exercising regula- 
tory rights, it does provide for the 
state highway department adop- 
tion of a manual specifying a uni- 
form system of control devices 
which shall be followed by cities 
and towns in installing lights and 
other control signs. 
* 


and _ tractors. 
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relating to auto registrations and 


relative to additional 


Gov. C. A. Robins has signed into 
Idaho law a bill giving the city of 


1947 : 


kind ... for regulatory or revenue 
purposes.” 

According to the bill, this grant 
includes but is not limited to taxes 
on sales made within city limits, 
license fees on motor. vehicles 
operated in the city limits, and ex- 
tends to licenses for practicing pro- 
fessions, trades and _ businesses 
within the city limits. The measure 
provides that the total of all taxes 
levied in the city cannot exceed 
$1,000,000 annually. 


Oregon to Vote June 24 
On Sales Tax Proposal 




















7 


mittee failed to fully consider other 
revenue sources, and that the 
principle of sales taxation is wrong 
because it falls heavily on those 
with low income. They also held 
that the proposed tax, with half 
of its revenue allocated to cities, 
counties and school districts, will 
produce little new money for state 
purposes. Oregon voters last turned 
down a sales tax at the 1944 gen- 
eral election, defeating a 2 per- 
cent proposal 269,276 to 96,697. The 
pending sales tax proposal would 
exempt only food sold in grocery 
stores. 


Stiffer Law for Drivers 
Proposed in Kansas 


A bill proposing an_ effective 
driver’s license law has been in- 
troduced in the Kansas legislature. 

The measure requires every ap- 
plicant for his first license to take 
an examination on eyesight, abil- 
ity to read highway regulations, 
knowledge of the laws and an ac- 
tual demonstration of his ability 
to drive. 

7 


Stiff Measure 


Responsibility Proof 
Required in Ida. 


An Idaho motorists’ financial re- 
sponsibility act, passed by the 
Idaho legislature and signed into 
law by Gov. C. A. Robins, was 
scheduled to go into effect Apr. 6. 

The measure requires drivers to 
furnish to the state commissioner 
of law enforcement “proof of finan- 
cial responsibility” if they are in- 
volved in a motor vehicle accident 
which has resulted in bodily in- 
jury or death or damage to the 
property of any one person in ex- 
cess of $50. 

Within 60 days after the receipt 
of that report the commissioner of 
law enforcement suspends the op- 
erator licenses of the drivers un- 
less the operator carries an auto- 
mobile liability insurance policy or 
provides a security bond. 

The financial requirements of the 
liability policy or the security bond 
are $5,000 because of bodily injury 
or death of one person, $10,000 be- 
cause of bodily injury or death of 
two persons and $1,000 for injury 
or destruction of property. 

> * a 


Minn. Gets Bill to Ban 
Closed Shop, Yellow Dog 


An amendment to the state con- 
stitution to provide that the right 
to work shall not be denied or 
abridged to anyone on account of 
membership or non-membership in 
a labor union has been introduced 
in the Minnesota legislature. 

* * * 
Ill. Lawmakers Consider 


Trailer Reduction Bill 


Highway Bill 286, to limit the 
present 42-foot truck and trailer 
lengths to 35 feet, has been intro- 
duced in the Illinois legislature. 
The bill states that no combina- 
tion of vehicles shall be more than 
two nor exceed 40 feet in length. 


Popular Demand 
Penny Tax Hike Not Enough, 


Conn. Citizens Agree 


Here’s one for Ripley: 

For the first time in the 1947 
general assembly—during a hear- 
ing on the raising of the gas tax— 
a substantial number of persons 
have not only expressed willingness 
to pay an increased tax, but have 
actually requested that the levy 
























































be boosted even higher than pro- 
posed by Gov. James L. McCon- 
aughy’s Republican administration. 

This situation developed at a 
hearing by the legislative commit- 
tee on the administration’s bill to 
raise the gasoline tax from three 
to four cents a gallon. 


Almost without exception, wit- 
nesses said that they believed that 
the tax should be increased two 
cents, to five cents a gallon, to 
eare for Connecticut’s postwar 
highway needs, particularly in re- 
lieving traffic congestion in the 
cities. 

* 


Propose Del. Gas Hike 


A bill to increase Delaware’s 
gasoline tax from 4 to 5 cents per 
gallon has been introduced in the 
state legislature. 


* * 








Lu METAL 


INS 


hobs a, 8 


Hope Metal Bins _ provide 
quick, orderly expansion for 
parts departments. Patented 
slip-in shelf dividers require 
no bolts, screws or clips. Bins 
shipped built-up according to 
your specifications—ready for 
immediate use. Sturdily con- 
structed for long, rugged use. 
Used by leading auto dealers 
everywhere. Write for folder 
showing various models. 


Early Delivery 
HOPE METAL 


PRODUCTS, INC. 
1509 Rockwell Ave. 
Cleveland 14, Ohio 








SATIN TWILL 


Seat Covers 
Width 40” 
Vat-Dyed and Water Repellent 
Maroon, Navy, Royal Blue 


Green, Brown, Gray 


i 


Samples on Request 


* 


Plastic Fabrics. Inc. 
83 Elizabeth Ave. 
Newark 8, N. J. 





TAN& BLACK TOPS 


For All Convertible Cars 
Also Jeep Tops and 


Curtains 








SO3°0 





; fae 
easily installed by anyone. 
ify make. year and model. 
ail orders promptly filled. 


TIC). 
On 


a=>° ARO MFG. CO. 
702 Beacon St., Boston. KEN. 


—_~— 


Portiand, Ore. « Richmond 


Use the quick-reference Property List 
available at any of the 33 WAA Re- 
gional Offices conveniently located 
throughout the country. Check your 
requirements against available stocks. 
Information includes manufacturer's 
code number, manufacturer’s catalogue 
part number, manufacturer's part de- 


scription, unit of pricing, quantity and : 


manufacturer's list price. 


HERES HOW YOU ORDER TRUCK PARTS 


@ Go to your nearest WAA Regional 
Office. 





@ Make up your own list by manufactur- 
er’s part number. 


@ Ask for the Automotive Parts Section. @ Place your order. 


@ Examine the Property List. 


All the information you need, for order- 
ing truck parts at huge discounts, is 
compiled in one volume—which is kept 
up-to-date by means of a revised inventory 
every six weeks. Supplements on critical 
items, for priority claimants only, are 
issued every three weeks. You can tell at 
a glance what we have, how much is avail- 
able, and the manufacturer’s list price. 
This easy-to-use reference covering 
millions of surplus truck parts is for your 
convenience in ordering. The parts listed 


OFFICE 0 F 


GENERAL 


@ That’s how simple it is! 


were manufactured for all makes and 
models used by the armed forces. This 
information is available at the Automo- 
tive Parts Section in each WAA office, but 
is centrally compiled in Detroit. 

Make full use of this up-to-date inven- 
tory to solve your parts requirements 
problem. You can place your order on 
the spot for prepaid shipment. Visit or 
write the Automotive Parts Section of 
your nearest WAA Regional Office at 
your earliest opportunity. 


O1sPosat 


WAR ASSETS ADMINISTRATION 


Offices located at: Atlanta +» Birmingham «+ Boston + Charlotte « Chicago « Cincinnati + Cleveland 
Dallas - Denver + Detroit + Fort Worth «+ Helena + Houston + Jacksonville + Kansas City, Mo. 

Little Rock « Los Angeles + Louisville « Minneapolis + Nashville » New Orleans « New York « Omaha « Philadelphia 
Salt Lake City + St. Lovis « San Antonio + San Francisco + Seattle + Spokane «+ Tulsa 





704-8 





TRADE DISCOU! oa 
(Minimum sale—$500 net) 


Discount off manufacturer’s list price as ) 
shown in Property List: sy 


Fleet Owner (5 or more vehicles) 45% 
Service Garage 50%— 

Vehicle Dealer 55% 
Manufacturer, Distributor, 

Exporter 75% 


 “¢ * 


WAA POLICY 


Some parts are in limited supply. When 
orders for such parts are received, the 
parts are allocated equitably as follows: 
30% of parts in short supply will be 
held to fill orders from Federal 
Orders from other buyers will be filled 
in the following sequence: __ 

(1) Certified Veterans of 

World War II 


(2) Subsequent priority claimants 
(3) Non-priority claimants _ : 


Other parts are in normal supply. A re- 
serve of 10% of parts in normal supply 
will be held to fulfill the needs of prior- 
ity claimants. Veterans of World War 
‘II should apply to their nearest WAA 
Regional .Office for certification; the 
actual certificate must be attached to a 
Veteran's offer to purchase. 


All orders are subject to existing 
priority regulations and to prior sale. 


* *« * 


EXPORTERS 


Your business is solicited. Much mate- 
rial which is surplus in the United States 
is urgently needed or is readily saleable 
in other countries. Watch for offerings 
which may be of interest to your clients; 
if prices are set to different trade levels, 
you are entitled to buy as a wholesaler. 





































22 






Haulaway Firm 
Asks U.S. Probe 
In AFL Row 


DENVER.—A _ complaint has 
been registered in Washington by 






a group of Denver businessmen— | 
including Holt Chew, head of Holt | 


Chew Motor Co. 


gressional investigation of 
ther-bedding” and _ racketeering 
practices by trade unions. 

V. G. Garnett, Edward V. Gar- 
nett and Chew, Rocky Mountain 


Auto Transport, have asked Rep. | 


Clare E. Hoffman, Michigan Re- 
publican, to investigate the action 
by which the AFL Teamsters un- 
ion attempted to prevent the Den- 
ver firm from utilizing full capac- 
ity of a new truck trailer they 
designed to haul automobiles from 
Detroit to Denver. The new-type 
trailer makes it possible to carry 
five cars at a time instead of four. 


The complaint brings out the 
fact that after having reached an 
agreement with Chrysler Corp., 
two of the new-type trailer trucks 
were sent to Detroit to pick up 
ears for delivery in the Denver 
trade area. Officials of the union, 
however, ruled that only four cars 


(Chrysler-Plym- | 


outh)—which may lead to a con-| 
“fea- | 





| 
| 
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ED HONIG of Nash Greenwich, Inc., Greenwich, Conn., has leased a parking lot for 
the benefit of Nash owners in that ‘‘commuting town."’ Drivers can leave their cars in 
the morning and pick them up at night. This dealer-sponsored convenience, says Honig, 
is bringing in a lot of service jobs. Honig is a brother of Spencer Honig, Los Angeles 


Nash dealer. = 


could be loaded on each of the 
new trailers. r 

The Denver firm finally solved 
their problem by loading four cars 
on each trailer at the Chrysler 
plant. Then they purchased two 
additional cars elsewhere in De- 
troit and put these aboard the 
trailers after they had left the city. 


This was the only way, they said, 
they could reap the benefits of 


Spray-On Polish 

A new method of auto polishing 
is announced with the introduc- 
tion of Plaze, a polish containing 
plastics, applied with a power 
spray gun. The Plaze Co., 339 S. 
Vandeventer, St. Louis, Mo., says 
Plaze can be applied in three min- 
utes with the air-spray gun over 
the entire clean body of any car 


their own ingenuity and initiative.' or light truck. 








Media Records summary of news- 
paper advertising in 107 cities 
shows that General Motors di- 
visions and their dealers accounted 
for $702,301 of the total $940,895 
spent on passenger car advertising 
in February. 

Buick led the list with $335,680, 
followed by Chevrolet with $137,609, 
| Pontiac $118,254, Oldsmobile $76,169, 
| Cadillac $33,894, Buick-Chevrolet 
| $169 and Cadillac-Oldsmobile $526. 
| The rest of the list follows in 
| alphabetical order: 


| Bobbi Car $1,232, Chrysler $308, 
Chrysler- Plymouth $954, Crosley 
$3,857, Delahaye $44, De Soto $355, 
Dodge $49,031, Dodge - Plymouth 
| $3,536, Fiat $46, Ford $47,741, Ford 
| Institutional $884, General Motors 
| Institutional $21,258, Hudson $17,- 
848, Kaiser-Frazer $52,816, Lincoln 
| $387, Lincoln-Mercury $4,879, Mo- 
| torette $82, Nash $5,722, Packard 
$552, Pontiac $118,254, Studebaker 
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GENERATORS 


UIO-uTt 


@ Dependability is the outst 
feature of Auto-Lite Metal-b 
Sealed Beam Units equipp 
always, with 35-45 watt b ) 
Special construction keep) ight 
functioning even when le 18 
broken. This dependabilit i 
reason why Auto-Lite Seal@ 


Beam Units are original fact@ 


beam units. Switch to Auto-Lité. 
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OMPANY 
Toledo 1, Ohio 


Tune in the Auto-Lite Radio Show Starring 
Dick Haymes—Thursday Nights, 9:00 P.M. 
—E.T. on Columbia Broadcasting System 





WIRE & CABLE 


—Auto Advertising — 
GM Dominates 


In Newspaper Ads 
By Bob Finlay / 





$1,662, Tucker $2,741, Willys $22,659. 

Ford led the list on trucks with 
$2,175 and Fruehauf on trailers 
with $4,839. The total was $23,755. 
Here is the list: 

American Bantam Trailers $118, 
Belmont Tractor & Equipment 
$114, Cabin Car $68, Capitol Trac- 
tor Equipment Co. $15, Caterpillar 
Tractor Co. $898, Chevrolet Truck 
$1,331, Chicago Trailer Mart Inc. 
$425, Crosley Trucks $165, Dodge 
Trucks $388, Elecar Trailer Coach 
$103, Federal Trucks $84, Ferguson 
Tractor $194, Ford $2,175, Franz 
Tractor Co. $71, Fruehauf Trailers 
$4,839, Fulton Do More Tractors 
$60, Gibson Tractor $552, Glider 
House Trailers $52, Higgins Camp 
Trailer $126, International $86, 
Jaques $211, K-Way House Trailer 
$24, Landola Trailer $138, Liberty 
Coach Co. $1,967, Liberty Trailer 
$56, Mustang Trailer $1,687, Nabors 
Trailers $4,284, Peerless Trailer $53, 
Pentagon Trailer $143, Reo Trucks 
$1,668, Southworth Tractor & Ma- 
chine Co. $14, Spartan Trailers $44, 
Spen Trailer $272, Sportsman Co- 
lonial House Trailer $237, Tourette 
Trailer $11, Travelhome Trailer $36, 
White $1,007, Wilson Trailer Co. $39. 


Swiss Market 

The Assn. of Export Advertising 
Agencies, New York, is distributing 
a booklet on the auto market in 
Switzerland prepared by Revue 
Automobile and Automobil-Revue. 

The booklet discusses the peculi- 
arities of the Swiss market. 


Prize 

The Donaldsonville (La.) Chief is 
using a 1947 Ambassador Nash 
four-door sedan and $500 cash as 
subscription campaign bait for the 
“opportunity conscious energetic 
men and women (married or 
single) and young people of the 
more ambitious sort residing here.” 
The publishers are featuring the 
campaign in front-page editorials. 


Names 


Walt Murphy, formerly on the 
Ford- Ferguson account for Fred 
Eldean organization, is now doing 
publicity for Dearborn Motors, 
which will handle Ford tractors 
and farm equipment. 


Note to West Coast: Roll out the 
carpet. Bob Johnson is coming 
home to Los Angeles to reopen the 
Ross Roy office. In true California 
fashion, he sang the praises of the 
Coast all the time he was in De- 
troit. 


John R. Powers jr., for five years 
director of public relations at 
Rochester Products division of 
General Motors, leaves May 1 to 
become a staff member of GMC 
and assistant manager of the Chi- 
cago branch of the department of 
public relations. Powers won the 
Rochester Junior Chamber of Com- 
merce award for 1946 as the “man 


who made the most outstanding 
contribution in community activi 
ties.” 


Tax Repeal Aids 


Foreign Travel 


WASHINGTON.—Repeal of th 
tax on travel outside the northern 
portions of the Western Hem 
sphere, provided for in the excisé 
tax measure signed by Presiden 
Truman, will result in very larg: 
savings in the cost of transporta 
tion to Europe and South Amer 
ica, the International Trave! Ds 
partment of the American Auto 
mobile Assn. reported last week 

After April 1, the 15 percent fed 
eral tax on transportation will b 
removed for travel outside the lt 
S., Canada, Mexico, Central Amer 
ica and the Caribbean. 


In addition to repealing the 
percent tax, the bill also abolishe 
the tax on passage tickets, one way 
or round trip, for passage by ves 
sel to ports outside the U. S., Can 
ada, Mexico, Cuba or Puerto Rico 
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“4 Poking his finger into the tan- e 2 
= gled tax situation, the causes of - 
i budget blues and economic reces- FOR EVERY SOCKET—FOR EVERY CAR’”’ 
* sions, Young brought forth pork- 
li- barrel and pressure group tenden- More and more dealers are discovering these ‘ 
: ee” es Se a common sense reasons why it’s good business 
“It does not make sense,” he to make General Electric your basic line of 
continued, “to carry over into automotive lamps: 
is a time of high employment the c " 
is os of Ge beeen 1. —_ DEMAND — There’s a good market for 
as to create employment. The coun- -E lamps the year ‘round. Sooner or later, 
he try as a whole needs to fight the every customer needs ’em! 
ic Cees of TOE Ge ane goer 2. FASTER TURNOVER— More and more drivers 
or sure groups to fill the pork bar- : . 
“a rel. State and local finances are prefer G-E lamps. They’re easier to sell be- 
” mostly in better shape than fed- cause the G-E monogram is a widely rec- 
he eral finances. Apart from excep- | ognized mark of value. 
Is. tional cases, the states should not | 3 
draw money from Washington.” | e BETTER GROSS prorit — Volume sales plus a 
The speaker urged the abolition good profit margin makes G-E lamps a 
of all but a few excise taxes, when top-notch money maker. 
he feasible, retaining mainly those on y 
ed liquor, tobacco and gasoline. Ex- 4. compPLete tine—General Electric makes every 
1g cise levies were described by him | type of automotive lamp—“‘for every socket, 
rs, as “troublesome, regressive and | for every car.” 
rs hard to administer.” 5 . 
Using autos as an example of | ¢ QUALITY LEADERSHIP — You re sure of customer 
this nation’s technological progress, | satisfaction, because General Electric re- 
a Young stated that, “As for the search is constantly at work to make G-E 
1s longer future, we must expect and | lamps... 
= plan for a decline in our relative 
e financial and economic strength. | STAY BRIGHTER LONGER! pore 
~ Rapid as has been our recent prog- ib vite 
- ress, other countries starting low- — et 2 
er down have gone faster. er eee 33 — 
“Our technological processes are wae ee ay ee ms 
= being copied everywhere. But we POF genre te é > . Fe pe 
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of : aay ys o& ;o% » 
grounds. Our experience shows 7 f 
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that we have the greatest trade 
with the most highly developed | 
countries, like England, Canada 
and France, and before the war, 
with Germany and Japan. 

“Developed countries will want | 
our goods and we will want theirs. 
With our head start and resource- | 
fulness, we can more than hold | 
our own. 

“Though our automobiles, for 
example, are produced with the 
highest wages paid anywhere, 
they are being sold all over the 
world. We have long shipped 
wheat to China, though China 
produces about as much per acre, 


Ward Touring 


r e . 
Western Cities | 

PONTIAC.—L. W. Ward, general | 
Sales manager of Pontiac Motor 
division, is conducting a series of 
dealer meetings in Pueblo, Colo.; | 
Denver, Salt Lake City, Omaha, 
Minneapolis and Chicago. He is 
being accompanied by E. W. Nor- 
man, assistant general sales man- 
ager, and P. R. Warmee, adver- 
tising manager. 

In addition to conducting the 
meetings in each city, Ward will 
Mspect Pontiac dealership facili- 
ties in the adjacent areas. 
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enmond. Named 


Kaiser-Frazer’s 
Chief Engineer 


WILLOW RUN. — Edgar Kaiser, 
vice-president and general manager 
of Kaiser-Frazer Corp., today an- 

nounced the ap- 
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Passenger Car Registrations, 42 States for January, 19: 1947 -1941 


Miscellaneous 


Willys 4 


Total 
1 
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eg Hammond | 36 States for '47| 9146) 2052 25614| 3613| 487| 2755| 7526] 21472) 714] 3856| 1384) 910 4510] 4630| 7746) 1597) 11149| 7111| 
nief ‘ January ‘41; 16185) 3109) 46219; 6748) _—_-33| 3677) 10150) 33552) | 3462 | 994) 4573) 3253) 11727) 2596; 21697! 13532, 
as chief engineer | Connecticut "47, «483, +«2150| +1134) 170; 20; 128; 355, G62; 22; 187) 48) 73/ 266) 259; 421; 94 417, 
at the Willow 41 351, 113) 791) 123 103, 188) 493 68 25 77} +-92| +~=—«3:18 97/ 466, 382 
Run automobile | Florida "47's 341]—sNG|-«135| 166; Ss; S96) 277; S879) S42] 138) 57 38, 173) 173) 226) 71) 430) 183 
plant. ‘41! __—-318| 116) ~—731| ~_—:164 78! 226) 681 88 33} 91) 67; 219) _63; __571|__165| 
Hammond is | Minnesota "47, «219, 28) S74) 4) 46 120; 1003, 15 71; 35 7; 96) 62) 120) 39; 423) 157) 
considered one of 41; 458/44) «1349/1167 1 90, 208) 1311 67 22} 149) 156) 307; 48 582) 341 
America’s top ex- | Pennsylvania "47, 1086, 203, 2330) 541 18, 405, 989, 1599, 49, 385, 149 89, 419, 621, 1049, 163, 1483, 834) 
ts i lente ‘41' 1963) 381, 5018) 984 1) 497) 1198) 3065 333 118) 384) 546, 1697, 396 3072 1970! 
pov oS peiv Washington "47, +355, ~=«S0)—«OS3) SC 7; 78, 139, 500,26: 95, 26°17, 103) 108, 210, 23, 253) 159 
—— ee ‘41, 368) = 49/1184) 215 1) 157) 323) 587 123 18; 85) 181| 365| 74: 514! 340 
2 e pioneered in| Wisconsin "47-284, ~—«49)—«696, ~—«:y 3) 93, 259 559 26 it) 45 it, 134) 272, 257, 29) 431, 248 
Hammond the introduction '41| «590 80, 1879) 208) | 141} _—_313)_1303|__ 173 29, 196| 504) ‘574 85, 765! _551 
of tricycle landing gear for Ameri-| 42 States for "4711811, 2648, 33016 1792, 630, 3601, 9065 26674, 894 4873. 1714 1166 5700, 6125; 10038, 2016 14598) 9109 
January "4120233 3892) 57171) 8609) 36): 4743) 12606) 40992 4314 1239| 5555, 4799 15207, 3359, 27667) 17281 


can airplanes and his design for a 
twin-tail pusher plane with tri- 
cycle gear was the first to be ac- 
cepted in a competitive bidding for 
a two-place light commercial type 
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Passenger Car Registrations, 10 States for February, 1947-41 





















































































































































































plane requested by the Bureau of | 
Air Commerce. Subsequently Ham- z 
mond and Lloyd Stearman put the 2 ‘ $ 
plane into production on the West - z o i S ~ = “ oe & 
Coast. During the war Hammond STATES - 1 2 a ee . E a £ 5 s| 3 2\e2|¢ a 
manufactured component aircraft ‘g = : r | 3 ea|s| ¢ ; 3 s E E ais “ | = S| § 3 
parts for other manufacturers. & & a a &| 8 | i £ = 2 3 2 5 is é x z 3 |e 5 e 
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Willow Run he has been engineer- ’41| 239] ~—s 51}, = 498] = 107} S| 6} 153) 345 NE a 26|__—28 Fl _ “ i = ct 72) : = 
se of light | Nevada "47 28 rn) 13 8) 22) 38) 2 9 4 2 15 8 7 7] 5 ; | 293 
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MEMPHIS.— Dodge dealers of 
the Memphis area paid tribute to 
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“Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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Few Cars Cross Borders... 





Export Decontrol Finds 
Mexican Market Dry 


(Continued from Page 1) 


border dealers, report only a 
trickle of cars toward the bor- 
der in the last 12 months. 


| model run we expect to review 
the then existing facts and de- 
cide what is the right thing to 


Customs officials at Browns- | do for the future.” 


ville reported only 12 passenger 
cars moved across the Rio Grande 
at Matamoros the first day of un- 
restricted movement, and only two 
or three the following day. 
Dealers say that price levels of 
new cars in Mexico closely paral- 
lel the American market. Buyer 
resistance is heavy, both because 
of price and inflation. The peso, 
normally worth about 50 cents 
American, is now around 20 cents. 


* * * 

Export Curbs Go Off 
On Tractors Today 

WASHINGTON.—No licenses 
will be required to export tractors 
after today (April 7), the Office 
of International Trade of the De- 
partment of Commerce, announced 
last week. 


Because of a domestic shortage 
of both track-laying and wheeled 
tractors, they have been subject to 
export licensing control since Aug. 
8, 1946. Recently, however, produc- 
tion has expanded considerably, 
OIT said, and indications point to 
a steadily increasing output. 

* cd ” 


GM Plans No Change 
In °47 Export Quotas 


DETROIT. — General Motors 
will maintain its present export 
percentages at least until the 
end of the 1947 model run, C. 
E. Wilson, president, said last 
week. 

“The existing export percent- 
ages on cars and trucks are 
based on prewar exports as re- 
lated to the volume of domes- 
tic production,” Wilson’ ex- 
plained. “At the end of the 1947 


Cuba Lifts Price Curbs 
On Cars, Tires, Steel 


HAVANA, Cuba. — Price ceilings 
were removed by Cuba last week on 
automobiles, tires, structural steel 
and machinery. Cesar Casas, min- 
ister of commerce, announced that 
wire, pipe, reinforcing rods and 
cement would continue under con- 
trol. 


No Price Hikes 
Likely As Canada 
Ends Price Lids 


OTTAWA.—No increases are an- 
ticipated following Canadian gov- 
ernment removal of price ceilings 
on new passenger automobiles and 
trucks here last week. However, 
severe shortages of used motor ve- 
hicles may raise their prices as 
high as the traffic will bear. 

Reconstruction Minister Howe 
declared more used vehicles are 
sold undercover in the black mar- 
ket than through legitimate chan- 
nels, but new vehicle production is 
so satisfactory that producers may 
even reduce prices below ceiling. 

Released from control] are pas- 
senger motor vehicles carrying less 
than 10 persons, motorcycles, trucks 
and trailers used with trucks. 


Automotive truck bodies, pneu- 
matic tires and tubes, except when 
sold originally on agricultural ma- 


chinery, and storage batteries, ex- | dials. 


cept for specialized industrial uses, | 
were also listed as removed from | 
the control list. 
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| Classified Want Ads (see inside back cover) | 
' will solve your problem. | 


Ford 


(Continued from Page 1) 

Ford dealers today exceed a mil- 
lion and a half, and this is 62 per- 
cent more than were on the books 
of Ford dealers a year ago,” Davis 
said. He believes that not more 
than 20 percent of these orders 
are duplications. 

“Although steel and some other | 
materials are still scarce, produc- 
tion of 1947 models is proceeding 
at a credible rate of approximately 
4,000 daily,” Davis said. 

“A number of exterior and in- 
terior styling changes, including 
10 new colors, are incorporated 
in today’s Ford passenger cars 
now being shipped to dealers. 
This is in keeping with our pre- 
viously announced policy of in- 
troducing running changes in 
current models whenever we can 
do so without interfering with 
badly needed production. 


“IN APPRECIATION for long and faithf 


presented Ace Bailey, veteran automotive 


| check for $1,785. 








Prices 


“These new spring-model cars| 
will soon be displayed by Ford | (Continued from Page 1) 
dealers throughout the country.” « 4-door ae we? 1,638 1.569 
Other changes include relocation | COmmodore Eight 
of parking lights, an attractive ae eee vase $1,660 
new medallion in place of the hood ~door sedan ..... 1,742 1,678 


ornament, and _ heavier 


guards. 

Fender mouldings have been low- 
ered and the rub moulding strips 
extended full length along the bot- 


bumpe 
area Rising Material Costs 
Pinch Auto Makers 


DETROIT.—-In the midst of a 


tom of the front fenders. The stain- | National Assn. of Manufacturers 
Oi | drive to hold or reduce prices, auto 


less steel belt trim is wider and} ian 4 dk we as 
door handles heavier. | eee ast an ee on hed 
|further by rising prices in raw 


A chrome-plated deck lid orna-| materials. 
ment replaces the two deck lid| While Meancests Cammer 
mouldings formerly used. | mounes@ o firm price ll a 
Interior designs on both the! its products, in the world market 


super deluxe and deluxe models | 
have been restyled. Two new cus- | 
tom upholstery combinations are 
available in the super deluxe line. | 
Door panels have been completely | 
restyled in heavier, more attrac- 
tive reddish brown artificial leather | 
with taupe boucle fabric center | 
panels. 


Instruments have been —s 
more attractive by the addition of 





No Steel Cut 

NEW YORK. — Benjamin F. 
Fairless, president of U. S. Steel 
Corp., declared Thursday that his 
company is planning no change 
in prices “at the present time.” 
The announcement refuted re- 
ports that price cuts were immi- 
nent. 





gold and gray screen textured high-conductivity copper rose $40 
es ares a ton to $548. Soft pig lead was 
Want to buy or sell new or used ene? | increased even more sharply, to 


$360 a ton from $280, while tin 
rose from $1,522 a ton to $1,748, 





ON ENTI 








ul service to the automotive industry,”’ said 
James J. Corbitt (right), president, Memphis (Tenn.) Automobile Dealers Assn., as he 


editor of The Commercial Appeal, with a 


the highest price in 50 years. 
NAM’s drive was announced by 


| President Earl Bunting, who said 


all manufacturers are being urged 
to hold down or reduce prices 
wherever possible, while at the 
same time doing everything pos- 
sible to provide steadier employ- 
ment. Unlike most NAM members, 
however, the auto companies made 
little if any profit in 1946. 

Bunting hailed the International 
Harvester’s recent price cuts as 
“just what the NAM is preach- 
ing.” But, he warned that business 
needs the cooperation of labor and 
government to reduce prices. 

Kennecott’s new policy oper- 
ates in the following manner: So 
long as a fixed or firm price is 
in effect, shipments made on all 
contracts will also be billed at 
that price, until such time as 
the price may be changed. For- 
merly, sales were billed at prices 
prevailing on the date of ship- 
ment. 

Raybestos-Manhattan, makers of 
brake linings, abrasives and rubber 


products, meanwhile announced 
that it intends to hold the line on 
prices. 


American Smelting & Refining 
Co. also joined the price stabiliza- 
tion trend, announcing it will 
henceforth book lead orders at the 
definite price of 15 cents a pound. 
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WHAT TELEOPTIC’S FAIR TRADE POLICY MEANS TO YOU 


TELEOPTIC 


directional signals 


FOG-KING 
fog lights 


ROAD-KING 
driving lights 


REAR-KING 
back-up lights 


SNO-KING AND FIRE-KING 


emergency lights 


KLEER-KING 


clearance lights 


TRAC-KING 
tractor lights 


STOP-KING 
stop lights 


TELE 
parking lights 

























WHAT IS “FAIR TRADE”? 


Under laws now in effect in *forty-five 
states the right of a manufacturer to 
protect fixed retail and resale prices 
of products is legally authorized, 
recognized and enforceable. Any one 
who sells at a price other than that 
fixed by the manufacturer can be 
legally stopped and such person is 
liable for substantial damages. 





*All states except Vermont, Missouri and 
Texas; and the District of Columbia. 


@ it eliminates unfair competition in that your competitor cannot sell 
our product for a price different from yours. 


@ It sustains public confidence in the unfailing high quality of our product. 


@ It guarantees you a rightful margin of profit. 


@ it enables every service station and retailer to compete on an equal 


basis for both passenger car and truc 


sale of Teleoptic products. 



















outlet or jobber. Because you and 


k fleet business. 


@ Jobbers and dealers will have a mutual interest in the promotion and 


No automotive retail outlet likes a brand on which price cutting is 
permitted, and no service station likes a brand on which retail 
outlets are allowed to kick around the standard price. Price wars 
are always senseless; they destroy public confidence in quality of 
the product and lose money for everyone, service station, retail 


we know that no one ever wins 


with price cutting tactics, we are adopting ‘Fair Trade”’ as a sales 
policy in your state. We believe in “Fair Trade’’ as a sound, 
sensible policy that works to the advantage of everybody. 


Write for catalog and prices 
ORDER ONLY THRU YOUR JOBBER 









By Bob Finlay 

Managing Editor 
Soms of the biggest news beats 
never make headlines. They ap- 
pear in the Washington report of 
the Automobile Manufacturers 
Assn., and help the auto industry 
prepare for next week, next month 

or next year. 

No. 10 This is one of the 
of a Series services we found on 
on AMA Our tour of AMA’s 

branch offices. In sum- 
mary, the services include: 

WASHINGTON, D. C.— 

1. News reporting service, headed 
by Harlan V. Hadley, staffed by 
specialists and devoted to getting 
the Washington auto news before 
it happens. 

2. Washington division of AMA's 
motor truck department. 

8. A separate export department, 
headed by Paul R. Mattix, which 
keeps its finger on the world mar- 
ket. 

NEW YORK— 

1, Alfred P. Reeves, advisory 
vice-president, and the man who 
knew all the auto makers when 
they and the industry were in 
shirtsleeves. Reeves is often called 
the “walking encyclopedia of the 
auto industry.” 

It was Reeves who headed Henry 
Ford’s American Automobile Man- 
ufacturers Assn. when Ford was 
fighting the stifling Selden patent 
group. Later, side by side with the 
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AMA’s Branch Nerve. Centers 


Scoops That Never Make Headlines; the Man Who Knew ’Em All When; 
Looking at the Big World Market 


auto makers, Reeves fought the 
battles of the industry through the 
learly “growing-pain” days. After 
25 years as general manager of 
| AMA and its predecessors, Reeves 
became advisory vice-president in 
1939, heading the New York office 
and running the auto shows. 
+ * * 

ners is a town which 

holds so many fabulous and im- 
portant stories that no newspaper 
or periodical could hope to print 
them all. 
| That’s why AMA maintains its 
own 
service—and it is 
one of the best in 
or outside the 
newspaper busi- 
ness. 

It is guided by 
Hadley, who dur- 
ing his news- 
paper days was 
outstanding for 
his persistence in 
developing con- 
tacts at the 
source of information rather than 
at the exit. 


This has given the AMA service 
jits chief value. By close contact 
with the men who make the news, 
| AMA is able to anticipate the news. 
This permits the auto makers to 
prepare for changes in national 
policy. 

In addition, Hadley said: 

“Day-to-day, week-to-week and 





| HH. V. Hadley 
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month-to-month developments, as 
reported in the Washington bul- 
letin, are parts of a pattern. This 
pattern, when used by manage- 
ment, can serve as a guide in 
the development of current and 
long-range industrial programs. 
“Now, even more than during 
the war, such information is a pre- 
essential to business planning.” 
The auto makers know that in 
this service there is no trick double 
talk which marks many of the gen- 
eral and independent Washington 
reports. They want no star-gazing 


reporting | °° demonstrations of an ability to 


walk both sides of the fence at the 
same time. 
+ + * 

HAT the auto makers want is 

straight reporting of the facts 
and the outlook. This makes up 99 
percent of the job of the reporting 
service. The other one percent in- 
volves keeping key Washington 
people informed of industry prob- 
lems and watching testimony to 
keep the auto industry from being 
misrepresented. 

Any semblance of lobbying is 
avoided. As someone has put it, 
the service is “the eyes and the 
ears of the industry, but not the 
voice.” When it comes to talking, 
the individual companies feel 
competent to do their own, or, 
when they want to speak as an 
industry, to authorize George 
Romney, managing director of 
AMA, to speak for them. 

The widely publicized Nathan re- 
port on wages and prices offers 
an example of fast work on the 
part of the reporting service. The 
staff obtained a copy of the report 
before it was issued and got it to 
the home office in time to permit 
the industry to issue its answer 
at the same time as the misleading 
UAW-sponsored document was 
issued. 

As a matter of fact, many news- 
papermen got the reply before they 
they got the report. 

Hadley, like many an auto man, 
is a Hoosier lawyer. He studied 
law at Butler university as well as 
journalism and economics. In his 
spare time, he worked for the In- 
dianapolis Star and the Times be- 
fore his 11 years with the Wall 
Street Journal. With the latter 
paper, he worked on the New York 
and Washington staffs, and was 
bureau manager in Cincinnati and 
Detroit. 

Early in 1942, he joined ACWP- 
AMA as director of information 
services, served as associate man- 
ager of the manpower department, 
and early in 1944 was made man- 
ager of the Washington reporting 
service. 

As such, besides being responsi- 
ble for the whole operation, he 
pioneers in opening up new con- 
tacts. Hadley has a durable mind. 
It’s a tough news source indeed 
that can get away from him. 

a . a 


N HADLEY’S staff are: 
WILLIAM B. NORTON, as- 
signed to materials and distribution 
and secretary of AMA's fact finding 
committee on government controls. 
Norton has spent some time with 
OPA, was attached to the sales de- 
partment of Ford’s Alexandria 
(Va.) branch for many years and 

joined AMA in June, 1943. 

Norton, by the way, as secretary 
of the AMA fact finding committee 
on government controls, shoulders 
a great deal of responsibility in 
the operation of the materials team 
mentioned last week. 

Much of the results that have 
been obtained by that committee 
in averting serious bottlenecks in 
production must be credited to 
his work in exposing needless 
government complications. 

DON BROWNE, specialist in 
labor who joined AMA in May, 1945, 
after five years with Iron Age in 
Washington and experience on 
daily newspapers and in govern- 
ment service. 

JAMES G. ELLIS, tax expert 
who is having a lively time as the 
new Congress, tackles the problem 
of writing a new tax bill. Ellis 
heads the copy desk for the bul- 
letin, in addition to his other duties. 
Another lawyer, Washington vari- 
ety, he joined AMA in October, 
1941, after five years with the 
Chilton Washington bureau. Be- 














SEARCHLIGHTS gave the grand opening of Arlington Motors, Inc. (Dodge-Plymouth), 


14800 W. Seven Mile Rd., Detroit, a Hollywood premiere atmosphere March 28, when 
approximately 8,000 persons inspected the new building. Sixty-one floral baskets were re- 
ceived by Charles Bauervic, president, and Al Harmon, vice-president and general man- 
ager. The new building has 17,000 square feet of floor space. A dining room and recrea- 
tion room are in the basement. One of the features of the opening was that of having 
every department manned by mechanics working on cars and trucks. 





L. F. VAN NORTWICK (extreme right), director of truck sales for Dodge, pointed 
out some mechanical features of the Power-Wagon to Charlies Bauervic (center), presi- 
dent of Arlington Motors, Inc., and Al Harmon, vice-president and general manager, at 
the opening of the new Dodge-Plymouth dealership March 28. 


fore that he was press agent for 
three government agencies. 

CHARLES DONALDSON, for- 

merly with the question and an- 
swer department of the Scripps- 

Howard newspaper chain, devotes 
his full time to tracking down 
documents to answer questions 
for the auto industry. 

HENRY M. CUNNINGHAM spe- 
cializes in government statistics, 
and his services are shared by the 
reporting service and the statistical 
department in Detroit. He rides 
herd on the mass of government 
statistics which never see the light 
of publication but which may be 
helpful to the auto industry. 


Before joining AMA, he was 
economist for the ICC and the 
Board of Investigation and Re- 
search — Transportation Act 1940. 
He lectures in the evenings at the 
Georgetown School of Foreign Ser- 
vice. 

HELEN BAIER assists Hadley 
and reports on patents, court de- 

cisions, finances and contracts in 
addition to following legislation 
in the Federal Record. She joined 
AMA as secretary to the export 
manager in 1938 after a career in 
nursing. 

In addition, there is JOHN 
KING, who assists to some extent 
on the reporting service, but whose 
main job is serving as the Wash- 
ington arm of the motor truck de- 
partment. A more detailed report 
on his job will be given in a later 
article on the AMA’s truck depart- 
ment. 

All of the above staff members 
cover regular beats in Washington, 
with an ear out for news that 
might call for a change in the 
course of business. 

* + * 

OW we come to the export de- 

partment, headed by Mattix. 

The crying need for transporta- 
tion of the world outside America 
can be illustrated 
to some extent by 
ownership figures. 
Americans are 
still hounding 
dealers because 
they can’t get 
new cars, and the 
sellers’ market is 


expected to last 
longer in trucks 
than cars. 


Yet look at the 
difference. One of 
every four persons in the United 
States owns a car against one in 
every 155 persons in other coun- 
tries. 

So the need is there—the need 
for automobiles to help rebuild 
the world after the war. And 
nobody can build cars and trucks 
as efficiently and as well as the 
American industry. 

But that is only part of the story. 

In the first place, American mal - 
ers are pledged to take care of tle 


Paul R. Mattix 





home folks first. Cars that have 
been shipped abroad total only 
enough to keep the name of Ameri- 
can makes alive in foreign markets. 

Allowable export quotas in 1946 
were 6.7 percent for cars and 21 
percent for trucks. Actual ship- 
ments were 5.4 percent and 17.8 
percent. 

Export controls have been lifted 
now, but little change is expected 
immediately. As the demand in this 
country tapers off, exports will in- 
crease. And this will be to the 
benefit of this country, as well as 
foreign countries. Export manufac- 
ture has helped support high-vol- 
ume production here, which re- 
sults in lower prices at home and 
keeps Americans employed. 

The other part of the story is 
the fact that some countries cut 
off their own noses by imposing 
unreasonable duties and taxes on 
cars. This is not so important at 
the moment when the manufac- 
turers are voluntarily holding 
down exports, but it is a problem 
to deal with to clear the way for 
the day when the country will 
need broader markets to aid our 
home economy. 

So for the future, among the 
most important needs for expanded 
markets abroad will be better roads 
and an enlightened policy facili- 
tating the passage of cars from 
this country to others. 

All these problems are a concern 
of the export committee of AMA 
and its export department under 
Mattix. 

~ . » 
T? ASSIST in the development of 
markets abroad, the depart- 
ment: 

1. Serves as a liaison agency be- 
tween the industry and those gov- 
ernmental departments concerned 
with various phases of foreign 
trade. 

2. Cooperates with other national 
organizations on matters of com- 
mon interest in the export field. 

3. Assists foreign visitors to the 
U. S. in obtaining information 
concerning the industry, highway 
construction, traffic control and 
other related subjects. 

4. Works for the development of 
more efficient and _ economical 
transportation for the handling of 
export shipments. 

5. Aids in developing methods for 
the collection of statistical data 
regarding overseas markets for 
motor vehicles. 

6. Cooperates in the development 
of highway programs in the vari 
ous Overseas countries. 

7. Provides a medium for ex- 
change of views on export matters 

8. Cooperates with governmenta! 
and other agencies on foreign trade 
problems. 

9. Fosters the elimination of u! 
reasonable and uneconomic bar- 
riers to automobile exports. 

To get a better picture of the 

(Continued on Page 29, Col. 1) 
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GM Talks Open Thursday . 


Publicity Blast Planned 
To Prop Wage Drive 


(Continued from Page 1) 


Nash’s Wisconsin plants were af- 
fected. 

A company statement said that 
the 10-cent boost was accepted only | 
as a “down-payment on any high- 
er wages which might be made ef- 
fective in the automotive industry 
as a result of negotiations still to 
be completed at General Motors, 
and at other plants in the indus- | 
try.” 

It was apparent, however, that 

a higher “down payment” would 

have been proposed by Nash if 
the company felt that the final 
pattern of settlements in the in- 
dustry was to be anywhere near 
the 23% cents demanded by the 
union. 

The Nash-UAW agreement, first 
wage settlement to be reached at 
any assembly company this year, 
indicates that both automotive 
management and labor are count- 
ing on a final pattern pay hike of 
not more than 11% to 13% cents 
an hour. 

Negotiations between General 
Motors and the UAW are sched- 
uled to get underway Thursday 
(Apr. 10). Walter P. Reuther, UAW 
president and leader of the GM 
strike last winter, and Jack Living- 
stone, co-director with Reuther of 
the auto workers’ GM department, 
will head union negotiators. The 
management team will be directed 
by Harry W. Anderson, vice-presi- 
dent in charge of industrial rela- 
tions. 

It appears likely that negotia- 
tions with all the Big Three mak- 
ers will be conducted simultane- 
ously. The Chrysler talks are be- 
ing continued under the third 30- 
day extension of the company’s 
contract. Ford discussions are ex- | 








’ Jf | 
sol tHIS 1FD47 (C37AEI. ruling out their portal pay claims. 
rd Union attorneys said this would not 





Standard model Bantam. 
(Canopy set shown in large 
illustration is extra equip- 
ment—a good profit item.) 
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= S ) = 
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The Bantam chassis. Used 
for special bodies of all kinds, 
hauling boats, etc. 


AMERICAN BANTAM CAR CO., 420 BANTAM AVE. - BUTLER, PA. 


pected to be underway by April 25. 

The period of delay in the 
wage negotiations—“waiting to 
see what the other industries 
would do”—is believed to be at 
an end, as a result of the set- 
tlements in the rubber industry 
and at Nash. 

An open-end agreement such as 
that reached at Nash has also been 
arranged at smaller parts plants 
in the industry, according to UAW 
spokesmen. The initial raises in 
these settlements range from 5 to 
15 cents an hour. 


FAA Seeks Pay Raises 

The Foremen’s Assn. of America 
has also launched a campaign for 
wage increases, touching off its 
drive in negotiations with Pack- 
ard. The FAA asked the company 
for pay raises ranging from $90 
to $100 monthly for Packard’s 375 
unionized foremen. 

Floyd Byrd, Packard plant man- 
ager, and Elmer Patkowski, indus- 
trial relations director, represented 
Packard at the opening of nego- 
tiations, which climaxed the un- 
successful court battle against the 
right of foremen to form unions. 

Robert H. Keys, FAA president, 
said he is also demanding a union 
shop, dues checkoff, establishment 
of grievance machinery and other 
concessions. The union, which al- 
ready has contracts with Ford and 
Hupp, is seeking collective bargain- 
ing negotiations at Chrysler Corp. 
and Hudson. 

Other developments along the 
labor front: 

Production at Hudson was halt- 

ed Tuesday and Wednesday in 
an authorized strike over the dis- 
ciplining of a union steward. UAW 
officials said the steward was un- 


BANTAM LED THE FIELD IN 1946, and already sales indicate 
an even greater record-breaking year in 1947! 


HIGHEST QUALITY PRODUCT, SOLD DIRECT TO DEALERS. Made 


by one of America’s leading truck-trailer manufacturers 


setting the pace for quality. 


POPULARLY PRICED. No other quality trailer can touch it. 
Mass production and national distribution make possible 
—low dealer cost . . . popular retail prices. 


EXTRA PROFIT FOR QUALIFIED DEALERS. Some excellent ter 
Liberal discount . . 


ritories still available. 


rates ... attractive direct dealer plan. Write today! 


Samm UTILITY TRAILERS 





Manufacturers of SUPERCARGO truck trailers 





LOU WARSKY, manager, Mirak Chevrolet Co., Arlington, Mass., presents the keys of 
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a new 1947 Chevrolet four-door sedan to 13-year-old Catherine McElligott of that city, 
as her mother, Mrs. John F. McElligott, and Leo Gaudreau, New England manager of 
Ralston-Purina Co., look on. Catherine is the winner of the grand prize offered by 







Ralston-Purina for giving a name to Tom Mix horse. The name she submitted was 
‘“‘Dobie Gal.’" Lou Warsky, Chevrolet dealer through whom Catherine will receive her 
award, personally presented the young winner with a radio for her new car. 









fairly penalized for complaining 
about a foreman engaging in pro- 
duction work. The company said 
the steward failed to follow normal 
grievance procedure. 


A walkout of 60 tool grinders 
early Tuesday forced the plant 
to shut down. The union then 
ordered the two-day strike to 
compensate for the two-day lay- 
off handed the union steward. 

2 The steel industry reported that 

it would experience no substan- 
tial loss of production unless the 
coal miners’ “mourning” strike 
continues this week. Extension of 
the tieup is in prospect if the min- 
ers heed union orders to stay out 
of pits regarded as unsafe. 

The six-day period of “mourn- 
ing” was ordered by John L. Lewis 
following the mine disaster at Cen- 
tralia, Ill. which proved fatal to 
114 miners. Steel companies said 
they had enough coal on hand to 
forestall cutbacks for at least 10 
days. 
















(aluminum) was averted with the 
resumption of negotiations. The 
AFL Aluminum Workers union and 
the company had failed to agree 
on union wage demands. 


Communist Ties Denied 
A, UAW leaders heatedly denied 
charges by Michigan’s Gov. Kim 
Sigler that the Addes-Thomas- 
Leonard faction in the union was 
dominated by Communists. 

Reuther, known as an avid foe 
of Communists and the only UAW 
international officer spared by Sig- 
ler, charged that “the reactionaries 
of the country have launched a red 
hunt whose ultimate victims are 
intended to be, not Communists, 
but all effective labor leaders and 
labor unions.” 

George Addes, UAW secretary- 
treasurer, said that the “automo- 
bile monopolists” were working 
through Sigler to “detract from 
the impelling (wage) demands of 
the automobile workers.” 

Some observers expressed the 





MORE BANTAMS AVAILABLE THIS YEAR. More materials . . . 
new high-production facilities .. . 
organization, all mean better dealer service .. . 
Bantams. Already dealers are cashing in! 


belief that Gov. Sigler’s allega- 
tions, made in testimony before 
the House un-American Affairs 
Committee, would unite the 
UAW’s rival camps where all 
other previous union efforts to 
do so had failed. The truth of 
this may be tested next week, 
when the UAW International 
Executive Board holds a special 
meeting in New York City. 


™ George Burt, Canadian director 
*~ of the UAW, said that wage in- 
creases would be demanded this 
year from auto plants in the Do- 
minion. Canadian manufacturers 
will also be asked to equalize their 
pay rates, he told a union meeting 
in Toronto. 


6 Thermoid Co. voluntarily grant- 
ed a wage raise of 10 cents an 
hour to all the factory workers 
at its main plant in Trenton, N. J. 

Labor committees in both 

houses of Congress were still 
working on proposed legislation. 
Measures are expected to be re- 
ported out to the main House and 
Senate bodies before the end of 
the month. 


8 Mt. Clemens Pottery workers de- 
cided not to appeal the decision 


A threatened strike at five 
* plants of Reynolds Metal Co. 
















affect other portal suits. 
* * * 


Wilson, Addes to Consider 


Peace Charter for Detroit 

DETROIT.—C. E. Wilson, presi- 
dent of General Motors, and George 
F. Addes, secretary-treasurer of 
the UAW-CIO, were appointed last 
week to a committee that will con- 
sider the framing of an industrial 
relations charter for Detroit in- 
dustry. 

The charter group, which will be 
headed by Rabbi Morris Adler, was 
designated at the second meeting 
of the 18-member committee ap- 
pointed to study the feasibility of 
creating labor-management peace 
machinery in the Detroit area. 
Another subcommittee was set up 
to explore the mechanics of any 
peace program. 

The Adler subcommittee will use 
as its model the charter used to 
augment the famed Toledo plan 
for industrial harmony, which is 
administered by the Toledo Labor- 
Management Citizens Committee. 

Frank D. Eaman, chairman of 
the Detroit committee, said an- 
other meeting will be called when 
the subcommittee reports are 
ready. 
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more 
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Memo to Parts Managers 


Oldsmobile 
PARTS HEADQUARTERS 


We Carry the Largest Stock of 
Genuine Oldsmobile Parts 
in the U.S.A. 


Discount 40% 


Ball and Roller Bearings, Spark Plug Wir 
ing Sets, Battery Cables, Battery Ground 
Straps, Lamp Bulbs (except sealed beam). 


Discount 33 1-3% 


Clutch Release Yoke (Fork), Clutch Re- 
lease Bearing and Plate, Clutch Driven 
Plate and Facing, Fan Belts, Mufflers, Tall 
Pipes, Hydraulic Brake Hose, Brake Lining 
Sets, Flexible Fuel Lines, Motor Valves, 
Lifters and Springs, Head and Pan Gasket 


Sets. 
Special Net Prices 


Body Panels, Turret Tops, Doors, Door 
Panels, Trunk Lids, Frame Assembiles, 
Service and Short Engines, Etc. 


ALL OTHER PARTS AT 25% OFF LIST 
MAIL YOUR ORDER OR WIRE 
US COLLECT 
SHIPMENTS MADE PROMPTLY 


Buyingest 


People 
On 
Earth! 











FAST-FILLING 
NON-SPILLING 


ee 












VENTALARM *- equipped 
tanks eliminate gasoline 
waste caused by blow- 
backs, spillage and evap- 
oration. Fifteen makes of 
automotive vehicles now 
include VENTALARM as 
standard equipment. 


SCULLY SIGNAL COMPANY 
88 First St., Cambridge 41, Mass. 


VEN TALARM 
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Jeep Station Wagon Bodies 





Retail Price FOB Cleveland, 0O., $195 


Immediate Delivery Anywhere in the 
United States 


LIBERAL DEALER DISCOUNTS 
STATION WAGONS INC. 


Cleveland 3, 0. 





ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO, 


1815 Trombly Ave. 
DETROIT 11, MICH. 











Cash-in on this proven 
safety lock for four-door 
sedans. Every four-door 
sedan owner, including taxi 
and police car fleets, are 
sure-fire prospects. Ha-CAR 
Safety Lock provides two-door 
safety for four-door cars, and 
is completely automatic--locks 
rear door by closing front door. 
Easily installed, foolproof and 
fully guaranteed. Get your share 
of HaCAR two-way profits 
from sales and installation charges 
from both new and used car owners. Write 
today for complete information and literature. 


DISTRIBUTORSHIP TERRITORIES STILL AVAILABLE. 
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j Resolute Offers Low Cost 4 
1 Auto Finance Insurance Plan 
i 
i 


* Resolute’s intensive specialization offers maximum 
commissions and protection for independent finance 
companies and dealers financing their own time-sales. 


Resolute policies, certificates and other forms are spe- 
cifically designed for automobile finance insurance. 





RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organized in 1926 


350 MAIN STREET HARTFORD 4, CONN. 


’ Snap-Up Electric Gas Tank Lock 


PUSH-BUTTON CONTROL FROM DASH 
One Cap Fits All Cars 
No Drilling—Twenty Minutes to Install 


SNAP-UP GAS CAP COMPANY 


ASHLAND, KENTUCKY 





Recapture Automotive Americana 
In the “Fabulous Hoosier” 


Of all of the “wild and wooly” early pioneers of the automotive 
industry that we know today, Carl Fisher—the man who ran Prest- 
O-Lite into a many million dollar fortune, who built the Indianapolis 
track, fostered both the Lincoln and Dixie Highways and fathered 
Miami, outranks all others in vision, daring and courage. Jane 
Fisher, his wife, turned author, pictures the life of this “pioneer of 
pioneers” vividly in her biography, “Fabulous Hoosier,” a story of 
American achievement. $3.00 postpaid, Book Department, Automo- 
tive News. 





AUTOMOTIVE NEWS, APRIL 7, 1947 
























Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


| 
Output | 
(Continued from Page 1) 
car and truck output last week | 
amounted to an estimated 100,- 
642, compared with a revised ac- 
counting of 93,260 the week be- 
















































































fore Week Week Final Total Total 

F : Ended Same Ended March Jan. 1 to Jan. 1 to 

For the first time since before | Apr. 5, Week March 29, 1947 Apr.6, Apr. 5, wi 
the war, a few Eastern industrial 1947 1946 1947* Total* 1946* 19479 fig 
plants reported last week that they | GENERAL MOTORS .. 29,217 3,536 24,304 126,599 3,761 344,693 
were able to get reasonably — an ese ewtecn at a a “a ae ae wo ; 
delivery on all their required co . ’ 92 333 38 
rolled steel needs. Chevrolet ........ . 18,724 1,439 13,231 65,987 1,614 166,047 t 

Prices on black market stee]| Oldsmobile 4,049 1,039 3,368 16,615 1,039 48,170 d 
were reported to have dropped _Pontiac ee ‘ 1,616 95 3,832 se a 54,318 r 
sharply, and there were indications | € ee 16,389 13,570 16,044 68,342 106,325 194,687 v 
that industrial purchasing agents| De Soto .. 1,701 1,681 1,677 6,991 13,669 19,488 F 
were bidding less against each| Dodge ......... £008 1,618 = 4,258 = 18,583 32,411 58,027 , 
other, gradually returning to buy- ROPOMEEED sce c ces 8,024 5,504 i008 $3,251 44,397 95,798 
ing only from normal channels. Chrysler . .. 2,304 1,817 2,206 9,567 15,848 26,374 ne 

FORD . 12,893 11,354 12,939 59,373 78,714 193,739 83 

It was also reported that refus- ; 3 

. : laa . 10,111 9,926 10,043 46,510 68,401 152,522 us 
als by purchasing executives to pay an ‘ - 

: ‘ for immediate de- Lincoln 640 227 571 2,640 1,548 8,087 U. 
ee Coe ‘ateel has| Mercury .... 2,142 1,201 2325 10,223 8,765 33,130 pe 
livery of black market steel has CROSLEY 401 411 1.688 5171 Z 
influenced that type of market| 7 * mene oe a ’ ce aged ce 

: HUDSON .... 1,601 2,506 10,906 13,556 32,520 lo 
sharply, so that no broker is cur- KAISER 710 309 3.269 12299 - 
rently quoting any price higheT|rpazeR ............. 807 740 «3,024 Siw ssSs«CT, 909 - 
than $185 « ton. . ERR 2,734 2167 2,710 11,469 16,903 31.529 pet 

Meanwhile, steel officials were | paCKARD ......... eva 992 4,821 1,479 12,224 

still surveying the market for | g7{jpDEBAKER ..... 2,356 9 2,484 10,723 18,683 32,776 m 
—o ~ = cee = tana WILLYS} .... 733 565 3186... 8,546 te 
mand. ’ : ah ‘ 

; . pe 
was the softening in black mar- | otal Cars, U.S. ..... 68,855 30,686 64,004 303,350 239,371 876,016 oh 
ket prices. +Station wagons. *Revised. in 
Actual prices on heavy melting ie ea <= * _ 

steel remained unchanged, but . 

opinion is general that peak prices COMMERCIAL CARS 

have been reached and will soon (U. 8. a ONLY) 

Wee Week Final Total Total 

~— Peete bas their opin- Ended Same Ended March tan. i to fon. 1 60 
_ Steel observers base P Apr.5, Week March 29, 1947 Apr.6, Apr. 5 
ion that prices will soon drop on 1947 1946 1947* | Total* 1946" 1947* 
— ever ae — ae po CHEVROLET 7,805 4,330 6,829 35,170 4,908 100,992 
put, a greater low ser FORD . 5,722 4,308 5,809 25,198 416,266 80,997 
increased pig iron production. DODGE ............... 3,501 2,672 3,289 13,983 25,146 45,919 
ae — was in > oe tae INTERNATIONAL .... 3,107 1,841 2,994 13,439 20,195 37,953 
ply, along wl increase g eee 1,694 726 1,290 7,077 16,729 22,495 
output, the steel industry a week | g7UDEBAKER ........ 1,360 741 = 1,860 = 5,702 6,523,237 
ago was able to advance its ingot/G@mc ................... 1,412 819 989 «45,3138 819 18,450 
operations to a peacetime peak of | REO ................... 493 282 382 1,961 2,913 6,110 
97.5 percent of capacity. 367 331 372 1,576 = 2,644 «= 4,925 

The withdrawal of several large| wack .. 371 229 422 1,464 2,407 5,121 
consumers from the market haS|pyJAMOND T .......... 301 269 $34 1,497 2,955 4,348 
also tended to — ne FEDERAL 218 164 96 767 «1,380 ~=—-2,446 
among scrap dealers. One of the |/wDSON .............. 44 ets 96 407 790 435 
major reasons for high scrap prices | WISCELLANEOUS .... 323 481 291 («1,724 «= 7,830 4,886 T! 
has been the hungry competition Rigi ai aed lila edt i 
between major consumers for avail-| ota) Trucks, U. S.... 26,718 17,193 24,553 115,278 141,005 352,314 
able scrap. Total Cars, Trucks, 

se = —— rend U. S. ................. 95,573 47,879 88,557 418,628 380,376 1,228,330 
miatertal to enable some. serap aa. eee 5,069 2,942 4,703 21,789 30,294 ne = 
users to build up inventories suf- |_ ©®"8¢@_------ tae aces ) — ’ , , , tor 
ficient to allow them to withdraw a a —— and ide 
momentarily from the market. rucks, U.S. an 

r, OS 100,642 50,821 93,260 440,417 410,670 1,292,615 oe 

In general, steel observers do not 
predict a sharp decline in steel} Note: Combined U. S. and Canada car and truck output in the com- an 
scrap prices, but they are unanim-| parable week of 1941 was 119,833 units. tel 
ous in the opinion that peak prices | *Revised. Miscellaneous includes Autocar, Diveo, Marmon H., Brockway, dis 
have been reached. Four-Wheel Drive, Sterling, etc. 

y finit ini ld be gar-| ay "i ees: Ge 
ainis’ ay eel sien teak walies manager of Chevrolet, and D. E. Heath Motor R. 
stoppage of coal production will Ahrens, Cadillac general sales man- Sietth ‘Mletes Cs. Chattoite. ¥ : 
have on steel output. United States | @ger. The meeting was presided : ; g 
Steel C ffi ae id the stop-| over by H. W. Shepard, general C., has been incorporated with au- vit 

a ae Soe ae : P manager of the Cadillac branch|thorized capital stock of $100,000 
page might cause immediate cur- ; . Z 7 : wr 
tailment of pig iron output, but operations in this area. A tour of|to engage in the automobile busi- 
that it was unlikely any steel pro- inspection of the building followed ness. Principals are F. J. Heath, we 
duction would be lost. the dinner meeting. | F. D. Gossett and M. P. Joyner. yo 

However, despite high production 
and the apparent elimination of ‘ 
the small “black market,” the au- ie ; ; 
tomobile industry will not be able THE NEW HYDRAULIC - 
to procure steel supplies in ample 
quantities for several months to © 
come, in the opinion of informed ~— e 
observers. 


FOUR-POINT HEAVY DUTY UNIT 


MASTER OF ALL! 


Production Boost 


Seen by Curtice 
And Gordon 


CHICAGO.—Optimistic ‘forecasts 
of 1947 production for their re- 
spective lines of cars were given 
at separate meetings here last week 
by Harlow H. Curtice, general man- 
ager of Buick, and J. F. Gordon, 
general manager of Cadillac. 

Curtice, in addressing 200 Chi- 
cago zone dealers, stated that 
Buick should exceed its 1946 out- 
put of 158,728 cars “by a consider- 
able number” this year and an- 
nounced that 56,200 Buicks had al- 
ready been sold during the first 
11 weeks this year. 


W. F. Hufstader, Buick general 
sales manager, reported that a 
new service parts warehouse at 
900 East 108rd St. with 48,000 
Square feet of space, will be util- 
ized for parts storage. 

Speaking at a preview of the 
Cadillac branch and service build- 
ing, Gordon said that Cadillac 
hopes to double its 1946 output of 
30,000 cars this year. 

Also on the speaking program 
were N. Dreystadt, vice-president 
of General Motors and general 





Pat. Pending 


One man can handle two cars. Light in weight yet strong and dur 
able. No wrenches or tools necessary. Complete hook up in 5 min 
Safe e Efficient e Quick e Economical e Smooth Towing 
No bumper damage or jerking. Hand operated locking bolts with 
safety catch. Width and depth, up and down and turning move 
ments and extensions for a full four point bumper to bumper con 
nection made without tools or special services—safety chain op- 

tional. The complete tow-bar. 


Dealers and Jobbers Write 


TOW-MASTER CORPORATION 
1111 N. CLARK ST. CHICAGO 10, ILLINOIS 
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Centers 


Scoops That Never Make Headlines; the Man Who Knew ’Em All When; 
Looking at the Big World Market 


(Continued from Page 26) 


world and the auto, here are the; and army service in World War I, 
figures: | he entered the Automotive division 

World motor vehicle registra- | of the Department of Commerce in 
tions reached their peak in 1939, | 1924. He was chief of that depart- 
with a total of 45,422,411. During | ment in 1943 when he resigned to 
the following year, registrations _ become manager of the export de- 
declined to 45,376,891. This rep- | partment of AMA. 

resented, however, a gain in | * * & 
world use of 10,113,494, or 28.6 | FJPBERHAPS no one in the auto in- 

percent, in one decade, the 1931 dustry has had a more intimate 
total being 35,263,397. | picture of the auto industry than 

American (United States and Ca-| Al Reeves. 
nadian) makes accounted for about! Most of the questions that go 
83 percent of the vehicles in world back more than 
use on Jan. 1, 1941. Outside of the 10 years are re- 
U. S. and territories, the American ferred to him, for 
percentage amounted to 39.3 per- he was there at 
cent. This percentage is probably the beginning. He 
low, as the number of American has seen the auto 
vehicles in use in some countries makers in their 
was not available, and none were moments of great 
credited to American makes. visionandin 

The man who heads this depart- theirdeepest 
ment was born in Indiana and en- troubles. 
tered the auto business with Ap- There was the 
person in 1914. After various asso- time about 1909 
ciations with other makers, includ- when the makers 
ing Haynes, Templar, La Fayette | had built what was then an enor- 
= ae ae Pia —————~ | mous total—-312,000 cars in a year. 
To get a line of the future, some- 
one passed a hat at a meeting into 
which the auto makers dropped 
a slip of paper with the number 
of cars they planned to build in 
the current year. 

Many of the auto makers were 
horrified when the figures were 
added up. They came to the 
astounding total of 525,000. 

“We are working ourselves out 
|of business,” some moaned. 

Then, Reeves recalls, W. C. Du- 
rant got to his feet, and his black 
eyes flashed. 

“Gentlemen,” he said, “you do 
not know the buying power of 
your country. 

“Why, I fully expect to see the 
day when we can build and sell a 
million cars a year.” 

Some one cracked: 
shoot that guy.” 

Not even Durant could foresee 
the five-million car years, and it’s 
no wonder. For in the early days, 
nearly everyone, including the cus- 





Al Reeves 





THIS TIMELY BOOKLET 


FIR 18 8 


“We should 


Here’s a booklet that’s as timely as 
tomorrow—jam packed with proved 

ideas for promoting your Service De- | tomers, were taking a swing at the 
partment. It contains methods, forms | 2Uto makers. Ce 

and materials necessary to make in- PRE real estate people denounced 
telligent customer follow-up pay you the auto because people might 
dividends in sales and profits. = at ako ke aii 
Get this booklet, or any of the 9 other | now does a lot of auto business, 
R & R files containing information re- | called the auto “one of the great 
garding forms and materials on their 


economic wastes of the nation.” 
Piano people said it carried the 
vital subjects. You don’t even need to 
write a letter—just check off your 


youth of the nation away from 
culture. 

Department store_ executives 
raved and bit their fingernails. 

But the simple fact is that the 
auto appealed to all members of 
the family. 

Daughter might want a piano. 

Son might want a bicycle. 

Mother might want new rugs. 

And dad might want a new easy 
chair. 


wants on the list below, attach it to 
your letterhead, and mail to 


© The Reynolds & Reynolds Company ® 


Dayton 7, Ohio 
= * 


Please send information on the 


* subjects checked: . But they all wanted a new auto. 

0) Selling Your Service De- e| That was something that attract- 

partment ed young and old, even before it 

: : became second nature and neces- 

q — ret Ppeaeey e | sary to drive. Thus, other groups 

‘ : felt the auto was cutting too deep 
General Office Forms ¢ | into the consumer dollar. 

Accounting Aids > So Al Reeves had some great 

’ : fights on his hands in those days. 

a aoe for Handling * His first association with the in- 


dustry was in 1900, when he as- 
sisted O. P. Wilson, the press gent, 
in writing publicity for the auto 
show. 

Reeves started work as a cub re- 
porter with the Brooklyn Citizen 
|when he was 18. After working 
with other New York papers, he 
wrote one of the first auto columns, 
..* |“Automobiling,” for the New York 


The : | | Mail and Express. 
EYNOLDS- 


arts & Accessory Control * 
credit and Collection Forms 
Jealer Stationery & Checks , | 
2ayroll Systems and Forms 


Factory Designed Account- 
ing Systems * 


In 1907 he became manager of 
the American Automobile Manu- 
facturers Assn., Ford’s group, and 
began his endless campaigns for | 


the auto industry. | 
* * * 




















C= of his biggest jobs, he re- 
calls, was to put out the little 
fiery disputes between the hundreds 
of auto makers before they became 
a conflagration and burned the 
house down. 

When the above group was con- 
solidated with Selden’s group, the 
Assn. of Licensed Automobile Man- 
ufacturers in 1910, Reeves went 
along but left in 1911 to become 











sales manager for U. S. Motor Co., 


headed by Briscoe. 


But association work called 
again. In 1914 he was manager of 
the National Automobile Chamber 
of Commerce, which later became 


AMA. 

When the day came for AMA 
to move to Detroit, Reeves de- 
cided to stay on in New York. 
Today his office is the gathering 
spot for auto men there and 
visiting firemen. In addition, he 
does a great deal of contact work 
with the press as well as inter- 
ested groups. 


But his office is the source, too, 
of the most detailed story of the 
industry—from 
Many auto men have 
asked Reeves to unlock that story 
from his mind. To date, he has re- 


rise of the auto 


the inside. 


fused all such requests. 
Maybe it is too hot to handle. 


But when Reeves goes, one of the 
the 


most fascinating stories in 
world will go with him. 


Dodge Promotes 
Braden: Pattison 
Moved to Boston 


DETROIT.—E. C. Quinn, Dodge 
sales manager, has announced the 
appointments of E. M. Braden as 
St. Louis regional manager and 
Samuel E. Pattison as Boston re- 
gional manager. 

Braden succeeds L. W. Neumann, 
who has been transferred to other 
duties in the Dodge organization. 
Pattison succeeds M. M. Whipple, 
resigned. 


Miller Heads Up 


Packard Analysis 


DETROIT.—Appointment of Don 
C. Miller as manager of the organ- 
ization and analysis department of 
Packard Motor Car Co. was an- 
nounced last week by Lyman W. 
Slack, vice-president and general 
sales manager. 

Miller, formerly assistant man- 
ager of the department, succeeds 
William E. Osband, recently pro- 
moted to manager of the company’s 
Great Lakes sales region. 


James J. Altman, owner of Alt- 
man Cadillac Co., Charleston, S. C., 
has announced his candidacy for 
reelection to the city council in this 
summer’s primary. 












AKRON.-—-New means of relin- 
ing brakes for motor vehicles, 
known as the Uni-Bond process, 
was announced last week by Good- 
year. Equipment to provide Uni- 
Bond brake lining service has been 
installed and is now in use in the 
service departments of several hun- 
dred Goodyear dealers throughout 
the United States. 

Developed by Goodyear, this new 
technique is said to embody an im- 
proved principle in lining of 
brakes. The Uni-Bond process binds 
the lining to the brake shoe by 
use of Uni-Bond cement, replacing 
the old method of riveting. This 
makes possible the exposing of a 
larger contact area of lining to 
the brake drum, resulting in bet- 
ter brake performance. 

By eliminating rivets, lining ap- 
plied by the new method may be 
worn completely down to the shoe, 
rather than only to the rivet heads 
as was formerly the case, insuring 
much longer brake lining life, 
Goodyear claims. 

An additional advantage is said 
to be that this process prevents 
brake drum scoring, thereby sav- 
ing expense of resurfacing drums. 

Tests conducted by Goodyear 
brake lining technicians indicate 
that bonding efficiency of Uni-Bond 
is approximately six to nine times 
greater than that of rivets. One 
gallon of Uni-Bond is sufficient for 
lining 1,200 shoes, while e costing 


Pittsburgh Plate 
Plans to Expand 
Duplate Plant 


CREIGHTON, Pa.—Construction 
of a $385,000 addition to the Du- 
plate department at Pittsburgh 
Plate Glass Co.’s plant here will 
be started early this month, ac- 
cording to Richard B. Tucker, 
executive vice-president of the 
firm. 

Contract for construction of the 
plant addition, a three-story brick, 
steel and concrete structure, has 
been awarded to the Mellon-Stuart 
Co., general contractors of Pitts- 
burgh. 

“Despite capacity production of 
Duplate, a laminated safety glass, 
Pittsburgh Plate Glass Co. has 
been unable to meet mounting de- 
mands of consumers, principally 
the automotive industry,” Tucker 


said. 


You get the best results in our Classified 
Section, inside back cover 
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SUES 


New Brake Relining Process 
Announced by Goodyear 





GOODYEAR'S coil spring spreader de- 
vice, which may be used in Step Three of 
Uni-Bond process as alternate to torque 


wrench method of applying necessary pres- 
sure. 


much less than rivets for an equal 
number of installations. 

The Uni-Bond process begins 
with burnishing of the brake shoes, 
after which shoes and linings are 
painted with Uni-Bond cement. Al- 
lowed to dry for 20 minutes at 
room temperature, lining and shoe 
are then forced together by pres- 
sure applied with a specially de- 
signed Goodyear ring and spreader. 

Final step consists of curing the 
cement at a specified temperature 
by placing linings and shoes in a 
Goodyear precision brake lining 
oven. 

Relining of brakes by this meth- 
od approximately doubles the brake 
lining life and insures better per- 
formance, Goodyear said. 


Packard Nets 
$1,141,953 After 
Tax Refund 


DETROIT. — Despite a _ factory 
operating loss amounting to §$6,- 
539,062, Packard added $4,835,513 
to earned surplus last year, Geo. 
T. Christopher, president and gen- 
eral manager, disclosed last week 
in the annual report for 1946. 

The report attributed the loss 
from manufacturing operations to 
limited output due to restricted 
materials, work stoppages and high 
production costs caused by higher 
labor and material costs. 

For 1945, Packard reported a 
profit before taxes of $2,898,638 on 
manufacturing operations and con- 
solidated net earnings of $1,141,953. 









‘Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 
WITH THE NEW CHROME CENTER STRIP 


ALL 
ALUMINUM 





NO HOLES 
TO DRILL 


4. Sizes Fit Most Cars—Please Specify Cars When Ordering 


“Weather-Proof’ Sun Visor Features 


BRASS BRACKETS CHROME PLATED 
Withstands all weather conditions. RUSTPROOF. 
Easy to install. NO HOLES TO DRILL. 

Made from Heavy Aircraft ALUMINUM. 
Comes unpainted. PAINT TO MATCH CAR. 


Won’t Tear or Rip. 


e Adjustable to any angle. 


Conforms with contour of car, and when painted 
is the most beautiful Visor ever produced. 


PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 


CAR DEALER’S COST 
$1575 Lots 54 $1467 Lots 6 
*} o° or More 16 to 48 


DISTRIBUTORS 


(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 13 Ibs. 
Terms—C.O.D. 


Immediate Delivery 


F.O.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 


2783 W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 











CLASSIFIED 


HELP W. 








MALE HELP 


WANTED 


PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
ough knowledge of ordering and 
merchandising Ford parts. State 
previous experience, present em- 
ployment, rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1459 
c/o AUTOMOTIVE NEWS 
Detroit 26 


EXPERIENCED ambitious parts man, 
preferably veteran between 30 and 45, 
for permanent position with well estab- 
lished General Motors distributor and 
automotive jobber in large Alaskan 
town. Reply stating age, qualifications, 
marital status and availability, only if 
experience and capability will qualify 
you as manager of parts department 
doing a $100,000 yearly volume. Box 
1655, c/o Automotive News, Detroit 26. 


OFFICK MANAGER—Small, progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper, ex- 
perienced in factory costs, accounting 
procedures, handling office personnel, 
etc. Write stating age, marital status, 
education, experience, salary desired. 
Box 1633, c/o Automotive News, De- 
troit 26. 

AUTOMOBILE MANUFACTURER wants 
Service Traveler for Latin America. Po- 
sition requires good education, ability 
to speak Spanish and knowledge of 
automobile service and parts department 
operations. Single man preferred. Box 
1662, c/o Automotive News, Detroit 26. 


REGIONAL TRUCK 
REPRESENTATIVE 
WANTED 


Man experienced in truck re- 
tailing or wholesaling, truck equip- 
ment sales or truck operations 
wanted for dealer and customer 
contact. Attractive salary and rea- 

i sonable expense allowance. Excel- 
lent future for man age 27 to 45 

f with increasingly popular truck 
line of this established car and 
truck manufacturer. As this man 
will travel in Southeastern states, 
it is preferable that he now be 
residing there. Send full details on 
experience, qualifications, age, etc., 
to 



















Box 1667 
C/O AUTOMOTIVE NEWS 
Detroit 26 










GENERAL MANAGER for 1,000 and up 
sales in G.M. dealership in Pennsylvania 
city. To qualify, applicant must have 
had similar experience in this fleld. State 
age, experience, reason for seeking new 
position and send recent snapshot. All 
replies confidential. Box 1674, c/o Auto- 
motive News, Detroit 26. 


OLD ESTABLISHED PONTIAC DEALER, 
located in fine midwest city of 140,000, 
requires services of bookkeeper. Must be 
familiar with General Motors accounting 
system, and able to take off monthly 
statement. Air-conditioned office, vaca- 
tion with pay. Reply giving references, 
age and salary expected. Box 1673, c/o 
Automotive News, Detroit 26. 


WONDERFUL OPENING for woman, as- 
sistant bookkeeper with Chevrolet-Cadil- 
lac dealer in the most beautiful seacoast 
city in Florida. Requirement, at least 

* three years General Motors accounting 
system. State experience and salary re- 
quired in personal letter. Larry Dimmitt, 
Clearwater, Florida. 


SALES REPRESENTATIVES. Brake lin- 
ing manufacturer has three territories 
open for aggressive salesmen on salary, 
expense, and attractive bonus basis. One 
territory is Chicago, part of Illinois, and 
Indiana. Another territory covers Ohio 
and Michigan. The other covers West- 
ern Pennsylvania and West Virginia. All 
replies kept strictly confidential. Write 
to L. G. Kersgard, Replacement Sales 
Megr., World Bestos Corp., New Castle, 
Indiana. 


POSITION WANTED 







































@ permanent connection with reliable and 
progressive organization. Address Box 
1669, c/o Automotive News, Detroit 26. 


GENERAL MANAGER of dealership. 20 
years experience in automotive field, in- 
cluding 10 years as factory executive. 
Former navy commander, 40 years of 
age. Familiar with all phases of whole- 
sale and retail automobile and truck 
business. Capable of taking complete 
charge of dealership. Middle West loca- 
tion preferred with opportunity to buy 
interest in business. Box 1677, c/o Auto- 
motive News, Detroit 26. 


PARTS OR MERCHANDISING MANA- 
GER, Chrysler Corporation wholesaler. 
Twelve years experience. Available soon. 
Box 1682, c/o Automotive News, De- 
troit 26. 
























































































mobile Co., Peoria, Illinois. 
SERVICE MANAGER—Fifteen years’ au- 
tomobile service and management expe- | CALIFORNIA dealer wants 1946 and 1947 
rience plus four years Civilian Aircraft model cars from dealers who are able 
Maintenance Supervisor and Aeronautical to make delivery to Los Angeles. For 
Engineer with Army Air Forces. Will particulars telephone Buster Kelley at 
welcome strict investigation as I desire PRospect 1225 or write 1225 South Fig- 


ueroa St., Los Angeles, Calif 


SEVEN PASSENGERS, limousines, large 


WANTED—Clean used cars, 


7-PASSENGER Cadillacs wanted, 


WANT ADS 






POSITION WANTED 


SERVICE MANAGER. Automotive com- 
pany and transit bus. Twenty years ex- 
perience. Thoroughly capable, cost-con- 
scious, producer of paramount labor effi- 
ciency, excellent references. Now em- 
ployed. South Carolina, Georgia, Florida 
and Alabama location desired. Box 1679, 
c/o Automotive News, Detroit 26. 


FINANCE EXECUTIVE age 40 
years experience 











with 15 
with national company 
handling sales and operations on motor, 
F.H.A. and personal loan paper desires 
connection with semi-national or large 
dealership operating finance company as 
manager on salary and percentage ba- 
sis. South or Southwest preferred. Box 
1680, c/o Automotive News, Detroit 26. 










MANAGER. Eight years experience in 
Ford parts exclusively. Two years as 
manager. Thorough knowledge of parts 
ordering, parts control systems, whole- 
sale and retail sales, motor rebuild de- 
partments and cost accounting. Married, 
age 33 years. Write Box 1686, c/o Auto- 
motive News, Detroit 26. 


CHEVROLET PARTS, MANAGER, now 
employed, wishes change. Thorough 
knowledge all phases parts operation, 
aggressive, salesminded, smart buyer, 
pleasing personality. 


Seven years auto- 
motive experience. Excellent references 







Box 1685, c/o Automotive News, De- 
troit 26. 

GENERAL MANAGER OR ASSISTANT. 
Veteran, married, engineering back- 
ground, G.M. dealer before war, desires 
position of responsibility and perma- 
nency in dealership or as factory rep- 


in air- 
Auto- 


resentative. Presently employed 
craft engineering. Box 1683, c/o 
motive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


MANUFACTURER'S REPRESENTATIVES 
wanted by well known seat cover fac- 
tory, specializing in quality fiber covers. 
Several territories open. Commission ba- 
sis. Box 1676, c/o Automotive News, 
Detroit 26. 


MANUFACTURERS REPRESENTATIVE 
WANTS LINES: We travel four men, 
cover Western Pennsylvania to Harris- 
burg, eastern Ohio to Columbus and 
West Virginia. Call on automotive job- 
bers, car dealers, large fleets and in- 
dustrial. We have a display room, office 
and warehouse in the automotive dis- 
trict of Pittsburgh. Box 1684, c/o Auto- 


motive News, Detroit 26. 
DEALERSHIP FOR SALE 
DUAL FRANCHISE DEALERSHIP in 


wealthy community of a Montana town. 
Well established business for 20 years; 
buildings, inventory and equipment 
Good sized setup. Potential sales $250. - 
000 yearly. Address Box 1675, c/o Auto- 
motive News, Detroit 26. 


DISTRIBUTOR WANTED 








ATT: TRUCK DEALERS 
Get your share of the large profits other 
truck dealers are making on the SIMPLEX 
000 MILE RESERVE GREASE FIT- 
TING. Write today for literature and ex- 
elusive franchise, SIMPLEX MFG. CO., 
Detroit 26, Mich. 


u 





DEALERS WANTED 








DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


Comet Distributors, Inc. 
Distributors for Ohio 
22480 Lake Shore Bivd. 
EUOLID, OHIO 





BUSINESS OPPORTUNITIES 


BUS COMPANY. Transit, charter, large 
school contract. ICC rights five states. 
Very profitable. $25,000 cash required. 
Box 1681, c/o Automotive News, De- 
troit 26. 


AGENT: TRU-KUT AIR DRIVEN VALVE 
GRINDERS, on market 27 years. Excel- 
lent opportunity. Santa Monica Crafts, 
4754 W. 131st, Hawthorne, Calif. 


RESPONSIBLE long established automo- 
tive dealer seeks new car dealership or 
partnership in established agency; have 
good record of successful achievement 
and financial responsibility, and _ thor- 
oughly know the automobile business 
from every angle. Write Box 1678, c/o 
Automotive News, Detroit 26. 


NEW CARS WANTED 





WANTED—1947 Cadillac 
coupe. Price no object. 


62 convertible 
Anderson Auto- 


USED CARS WANTED 


fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


any make or 


model, top prices paid. Within 150 mile 


radius phone, write or wire. Kinch & 
Moss, Inc., Used Car Dealers, 223 W. 
Lovell, Kalamazoo, Mich. Phone 7256. 


1941 
1947. Also 5-passenger Cadillacs 
7-passenger Chrysler ‘‘6’’, 


to 
and 
Dodge and 


DeSotos. Write, wire or phone Donald 
M. Russell, licensed automobile broker. 
Room 764, General Motors Bldg., 1775 
Broadway, New York 19, Circle 7-5171. 




























































Evan), 


or two 


Detroit, 


USED CA 


AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 


AUTO BUYERS—Best wholesale deal 
LEO ADLER, 
3000 Fenkell, 7 blocks east of Livernois, 


AUTOMOTIVE NEWS, APRIL 7, 1947 





FOR SALE 





We have on hand and can deliver as 
many clean 
want anywhere in the United States. 


SAM GREENFIELD CO. 
6619 Euclid Ave. 


1939 to 1947 cars that you 


Phone HF. 
Cleveland, Ohio 


0231 








AUCTION AUCTION 


in Philadelphia, Pa., 3900 


North Broad St. You can buy one 


hundred cars. All makes 


and all models. Shipping arrange- | NEW SCHOOL BUSES 42 or 48 passenger 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 


CASH FOR YOUR. CAR 
BONDED BONDED BONDED | Norwine, 








WHOLESALE 
Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 
65385 Carnegie 


Henderson 6880-81 
CLEVELAND 


at 


INC., DeSoto-Plymouth, 


Mich. UN. 3-7400. 





A 





Good Assortment of 


USED CARS at 
WHOLESALE 


Mayflower Motors, Inc. 
328 West Market St. 


AKRON, OHIO 


Phone HEmlock 5101 


“ a 
CHEVROLET 1942—Sedan 4-door, previ- 


ously used as taxi. 8 cars available. 
Price $600 each. Great Lakes Motor 
Corp., 3068 Main St., Buffalo, N. Y. 


I have many good used cars on hand | TWO INTERNATIONAL K7 3-yd. dumps, 


for wholesale prices. Make me an offer on 


the following cars. 


All clean, and decent 


ready to go any place. 


1941 
1941 
1941 
1946 
1942 
1941 
1941 
1940 
1941 


I'll take 


Dodge Cus. Town Sedan 
Buick Super Sedan 
Buick Clb. Coupe ‘‘Super’’ 
Buick Super Sedan 
DeSoto Cus. Sedan 
Plymouth Coupe 
Plymouth Tudor 

Hudson Sedan 

Dodge Cus. Sedan—6 


any price within reason. Many 


others to choose from. 


Thiel Motor Sales, Ine. 


2323 Euclid Ave. 


East Cleveland, Ohio 








We are the country’s largest wholesaler 


of slightly used 


1946 to 1947 Models 


All Body Types 


(We Have Them) 


CITY 


AUTO SALES CO. 


9870 Livernois 


Phone HOgarth 2370 


Ask for George Rubin 








WHOLESALE 


100 Select New Car Tradeins 
STOP IN OR CALL 


Lee Motors, Inc. 
911 Cherry St. 








AUCTION 
EVERY THURSDAY 


Detroit 


USED CARS 


Toledo, Ohio 


ADAMS 6225 


THE BIG DEALER * 





KEN SCHAEFER CO., INC. 


915 N. Mlinols St. 
Also Every Monday in New Albany, Ind. 


Indianapolis, Ind. 








TRUCKS FOR SALE 


GMC—HEAVY DUTY 2%-ton 6x6 dump, 
- Complete — ready. 
4120 Montgomery Road, 


FOR EXPORT 














e Cincinnati, Ohio. 
Automobiles ““—o cekhee oe oS on 5 —— 
for EXPORT SHARPIB'S, 4120 "Montgomery Toad, 

We have all cu "Rabie 

makes and models Chovvelet 

up to 1942. 6x6 and 4x4 Cargoes and Vans 
at Prices 


The U. S. Truck Sales Co. 


Cable Address MAYEX 1750 E. 55th St. Cleveland, Ohio 


AKRON, OHIO 
328 West Market St. 
Phone HEmlock 5101 





FOR SALE, BELOW LIST PRICE. One 
new heavy duty, all wheel drive 
mon-Herrington truck, six ton, 
wheelbase, 1000x20 12-ply tires, 131 HP 
motor, 529 cu. in. displacement. Ideal 
prime mover for carry-all, large dump 
body, or large logging operation. Imme- 
diate delivery. Call or wire: Gaines W. 
Harrison, Box 682, Columbia, 8S. C. 
Phone 2-9510. 


ar oom ar ame ane ner REN 
BUSES WANTED 





wanted, cash waiting, also 1942 Chev- 
rolet sedan buses, 12 passenger. Write, 
wire McLaughlin Bus & Equipment Co., 
1224 N. Main St., Providence, R. I. 


HERE’S YOUR ANSWER TO 
HARD-TO-FIND DUMP EQUIPMENT 
Now Ready for Immediate Delivery 
A Group of Used 
STUDEBAKER CAB-FORWARD 
DUMP TRUCKS 
Two to three-ton, equipped with Dempster- 
Dumpster hoisting units with four extra 
two-yard adjustable buckets. Low mileage 


































WANTED IMMEDIATELY 
Will pay premium for new school bus 
bodies for latest model Chevrolet chassis. 
48 and 36 passenger. Must comply with 
State of Ohio requirements. Or will buy 
van type or ambulance bodies that will 


fit these chassis. Write or call J. W.|—rTeady for work. Economical, ideal for 
road-building, excavating, etc. Photos on 
WHITE CHEVROLET CO. request. 
Zanesville, Ohio Phone 3511 Write, Wire or Phone 


STUDEBAKER 
New York 





BUSES FOR SALE 


NEW 1946 STYLEMASTER CHEVROLET, 
4-door sedan, converted by Armbruster 
Brothers, Fort Smith, Arkansas, to 12- 
passenger bus, suitable for airport pas- 
senger service or bus line. 650x16 six-ply 
tires, auxiliary springs, luggage rack 
with tarpaulin on roof. $3,277. F.O.B., 
Greensboro, N. C. Telephone 7132. 


IMMEDIATE DELIVERY, 2 new Wayne 
Deluxe school buses, 48 passenger, 8 
rows forward facing seats. 21’ mounted 
on new Ford 194” chassis. List price, 
$3,628 net, to dealer $3,325. F.O.B. 
Richmond, Ind. Holmes Motor Co., Lex- 
ington, Tenn. 

FOR SALE: NW CHEVROLET, Model 
6702 bus chassis equipped Superior bus 
body Model C-209. Rhodes-Walker Chev- 
rolet Co., 210 McCorkle Ave., South 
Charleston, W. Va. 


H. M. WILLIAMS CO., INC. 
Studebaker Motor Cars and Trucks 
Broadway at 56th St. New York 19 
Telephone Columbus 5-7848 





OFFICE EQUIPMENT FOR SALE 


FOR SALE—One Monroe calculating ma- 
chine $110. One typewriter desk and 
Woodstock typewriter, $100. HAROLD 
W. GROB MOTOR SALES, Murphys- 
boro, Illinois. 


GARAGE FOR SALE 

FOR SALE—Garage and dwelling situated 
on a double lot 60x180. One story brick 
front and cement block building 30x130, 
2-story eight room brick house, all con- 
veniences. At rear of house a new two- 
story cement block building 28x28 open- 
ing to rear. All buildings are accessory 
store or auto parts. Located only two 
blocks from the square. Gettysburg Mo- 
tors, Gettysburg, Pa. 


TRUCK EQUIPMENT WANTED 








FOR SALE OR TRADE 
Latest model new Chevrolet school bus 


Gass. Lane ane cess Cacia. GH | Seer eet mite Gies 466 cee Sit éceete, 
. SIX NEW CABS—For 1%-ton Ford trucks 
or wilte 5. W. Nerwine, from 1942 to 1946. Complete with seats. 
Write Cavalier Motor Co., Inc., 772 
WHITE CHEVROLET CO. Granby St., Norfolk, Va. 
Zanesville, Ohio Phone 3511 | ——————__- 


ONE OR MORE NEW OR USED cabs for 
1941 to 1946 Chevrolet. Donohoe Chev- 
rolet, Brooklyn, Michigan. 











TRUCKS WANTED 
NEW OR USED TRUCKS & CARS, from 
% ton to 15 ton. All cash, dealings con- 
fidential. We go anywhere. Call Rock- 
well 0575 or write to Mr. Fred Bedford, 
3241 W. Ogden Ave., Chicago 23, II. 


TRUCKS FOR SALE 





WANTED 
TRUCK CABS 


Will pay premium for cabs to fit latest 
model Chevrolet trucks. Call or write: 


WHITE CHEVROLET CO. 








825x20 tires, mileage 17,000 and 19,000, J. W. Norwine 

$1,375 each. Two International Ké 3-yd. | Zanesville, Ohio Phone 3511 

dumps, mileage 16,000 and 33,000, $1,190 

each. All refinished red chassis, green 

cabs. Excellent, complete and good buys. |__TRUOK EQUIPMENT FOR SALE _ 
_City Motor Co.. Norfolk, Va.___| XL STEEL PICKUP BOXES, 9 ft. long 
DODGE 1946 Power Wagon express. Low for 1 ton, $99 F.O.B. Buffalo. Great 


mileage. Immediate delivery. Great Lakes 
Motor Corp., 3068 Main St., Buffalo, 
N. Y. 


TANK TRUCKS and trailers for sale. 1941 
Diamond T tank truck with Cummings 
Diesel 150 H.P. 2260 gallon capacity—3 
axles; 1932 reliance tank trailer, 3 axles, 

1940 Peterbilt 


Lakes Motor Corp., 3068 Main St., Buf- 
falo, N. Y 








NEW 


3,750 gallon capacity; a 

tank truck with Cummings Diesel 750 G l T kB d 
H.P. 3 axles; 1938 reliance tank trailer a e an Oo y 
3 axles, 3.750 gallon capacity; both 

trucks and trailers guaranteed and With Complete Fittings for Mounting 
ready to roll. Haslam Bros., 500 F 

Street, Oakdale, Calif. Adapted for 160” to 164” wheelbase 

trucks. Frame length 11 ft. 8 in. 





SPECIFICATIONS 


Welded construction, 2 compartments, 
375 gal. each. 10” manhole cover with 
lock. 


1” DIA. OUTLET HOSE 


Emergency valve control and 2” faucet. 
Front and rear drain tube. 


Front and rear mud guards, tail and stop 
lights. 


PANEL TRUCKS 
Four 1946 Chevrolets 


These were especially built for 
Fisher Body Corporation and 


Drag chain, gage stick, 2 five gallon oil 
used in schools a short while. oo 
They are unusually large. 195” Weight empty, 2,200 Ibs. Shipping wt.. 
boxed, 3,555 Ibs. 
wheelbase, dual wheels with 2- | nim. 135”x97’x60". HEIL made. 


speed axle. Large low load 
bodies, inside back of drivers 
seat 5'10” high — 76” high, 
length 17’4”, rated capacity 15,- 
500 pounds. These are low mile- 
age, under 6,000 miles. Sell one 
or all. 


$377 


F.0.B. Detroit or Terre Haute, Ind. 


Terms: 50% With Order, Balance C.0.D. 


E. M. GREGORY 


9133 Gratiot Ave. 


Detroit 13, Mich. 


Geneva 2200 








ALL STEEL PICKUP BOXES 
-Ton, $76.00 plus tax, FOB Waukesha 
ton, $95.00 plus tax, FOB Waukesha 
-Ton, $114.00 plus tax, FOB Waukesha 
1-Ton suitable for Dodge Power Wace" 
Sprayed Any Standard Color—$5.00. 
NATIONAL TRUCK 
Phone 3363 Waukesha, Wisc. 
EN NNN 


FALLS CITY PONTIAC CO. 
Ist & Broadway Wabash 3154 
LOUISVILLE, KY. 
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AUTOMOTIVE NEWS, APRIL 7, 1947 





TRUCK EQUIPMENT FOR SALE | aaa 


EHT MACK TRACTOR. EHT tractor with 
10.00x20 tires, air brakes, and all 
equipment. This tractor has been com- 
pletely rebuilt and is guaranteed to be 
in excellent condition. Tri-State Mack 
Distributors, 619 Jefferson Ave., Mem- 
phis, Tennessee. 


PARTS WANTED 


BADLY NEEDED—Hood for 1936 Ford 
1%-ton truck. Faulkner Motor Co., Inc., 
201-211 E. Sixth Ave., Emporia, Kan. 














or Olds 98. Landis Garage, Landis, N. C. 


WANTED—Both doors for 1941 Ford con- 
vertible coupe. Brush and Lapham, Inc., 
Middlebury, Vermont. 


WANTED—Left door for Dodge WC 1939 
through 1947 %-ton panel. McEvoy Mo- 
tors, Inc., 79 Howell St., Rochester 7, 
N. Y¥. Stone 7040. 


WANTED—One shell, 1 right front fender 
for 1941 DeSoto. Fenderville Collision 
Service, 228 E. Erie St., Painesville, O. 


WANTED TO BUY—New or used right 
and left lower half 1941 Ford front 
fenders. Also right and left front fender 
inner-skirts. White Chevrolet Co., Zanes- 
ville, Ohio. 


PARTS FOR SALE 





PARTS FOR SALE 


MACK PARTS. We have a large stock of 
Mack parts, many of which are on the 
critical list. Regular discounts to Mack 
dealers and special discounts for quan- 
tity orders. Wire for list. Tri-State Mack 
Distributors, 619 Jefferson Ave., Mem- 
phis, Tennessee. 














NEW CHEVROLET 4x4 front end assem- 
blies complete. These are complete from 
hub to hub, including housing, internal 
parts, axle bearings, brake shoes, hubs 
and drums and third member assembly 
with flange. Also long tie rod with tie 
rod ends and connections. Third member 
interchanges with rear end. Also fits 
G.M.C. banjo type rear and front ends. 
List $390. Our price each $85. In lots 
of five $79.50. F.O.B. Atlanta. Max 
Auto Parts Co., 531 Marietta St., At- 
lanta, Georgia. 





Complete Stock 


Front End Parts 
Specially Machined to Fit 


°40 to °42 Buicks 





WE WHOLESALE 


PONTIAC PARTS 


Large stock of scarce items. Regular dis- 
counts to all dealers. Gtve us a trial. Satis- 
faction guaranteed. 


CHRIST CHRISTEN PONTIAC CO. 
6171 Natural — St. Louls 20, Mo. 
E 





Lear sre” 96-50 











Upper eccentric 


pin and bushing* $1.95 Ne 


t 


PONTIAC 


| 
| 
| 
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: PARTS WHOLESALE 

$1.95 ea. | 25% discount to all garages. 

bolt & bushing Net Fast shipment, prompt courteous service. 

lea | We ship anywhere, we want your business. 

*Fits all Buicks, Pontiacs, | weOniane Gentes a 
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Oldsmobiles & Packards, 1940 and up. Detroit 5, Michigan 
PRospect 5000 











Buick Motors ||iIPQONTIAC 


Parts Wholesaler 


Midwest deliveries. Exceptionally 
large stock on hand. Prompt, courteous 
treatment. 25% discount to dealers on reg- 
ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC Co. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 


at Special Discounts 





PHONE, WRITE, WIRE 


Davis Buick Co. 


i 
' 
| PHILA.’S OLDEST BUICK DEALER 
| 316 W. Chelten Ave., Gtn. 
| 
| 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| Lower control arm 
| 
| 
| 
I 
| 
| 
| 
| 
| 
| 
| 
| 
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Phila., Pa., Tel. GE 8-6400 








Mfr. Part No. Part Name List Net 
THC 118676-HX Piston and Pin, std. ....... 11.80 2.36 
THC 120561-H Ring Set, std. ............. 14.50 2.90 
FORD 2GT-6105G Piston and Pin, 4 

571276 ring alu., .020 0.8. 
DODGE Shoe and Lining ........... 3.60 -80 
FIRESTONE F40 SE BE bec cccecevcceces -65 1.75 
PUROLATOR N37 Filter Element ............. 1.70 -35 
FRAM C132 Filter Element ..... oe LSS 37 
FORD GPW-6005 Jeep Engine Assy. ......... 257.70 124.75 
GEN. DET. 8. 0. 8. 1 Qt. Extinguisher 
CORP. with charge and bracket .... 10.50 4.65 

Prices Quoted Are Net, F.O.B. Carlinville, Il. 
ORDER TODAY — INDICATE SHIPPING ROUTE 
MACKIE SALES CO. 
321 W. MAIN ST. PHONE 217 CARLINVILLE, ILL. 


WANTED — NEW CHEVROLET 


School Bus Chassis 


MODEL 6702 — ANY QUANTITY 


Will Still Accept 1946 Models. Advise Tire Size, 
Equipment, Location, Best Price 


LEADER CHEVROLET CO. INC. 


Phone 2-6257 West Springfield, Mass. 








DOC GREINER AUCTION 


STARTS THURSDAY, APRIL 10 
EVERY THURSDAY THEREAFTER—SALE STARTS 11 A.M. 


Dealers now you can buy cars at the right price as most of the cars to 
be sold are being brought in by new car dealers. Bring cash, certified 
ehecks, cashiers checks or letters of reference from your bank, unless 
we have done business with you in the past. Wire for hotel reservations. 


COL. CARL MARKER, 


DOC GREINER—THE FLYING DUTCHMAN 


Toledo, 


AUCTIONEER 


Madison at Seventeenth Ohiv Adams 6397 





PARTS FOR SALE 








HOODS! HOODS! 

Genuine—To Fit Fords 
1941 Passenger Car (11A) 
1942 Passenger Car (21A) 
1940-41 Truck (11T) 

In stock for immediate shipment. Regular 

wholesale discounts will apply. 

ED MAHER 
Ford Authorized Engine Rebuilder 
P. O. Box 1137 Dallas 1, Tex. 








MOOG 


FRONT END PARTS 


K-60 K-118 
K-69 508 
K-75 509 
K-101 521 
K-102 522 
K-111 505 
K-112 506 


80-285 Springs 

80-295 Springs 

80-311 Springs 
Discount 25% from Moog List 


THOMS PONTIAC CO. 


Phone Forest 8992 
5225 Delmar Bivd. 
ST. LOUIS 8, MO. 








Genuine Ford Parts 
“Many Hard to Get Items’’ 
30% Discount on Regular Items 


Orders Shipped Same Day Received 
LEE MOTORS 


9100 Cherry St. Adams 
TOLEDO, OHIO 


6225 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 
Out-of-town Mail 
Orders Filled 
The Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 


3705 Carnegie 
CLEVELAND, OHIO 


EX. 5800 











Replacement | 


Springs ... 


Accepted for 85 years 
as a quality replace- 
ment leaf spring for 
most makes of cars 
and all types of 
trailers. 


LIGGETT 


Liggett Spring and Axle Co. 
Monongahela, Pa. 





SHOP EQUIPMENT WANTED 


WANTED—Good used front end machine. 
Not too complicated. Box 1656, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—One Sioux No. 620 vaive re- 
facer, $145. One MKwikurent battery 
charger, $145. One Bean wheel bal- 
ancer, $150. One 40-ton hydraulic press, 
$125. One Kerrick Kleaner, model YOES, 
$250. One Sioux Hard-Seat Grinder No. 
1724, $100. Two hydraulic floor jacks 
$70 each. All of this equipment service- 
able. We were lucky and have obtained 
new replacements. HAROLD W. GROB 
MOTOR SALES, Murphysboro, Illinois. 


MACHINERY AND TOOLS—Lempco, mod- 
el AC clutch plate-flywheel, Conrod grin- 
der, 220 volts, single phase motor, con- 

dition good, price, $395. Automotive Re- 

builders, Inc., 304 N. 10th St., Rich- 
mond, Va. 





St 


TRAILERS FOR SALE 


FOR SALE—Because of cancellation of 
Chrysler distributorship. One new four- 
car transport (Dodge tractor-mechanical 
handling trailer). One slightly used, 
four-car transport (Dodge tractor-Fran- 
cis trailer). Contact Marshall Motor Co., 
Salina, Kan. 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS: If you have tried 
the rest, now try the best. Great money 





saving values on the finest in plastic, 
fibre, sailcloth, New low prices going 
into effect immediately, but still offer- 


ing outstanding features in superb qual- 
ity and workmanship, in custom and 
universal covers. All covers trimmed 
lavishly with harmonizing leatherette. 
Order now from Best Cover Company, 
1947 Broadway, New York 28, N. Y¥. 


ANTIQUE CARS FOR SALE 








1914 FORD touring, engine No. 520150, 

good condition. Sale or trade. John V. SEAT COVERS!! CLOSING 
. SE Si! Li OUT!! Plas- 
Bauserman, Woodstock, Virginia. tic coated fabrics, leatherette trim to 
— ee an || fit sedans and coaches, 1941 through 
AUTO EQUIPMENT FOR SALE 1947 Chevrolets, Pontiacs, Oldsmobiles 
and DeSotos. $10.95 set. 5% deposit 
with order. 374 Bay S&St., 


Bay 
Rochester 5, N. Y¥ 


MISCELLANEOUS 


FOR SALE—New Reo Coleman 4-wheel 
drive snow plow unit. Complete with 
Howe V-plow and wing, Galion body, 
heater, defroster, lights, chain, etc. 
Save some money and have it NOW. 
Cook's Garage, Cooperstown, N. ° 


ENGINE REBUILDING — Crankshaft 
grinding and _ wmetallizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


Sales, 





TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$33.82 


Complete with Guide Cables 





Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6. |] ——$£§ —£ ——@  —. _.@—___ 
ONE 1941 INDIAN motorcycle for pickup 


and delivery service, price $375. Eshel- 
man Motor Co., Inc., W. Orange & Pine 





1947 RED ARROW TOW BAR. Bumper Sts., Lancaster, Penna. 
to bumper type, plus cable controlled | ——_______............. 
steering. Dealers net, $37.50 F.O.B. De- | FOR SALE: KAISER-FRAZER horizontal 


troit. Claude’s 
Michigan, 


Tow Bar Sales, 8951 


Detroit 10, Mich. 


neon sign and service sign. $100. Krug 
Motors, Box 1167, Glendive, Montana. 





FRONT END PARTS 
FOR CHEVROLET 
Eccentric Pivot Pins & Bushings 


CHEVROLET—1939-46—PART No. AN125—REPLACES No. 603412 
UPPER ECCENTRIC PIN AND BUSHINGS 


5 Using high grade steel, individually ma- 8 

3c ea. chined, heat treated and hardened to en- 6 Cc ea. 
LOTS OF 100 ‘Sineering specifications to give maximum jpess THAN 
OR MORE Wear. 100 





Replacement Lower Control Arm Inner Shaft and Bushings 


Buick - Pontiae - Oldsmobile 


Net Price 

Part No. AN1072—Replaces No. 1393367— . ’ 

SD ls SE I so oad dic a5 codes b0dAN Sew ser veesemeewen $2.12 ea. 
PART No. AN1112—Replaces No. 231859-1304860— 

1937-38 Buick—19386-38 Oldsmobile, Cadillac, 

LaSalle—1988 Pontiac. List $3.97 ..................cc ce ceeee 1.99 ea. 
Part No. AN1118—Replaces No. 411144-411145 

1939-42 Oldsmobile, Pontiac. 1940-42 Hudson. List $3.76 .... 1.88 ea. 


ALL SHAFTS AND BUSHINGS, INDIVIDUALLY BOXED, COMPLETE WITH 
GREASE FITTINGS—MASTER CARTON 24 UNITS 


COMPLETE STOCKS OF ECCENTRIC PINS AND BUSHINGS ON ALL 
GENERAL MOTORS CARS 


BELL AUTO PRODUCTS COMPANY 


National Distributors of Automotive Products 
WHOLESALE ONLY — MINIMUM ORDER $25.00 
561 North 20th Street ALL PRICES F.O.B. Philadelphia 30, Penna. 


THE IN THE 


FINEST Auto AUCTION UNITED STATES 


NOW OPERATING IN MODERN BUILDING 


Every WEDNESDAY - - - 12 °Ncex* 


BUY WITH EVERY CAR 
CONFIDENCE ©@ GUARANTEED 


OUR REFERENCE company In tNpIANAPoris 


WE HAVE DEALERS CONSIGNED CARS IN STOCK AT ALL TIMES. 
CALL US—WE HAVE JUST THE CARS YOU NEED. 
PRICES ARE RIGHT. 


STUART & RAMP, Inc. 


1011 N. Pennsylvania Indianapolis Riley 8781 


LOOK LOOK LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 
Attention Finance Co.’s 


We have a large wholesale and retail turnover of new and used 
cars, and we need about 150. 


We will buy any amount of new or used cars, pickups or panels. 
Send list and bottom price you will sell for. 


KELLER MOTORS 


2750 WEST ALAMEDA DENVER 98, COLAO. 
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T took an ‘‘explosion”’ to get Bill Jr. out 
into the wide open spaces of the suburbs 
—not a literal explosion but one that shows 
up on the maps of our cities. 


A few decades ago, our cities and towns were 
largely concentrated clots in which kids like 
Bill, and their families, huddled close to 
factories or business districts. 


But men of General 
Motors and other com- 
panies thought they had 
something in the automo- 
bile. They wanted to pro- 
duce more and sell more. 


By dipping deeply into earnings for regular 
improvements, they succeeded. And as cars 
grew better and more useful, cities and 
towns changed. 

They 


“exploded” into the countryside, 


spreading real estate developments, suburbs 
and smart new neighborhoods all over the 
local map. 








CHEVROLET - PONTIAC + OLDSMOBILE + BUICK 





Give a Man 


2 some room 


* CADILLAC + BODY BY FISHER - 


And so Bill Jr. is gaily 
growing up where boys 





can be boys and the 

breathing’s good — where 
he has a better chance at health and 
happiness. 


While the suburbs were growing, another 
‘“‘explosion”’ took place in the business world 
—one that you’ve probably seen firsthand. 


Automobile dealerships sprang up across 
the country and as they grew, they gave 


“MORE AND BETTER THINGS 


e THE PEOPLE PROFIT 


FRIGIDAIRE » GMC TRUCK & COACH - 








FOR MORE PEOPLE” 


ENERAL OTORS 


, WHEN A BUSINESS PROSPERS 


GM DIESEL » 













plenty to their neighbors, did plenty for 
their communities. 


For, in addition to helping with local trans- 
portation, a dealer pays a lot of local bills, 
as you well know. He buys many items 
locally, digs down deep for local taxes, fills 
pay envelopes for many of his neighbors. 


When his industry does well, he pays more 

taxes, hires more people, buys more things 

in town. Local prosperity, in other words, 

depends a great deal on prosperity within a 
nation-wide industry such as General 
Motors. 


When you analyze it, the history of 
a company like General Motors 
shows that all the people profit when 
a business prospers. 





On the Air: HENRY J. TAYLOR, 
Monday and Friday evenings, over more than 300 
Mutual stations, coast to coast. Hear him! 








DELCO + UNITED MOTORS SERVICE + AC SPARK PLU SSR 
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